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Sparks 


The Show’s the thing. 
= 2 * 


The majority of dealers doesn’t 
claim to have invented honesty and 
fair dealing. They are just proving 


that it works. 
* a * 


A $3 increase in motor vehicle 
excise tax bills in Massachusetts 
has been announced by Tax Com- 
missioner Henry F. Long. The new 
rate is $41.32, as compared with the 
1948 rate of $38.82. 


* * 
Dividends Up 14% 

Publicly reported cash dividend 
payments by U. S. corporations to- 
taled $6,074,200,000 in 1948, 14 per- 
cent more than the $5,338,300,000 
paid out in 1947, according to the 
Office of Business Economics. In 
the month cf December, 1948, such 
payments amounted to $1,334,400,- 
000, representing an increase of 17 
percent over the $1,139,600,000 re- 
corded for December, 1947. 

2 . 


= 

Retail Sales Up 

Sales of all retail stores in De- 
cember are estimated at $13,020,- 
000,000 or 3 percent above a year 
ago by the Department of Com- 
merce. Both durable and non-dur- 
able goods contributed to the De- 
cember advance. After seasonal ad- 
justment durable goods stcre sales 
were up 2 percent and non-durables 
3 percent above November. 

* * 


One Reason? 


In New York, the National Assn. 
of Mutual Savings Banks said a 
sharp pickup in deposits in the last 
two months of 1948 indicated that 
savings may be expected to con- 
tinue at levels well above prewar 
figures. 

Is this one of the reasons why 
sales dropped off? People tight- 
ening up on spending? 


Producer’s Sales Up 


Manufacturers’ sales for 1948 to- 
taled $210 billion, an increase of 12 
percent over 1947, Office of Business 
Economics said last week on the 
basis of preliminary reports. The 
increase in volume of goods sold 
was small, with the major portion 
of the rise in dollar sales attribu- 
table to higher prices. 

Largest percentage gain was reg- 
istered in the durable-goods indus- 
tries, where the total 1948 value of 
sales was $85 billion, an increase of 
15 percent over 1947. Largest indi- 
vidual increases during the year 
were made by the iron and steel 
and the auto industries. 


Top Cars 

New car registrations for 11 
months, plus 30 states for De- 
cember : 
1948 Pos. 
1—680,071 
2—458,562 
3—330,411 
4— 234,078 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Stude. 
Mercury 
Kaiser 
Hudson 
Nash 
Chrysler 
DeSoto 
Packard 
Cadillac 
Frazer 
Lincoln 
Crosley 


1947 Pos. 
610,572— 1 
508,218— 2 
299,223— 3 
235,147— 4 
198,198— 6 
200,062— 5 
173,024— 7 

97,038—10 
105,118— 8 
51,804—14 
82,181—12 
99,050— 9 
89,681—11 
69,304—13 
45,507—17 
50,320—15 
47,860—16 
22,849—18 
15,134—20 

Willys 


22,4638—19 
21— 8445 Austin 
22— 2,891 Anglia-Prefect 
Total All Makes 
3,335,758 3,023,739 
For further details see page 
26, today’s issue. 


11—108,711 
12—100,692 
13—100,536 
14— 78,588 
15— 74,218 
16— 56,664 
1i— 56,837 
18— 30,464 
19— 24,801 
20— 20,359 


DETROIT, FEBRUARY 7, 1949 


Prospects Are Rising 
For Early Modification 


Of Credit Restrictions 


Growing Data on Effects of Reg. W May Spur FRB; | 


New Patman Committee Ready to Schedule 
Investigation of Buying Curb 


By Bob Finlay 
Managing Editor 
Paaeacss for early modifica- 
tion of Regulation W have im- 
proved, industry sources believed 
last week, as more information on 
the effects of the credit restrictions 
piled up at the Federal Reserve 
Board. 
* Meanwhile, Rep. Patman, just 
appointed head of a special House 
small business committee, said 
that one of the first investigations 
of the group would concern the 
effects of Regulation W. 
However, informed automotive 
sources expect action to come from 


Chrysler Switch 
In Models Cuts 
Output to 101,433 


By Bernie Thomas 
Associate Editor 

A= advancing steadily each 

week throughout January, U.S. 
car and truck production slumped 
more than 13,000 units last week 
but still remained above the 100,000 
mark. 

The most important factors in the 
decline were the changeover losses 
incurred at Chrysler Corp. car divi- 
sions. These, combined with irregu- 
lar schedules at Ford assembly 
plants due to inclement weather, 
cost the production of about 18,000 
cars. 

Even appreciably higher output 
at General Motors plants and sus- 
tained operations by Hudson, 
Studebaker, Nash and Packard 
could only partially offset losses 
in other parts of the industry, 

Thus, U.S. plants last week built 
an estimated 74,314 cars and 27,119 
trucks—a total of 101,433. This com- 
pared with the previous week’s as- 
sembly of 86,885 cars and 27,909 
trucks for a total of 114,794 units, 
according to Automotive News’ re- 
vised tabulations. 

. * o 
HOWEVER, prospects are bright 
that output will bound back 
sharply this week despite continu- 
ance of a four-day week at Kaiser- 
Frazer. 


Information from Chrysler | 


sources was that the corporation 
would call back nearly all its laid- 
off work force by today (Feb. 7), 
in accordance with plans to get 
into volume production on 1949 
models immediately. 

Chrysler officials hoped, it was re- 
ported, to have old assembly equip- 
ment out and new in by the end of 
the week. The only Chrysler plant 
still building 1948 models last week 
was the Los Angeles Plymouth 
operation. 


Along with Chrysler reports, it | 


could be noted that GM’s Chevrolet 

and Pontiac divisions are also mak- 

ing real progress in returning their 

car-building schedules to pre- 

changeover volume. 
” 


+ * 
VERALL indications are that 
U.S. car and truck production 
in February will approximate the 
January performance. 

With Chrysler changeovers affect- 
ing only one day of the accounting, 
January output in U.S. plants in- 
cluded 333,271 cars and 113,331 
trucks—a total of 446,602 units. 

The January (1949) accounting 
(Continued on Page 45, Col. 3) 


the reserve board rather than Con- 
gress. Most of those seeking relief 


appear to agree that an increase in| 


the time period from 18 to 24 
months and elimination of the $70 
minimum monthly payment would 
be helpful. 

* * * 

T IS UNDERSTOOD that reluc- 

tance of the board to act sooner 
was due to the fact that until re- 
cently board members had only 
opinion upon which to base its de- 
cision, rather than facts. 

Originally, NADA called attention 
of the board to scattered reports of 
harmful effects of the regulation on 
workers and others needing cars in 
their business. 

Since then, NADA has found 
that situation is general, and is 
gathering additional facts for 
presentation to the board. 

In addition, the National Used 
Car ee tn Assn. has made an im- 
pressive presentation to the board 
on the basis of a survey completed 
a few weeks ago. 


7 * * 

{7 IS LEARNED that the NUCDA 

group, headed by President Carl 
Marker, not only showed that those 
needing cars are discriminated 
against, but offered evidence that 
used-car dealers have had to reduce 
their employment roles about 30 


percent due to the slump. Part of 
(See REG. W, Page 6, Col. 5) 


Production 


Automotive News Estimates 
U. 8S. Cars, Trucks 


101,438 114,794 
d 4 i 
Last Prev. 1948 
Week Week Week 


For complete production totals 
by makes, see table, page 45. 


By Mac Gordon 


Associate Editor 





| just announced 


THIS WEEK—NET PAID ABC 


37,1690 


$8 Per Year, 25c Per Copy 


ROCKET ENGINE FOR A SMALLER WHEELBASE—Oldsmobile's new Futuramic Series 88, 
combines the higher-compression motor of the Series 98 with the 119'/2-inch 
wheelbase of the Series 76. The four-door notch-backed sedan pictured above is one of six 


| body styles available in Series 88, which offers Hydra-Matic drive as standard equipment. 
| Sedans and coupes in this series offer the choice of either standard or deluxe equipment. 


(See photo of slipstream model on 
| +. 


ANSING. — Oldsmobile’s middle- 

priced line, the Futuramic Series 
88, was slated to go on dealership 
display over the weekend. 

Series 88 cars merge the new 
higher - compression eight-cylinder 
motor of the Oldsmobile 98 line 
with the smaller 119%-inch wheel- 
base of the 76 series. 

Hydra-Matic drive is standard 
equipment on both 88 and 98 
models, according to D. E, Ral- 
ston, Oldsmobile general sales 
manager. The division’s eight- 
cylinder engine has a compression 
ratio of 7% to 1 and produces 
1385 horsepower. 

In the series are notch-back and 
fast-back four-door sedans, two- 
door club sedan, club coupe, con- 
vertible and station wagon. 

> + * 
A DVERTIEED -delivered prices 
“4% for Series 88 cars in Lansing 
range from $219 to $256 less than 
those on the Series 98 models, Gen- 
eral Manager S..E. Skinner said. 
Series 88 prices are as follows: 

Standard models — four-door se- 
dan, $2,286; four-door town sedan, 
$2,275; club sedan, $2,212; club 
coupe, $2,185; convertible, $2,601. 

Deluxe models — four-door se- 
dan, $2,417; four-door town sedan, 
$2,406; club sedan, $2,348; club 
coupe, $2,316; stat. wagon, $3,338. 

Later this year, Oldsmobile plans 
to market a hardtop-type custom 
coupe in the Series 98 line, called 
the Holiday. 
* + + 

HE Oldsmobile Series 88 utilizes 

- the so-called “A” body in Gen- 





jer associations and organized the 


page 45.) 


Rocket Engine, Hydra-Matic 
Standard on Olds 88 


eral Motors’ postwar styling design. 
The GM “C” body is offered on 98 
series cars, which were first intro- 
duced with the new body last Feb- 
ruary. 

General Motors has as yet 
brought out no redesigned cars 

(See OLDSMOBILE, Page 41, Col. 1) 


Here’s Schedule 
For Debuts of 
Chrysler Lines 


“HRYSLER CORP. dealers will 

show their new cars to the pub- 

lic in this order — Dodge, DeSoto, 
Chrysler and Plymouth. 

Division spokesmen said last 
week that the showings were sched- 
uled on a weekly basis, starting 
with Dodge Feb. 25. The Chrysler 
division debut, third in line, has 
been slated for March 11. 

Exact display dates for DeSoto 
and Plymouth were withheld, but 
it was indicated they would take 
place the first and third weekends 
in March, respectively. 

Newspaper announcements, in- 
| cluding pictures of the new models, 
are scheduled to begin Feb. 25 with 
the Dodge story. The Chrysler divi- 
sion plans a March 13 press an- 
nouncement. DeSoto was expected 
to make its press bow between 
Dodge and Chrysler, with Plymouth 
last. 

* . 
| MARKETING of the new Plym- 


outh will end the postwar re- 
(Continued on Page 41, Col. 1) 





AFL Organizers Eye Auto Salesmen 


|open showroom doors across the 


|salesmen of Ford and Lincoln-| nation to its organizers. 


| campaign. 





negotiated salesmen’s contracts with 


HE AMBITIOUS AFL Team- Mercury dealers in Detroit, 

-sters union is considering adding } In 1945 Detroit Chevrolet dealers 
new-car salesmen to the list of tar-| stood off a bid for unionization of 
gets in its newly opened member-|their salesmen in what was ‘fe- 
ship drive. |garded at the time as a test case 

This was revealed in Newark last | which the union had hoped would 
week by Dave Beck, executive vice- | 
president of the union and chair- 
man of the nationwide member 


New Reo Engine Seen 


As Truck Advance 

LANSING. — Reo has devel- 
oped a new engine which it be- 
lieves points the way to ad- 
vances in the truck field. De- 
tails have not been released, but 
it is reported the engine is of 
the high-compression type, of- 
fering more power, less weight. 

No immediate announcement 
of details is expected, since a 
production job remains to be 
done. President Joseph S. Sherer 
jr. announced last week, how- 
ever, that all but $1,694,000 of a 
five-year loan of $5,700,000 would 
be used for engine facilities. 


Union officials indicated that 
the Teamsters were giving careful 
attention to the growth in em- 
ployment of auto salesmen, occa- 
sioned by the approaching advent 
of a buyer’s market. 

When the time is “ripe,” it was 
said, the union is expected to launch 
a widespread frontshop push to roll 
more salesmen and demonstrators 
into the fold. 

” * + 
OT MUCH has been heard in re- 
cent years from the auto sales- 
men’s affiliate of the teamsters’ 
union. During the war the group 





the Seattle and San Francisco deal- 


In the matter of frontshop or- 
ganizing, the AFL has been con- 
tent to rest on its oars of late in 
the knowledge that the seller's 
market largely obliterated any 
need for prewar auto merchan- 
dising and demonstrating. 

But now, with a sudden change in 
the market picture, the teamsters’ 
| outfit is once again casting covetour 
| eyes on what it regards as a lucra 
| tive and wide-open field. Kickoff o* 
jan intensive frontshop drive may 
|come as soon as salesmen’s hiring 
takes a sharp upward swing, it is 
believed. 
> * . 
| PECK DECLARED that for the 
present, however, the teamsters 
| will concentrate the automotive 
| phase of the drive on garage em- 
| (Continued on Page 8, Col, 3) 
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Senator Sounds Warning . 





F.O.B. Pricing Seen 
Peril to Security 


[Pe ott sarc application of 
the new f.o.b. pricing require- 
ment poses a grave potential threat 
to national security, a Democratic 
Senator warned here last week. 

Senator Brien McMahon of Con- 
necticut told the Economic Club of 
Detroit of the dangers inherent in 
continued concentration of indus- 
tries as a measure to escape ex- 
cessive freight costs. 

| “In an understandable effort to 


Tucker Pays Rent 
As Fund Transfer 
Is Permitted 


CHICAGO.— Doubts over con- 
tinued occupancy of its big Chicago 
plant by the Tucker Corp, were al- 
layed for at least another three 
months last week when the War 
Assets Administration took $125,000 
out of the company’s funds to cover 
rent payment. 

The rent was due Tuesday and 
the WAA announced the day pre- 
vious that credits with the govern- 
ment established by Tucker Corp. 
had been released and transferred 
to cover the first quarterly payment. 

Except for maintenance and pro- 
tection purposes, the plant has been 
closed for more than two months. 
Work at the plant will not be per- 
mitted by Federal Judge Michael T. 
Igoe until suits pending by credi- 
tors, stockholders and dealers seek- 
ing receivership of the company are 
disposed of. 

President Preston Tucker reiter- 
ated that he is still negotiating with 
five prominent persons and firms 
for refinancing to get the plant 
back into production. . 

Dealers expressed themselves as 
still convinced that car output is in 
their interest, and stockholders 
want most to have their invest- 
ments protected through income 
rather than outgo. So far as Tucker 
Corp. is concerned, both groups are 
anxious from different viewpoints 
to, see the company become a 
money maker. 

‘Activity at the Tucker plant dur- 
ing the week was in the form of a 
meeting of investment securities 
representatives, referred to as stock 
brokers, Thursday afternoon. The 
session ended too late to report de- 
tails in this issue nor was any ad- 
vance information available as to 
the purpose and objectives of the 
meeting. 


Klingler Stages 15th Fete 
For His Supervisors 

PONTIAC. — Harry J. Klingler, 
general manager of Pontiac Motor 
division, was host for the 15th con- 
secutive year to his supervisory 
employes Jan. 29 at a nearby night 
club. 

This annual custom was begun 
by Klingler when he became head 
of Pontiac in 1934. This year ap- 
proximately 700 supervisors attend- 
ed the banquet and entertainment. 









burgh and Cleveland areas. Th:s 
single district would be extreme- 
ly vulnerable to military or 
atomic attack in case of a na- 
tional emergency.” 

The Senator forecast that Con- 
gress would act to alleviate the 
burden imposed on basic industries 
by the basing-point ban, but “only 
after careful consideration so as 
not to loosen the antitrust safe- 
guards on our competitive system.” 

+ + * 

ENATOR McMAHON, chairman 

of the Joint Congressional Com- 
mittee on Atomic Energy, dis- 
cussed the pros and cons of a pro- 
posal to make public more infor- 
mation on atomic energy and 
A-bomb production. 

“The experience of a century 
and a half,” he said, “has demon- 
strated that our system of free 
government functions best when 
the maximum degree of informa- 
tion is made available to the pub- 
lic. In fact, free and candid dis- 
cussion of vexing problems is the 
bedrock of democracy and it may 
be our surest safeguard for peace.” 

This country, the senator said, 
should wage a more intensive 
public information drive to ac- 
quaint the world with the facts 
of our way of life in answer to 
the falsehoods about America dis- 
seminated by the Russians. 

“We cannot attain permanent 
peace as long as a barrier to in- 
formation exists,” he declared. “By 
the same token, we cannot attain 
permanent peace until the arma- 
ments race in which the world is 
now engaged is halted.” 

The speaker was introduced by 
James W. Parker, chairman of the 
Atomic Energy Commission’s in- 
dustry advisory committee and 
president of Detroit Edison Co. 

—Mac Gorpvon 


EDITOR’S NOTE: One of the 
most important parts of an NADA 
convention are the clinics which 
provide ideas for other dealers. 
In the story below, Automotive 
News seeks to report the impor- 
tant ideas set forth in the clinics 
on retail sales management, em- 
ployer-employe relations and 
taxes. The safety clinic is covered 
in the Highways and Safety col- 
umn today (page 32); the used- 
car and service clinics will be in 
the Service Section Feb. 14. 


Retail Sales Management 


After Moderator Lennie Hull 
(Dodge-Plymouth), Los Angeles, 
opened the sales clinic, E. Ross 


Wright (Hudson), Los Angeles, dis- 
cussed hiring and training of sales- 
men, 

First, said Wright, he looks for 
men who are seeking to find their 
life’s work in the auto business, not 


CHRYSLER DEALERS' SONS ATTEND SCHOOL—In this ge are seven from dealerships 


and one from an export 
at. er 


division 


to right, clockwise, are: Ward Barnett, son, War 
° ‘arren, Acme Motor Co. 
R. L. Loesche, son-in-law, eee, Lyle Greenman, Inc., Los Angeles; 
Paul Bobst Co., Inc., Hollywood Calif.; O'Malley; F. V. Greenwe 
ouisville; S 
; Lee 


Washington: John J. Warren, son, Ralph 


son, M, K. Alsbury, 


F. V. Greenwell, Greenwell Motors, Inc., 
.. Perrysburg, O.; 
Tucson, Ariz.; Richard Co 


Stolamen Cari F. 
Beaudry Motor Co., 


Steinman, inc. 


firm in Australia, who are taki 
. conference of business management. 
weeks, goes into various. phases of operating a dealership. Jose 
eneral sales manager, who was host to the 


special course in auto retailing 

is course, we. 3 parted se 

. O'Malley, er 

oup at noe gah seated in the center. 
H. Barnett, Anacostia Motor Co., Inc., 
, Inc., revaagiee, . Va.; 


. Annery ir 


Carl F. Steinman jr., son, Carl F 
ry, son, S. M. Beaudry, 


en, Australia, 





High Points of Clinics 


Here Are Important Ideas from NADA Forums 
On Sales Management, Labor, Taxes 





RUST PREVENTION, ENGLISH STYLE—Like meats turning on the spit in a barbecue pit, 


auto bodies are strun 


that protects auto jes from rust. 


ona eee to wd through the Rotodip—new British process 
ghteen a 


bodies per hour can be processed at the 


world's first Rotodip plant, operated near Coventry, England, by Fisher and Ludlow, a sub- 


sidiary of Standard Motors. 
containing cleaning and phosphating liquids. 
oven into the primer paint compartment. 
evenly until ¢ reach the wy oven. 
Processing time is one hour and 


At the start of the 


rocess, bodies are rotated through six tanks 
cars then pass through a hot air drying 


Throughout their journey, the bodies are rotated 
The plant can handie 33 bodies at one time. 
minutes.—(Acme photo). 


Reg. W of Grave Concern 
To Industry, Doss Says 


LOS ANGELES. — Most new-car 
dealers throughout the country still 
want all the automobiles the indus- 

¥ try can ship, but 
1949 probably will 
mark the turning 
point back to com- 
petitive selling 
and current deliv- 
eries of all makes, 
according to H. C. 
Doss, vice -presi- 
dent of Nash 


sales. 
Doss was in Los 
Angeles, review- 


H. C. Doss 


ing sales plans for 
1949 with L. T. Kouns, zone man- 
ager in charge of Nash dealer and 
sales relations in Southern Califor- 
nia, Nevada and Arizona. 

Speaking before a meeting of 75 


those just passing through from 
one job to another. 

Sources: The dealer’s own or- 
ganization. By encouraging all 
employes to bring in prospects, a 
dealer may uncover sales talent. 
Look for salesmen among opera- 
tors of independent garages and 
service stations. Consider sales- 
men working for other dealers or 
in other lines. 

Know your salesmen, for you 
cannot stimulate them unless you 
do. Encourage honesty and loyalty 
among them. 

Meet with them each morning 
and give them full information of 
new and used cars in stock or in 

transit. 

“Ask each man,” Wright advised, 
“for his five best prospects each 
day, and follow up on them.” 


Use a sales board and contests, 
map out a demonstration route, 
work with them on closings and 
encourage them to keep up to 
date with the state of the auto 
industry. 

Wright has his salesmen make a 
certain number of calls each day on 
independent garages and filling sta- 
tions to develop bird dogs. He has 
a fixed fee which the company pays 
to avoid the practice of requiring 
the salesmen to split with the bird 
dogs. 

- oa * 
Oustomer Solicitation 

John E. Wilks (Chevrolet), Pasa- 
dena, said this was a job of keeping 
old customers happy and getting 
and keeping new ones, with the 
first job being the easiest. 

He stressed personal contact by 
the dealer, his family and all em- 
ployes and their families, Activity 
by the dealer and his key people 
in community affairs helps. 

Wilks said that in the last few 
years a sound new-car distribution 
policy, giving preference to oldest 
service customers and noting vol- 
ume and regularity of business, 
paid dividends in keeping old cus- 
tomers happy. 

Turning to advertising, Wilks said 

(Continued on Page 44, Col. 1) 







Nash dealers from these states at 
the Beverly Hills Hotel, Doss said 
that “the sales techniques of new- 
car dealers have been dulled by 3% 
years of orders taking.” 

Doss said that while Regulation 
W is not at present an important 
factor in terms of production which 
continues to be limited by steel 
shortages, it is of grave concern to 
the industry because it tends to dis- 
criminate against those who pur- 
chase cars by monthly installment,” 
he said. 


Doss told dealers that a recent 
nationwide survey disclosed that 
“about 50 percent of those who plan 
to buy new cars expect to pay cash. 
The remainder say they will buy in 
monthly installments, but many will 
have to give up their plans for the 
purchase of new cars unless Regu- 
lation W is removed.” 


The survey, he said, also revealed 
15,400,000 prospects for new and 
used cars before the close of 1950. 

Nash Motors has scheduled sub- 
stantial production increases for 
1949 and expects to establish an all- 
time record output for the year, 
Doss said. 


Hunt Retires 
From K-F 


WILLOW RUN.—The retirement 
of E. J. Hunt, 56, Kaiser-Frazer 
executive and one of the auto 
industry’s pioneer 
production spe- 
cialists, was an- 
nounced here. 

Hunt, who at- 
tained national 
recognition as the 
winner of the first 
Army-Navy E 
award for produc- 
tion achievements 
as operations 
manager of the “ 
Detroit tank ar- E. J. Hunt 
senal, joined K-F in January, 1945. 
From 1913 to 1940, he was a Max- 
well and Chrysler Corp. production 
official. 











Proposal to Curb . 
Car Deals Hit 


In Minnesota 


ST. PAUL.—Ti@jgomplete bill in- 
troduced in the Minnesota legisla- 
ture which would prohibit “com- 
pulsion” car deals involving trade- 
ins or accessory purchases, was re- 
leased here and dealers, after read- 
ing it, voiced opinions that it would 


not pass. 

The Minnesota Automobile Deal- 
ers Assn. has dispatched special 
delivery letters to dealers through- 
out the state whose dealerships are 
located in areas where representa- 
tives are members of the House 
committee on commerce to which 
the bill was referred. Dealers were 
asked to wire or write these legis- 
lators. 

The measure is viewed as “poorly 
timed” action when the automo- 
bile industry is being “put on trial” 
from all corners. Dealers hope to 
defeat the bill for this reason and 
because of the harm such a meas- 
ure would do “public relations- 
wise.” 

Herman Miller, president of the 
MADA, was out of town and there- 
fore unavailable for comment. 
Meanwhile MADA General Man- 
ager Glenn Atcheson has organ- 
ized dealer opposition to the meas- 
ure and the association is digging 
in for a fight. 


GM Will Stage 
Show in Detroit 


April 9 to 15 


DETROIT.—General Motors last 
week announced plans to stage a 
complete automobile and product 
show Apr. 9-15 in Detroit’s Conven- 
tion hall. 

GM’s entire Transportation Un- 
limited exhibit, which was displayed 
in New York Jan. 20-27, will be 
moved intact for the showing here. 

Because of additional floor space 
available at Convention hall, many 
of the New York exhibits will be 
expanded and new ones added for 
the Detroit display, GM _ officials 
said. 

Corporation spokesmen said they 
were particularly anxious that the 
people of Michigan and GM’s 145,000 
employes in the state have an op- 
portunity to see the show. 

The exhibition includes more than 
30 of the latest models from GM’s 
five car divisions, plus dozens of 
mechanical displays. 





MEMA Members Vote 


Against ’49 ASI Show 


NEW YORK.—Members of the 
Motor & Equipment Manufac- 
turers Assn. favor liberalizing 
invitations to the Automotive 
Service Industries shows and 
having no show at all in 1949, 
an MEMA survey revealed last 
week. 

Votes on individual issues 
showed the majority of the 
members favored: no 1949 ASI 
show; resumption of the show 
in 1950, and the liberalizing of 
invitations to the ASIS, 





LEAD INDIANAPOLIS DEALERS—New officers of the Indianapolis Automobile Trade Assn. 


include (seated, left to right): Clifford D. Hart, secretary; 


Paul A. Kuhn, president, and 


George M. Hoster, vice-president. Standing (left to right): W. A. Grawemeyer and James 


O. Birr, new members of the board of directors, and 


Hanika is manager of the association. 


jarold D. Johnson, treasurer. Thomas 
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“LTARD times aren't coming, but 
a4 easy times are going,” seemed 


to be the sentiment of the major- | 


ity of dealers I talked to in San 
Francisco. Of course, they realize 
that a lot of problems, both within 
our business and nationally, have 
to be faced, endured and solved. 
They have heard the talk too about 
Russia, taxes and inflation. 

One dealer said, “If Russia 
takes over China, one hundred 
years from now they will be 
speaking Chinese in Moscow. The 
Kremlin then will not be the in- 
carnation of the Proletariat, but 
will have become almost chris- 
tianized by missionaries from 
Japan.” He said, too, “When Rus- 
sia took over the Balkan states, 
they took over the world’s his- 
torical powder keg. And if we 
will be patient long enough, they 
will blow up the Iron Curtain.” 

I think my friend’s prophecy re- 
garding Russia is smart. He is also 
wise to make long term predictions 
because they cannot come back to 
smite him while he is still alive. 

+ . > 


20 Billion Dollars 

Tied Up in Cars 

aE spending will 
amount to about thirty billion 

dollars this year. And that, with 

private spending, will go a long 

ways to maintain full employment. 

It is certain that inflation is tak- 
ing care of itself. Prices will never 
return to their former level as 
long as the government is heavily 
in debt. 

American people have more 
savings than in anytime in our 
history. Wages are high. Buying 
power is at unprecedented levels. 
The building industry will main- 
tain its boom. Billions must be 


Antique Club, 
PATA Sponsor 
Show in Phila. 


PHILADELPHIA.—The Philadel- 
phia Automobile Trade Assn. will 
combine with the Antique Automo- 
bile Club of America to sponsor the 
automobile show scheduled June 13- 
18 at the Commercial museum, 


The show will be a golden jubilee 
event to honor E. B. Gallaher’s in- 
vention of the Keystone Quadro- 
cycle and Keystone Wagonette in 
1898. 

M. J. Duryea, president of the 
Antique Automobile Club of Amer- 
ica and the son of pioneer inventor 
Charles Duryea, said he expected 
that the Keystone Quadrocycle and 
Keystone Wagonette will be on dis- 
play at the show. 

Another car invented by Gallaher 
which will be on display will be the 
Searchmont. 

The PATA is taking part in the 
show because of the overwhelming 
interest shown by its members in 
response to questionnaires asking 
their opinion on the feasibility of 
holding such an exposition. 

A. A. Martin, PATA president, 
said that all auto manufacturers, as 
well as firms in such allied fields as 
petroleum products and automobile 
accessories, will be represented at 
the show, 
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Dealers tell me 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
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At NADA Convention. . . 





spent for houses before all who 
need homes can be satisfied. The 
demand for articles to maintain 
homes, according to the Ameri- 
can standard, will still be de- 
manded by millions of people who 
have money to spend. 

The demand for the maintenance 
of the 41 million automobiles now 
in the hands of owners is a back- 
log that vouchsafes business for 
automobile dealers who will pre- 
pare to take care of it and aggres- 
sively go after it. Cars, in the hands 
of owners, represent a value cf 20 
billion dollars. All of it is ear- 
marked for automobile dealers in 
the shape of down payments for 
new or better used cars. 

* * * 


All Should Forget 


Selfish Interests 


WE WOULD all be better pleased 
if the national government 
would reduce its expenditures. But 
it is probable that neither Repub- 
licans or Democrats will feel that 
public economy is practical in 1949. 
But government expenditure is 
made to protect us from attack. 
It will contribute immeasurably in 
providing spending money for the 
American people. 

Consequently, most dealers feel 
that expense necessary to pay for 
even minimum defense and for 
even a minimum satisfaction of 
the basic requirements of shelter 
and transportation for our people 
will provide the buying power 
that will assure a prosperous na- 
tional economy for the year 
ahead. 

In this economy automobile deal- 
ers will have a very favorable 
share. Our product and our serv- 
ices are the most wanted merchan- 
dise in this country. Dealers feel 
that prosperity will not come auto- 
matically. But the year, however, 
will pay good returns for good 
management. 

Dealers feel the year will pay 
out to those who are courageous 
to attack whatever problems they 
may face. Dealers are sure that 
both they and manufacturers 
should forget their selfish interests 
and keep in mind only the public’s 
interests. By working unitedly to- 
gether, the industry will assure that 
the best years in this field are yet 
to come. 


Davis Elected 
Assn. Head in 
Northern Calif. 


SAN FRANCISCO. — Joe Davis 
(Studebaker), Berkeley, is the new 
president of the Northern California 
Motor Car Dealers Assn. 

Davis, who succeeds Hanford A. 
Crockard (Chevrolet), Roseville, 
was elected at the association’s 
annual meeting Jan. 25 here. 

Other officers for the ensuing 
year are James L, Shelburne (Chev- 
rolet), Fresno, vice-president; Karl 
Goeppert (Dodge), Oakland, re- 
elected secretary; Charles McGim- 
sey (Ford), Dixon, reelected treas- 
urer, and Mildred Haskins, re- 
named secretary-manager. 

Crockard reported that the asso- 
ciation had built its membership 
from 653 dealers in December, 1947, 
to 856 currently. 

Directors of the association are 
as follows: 

I. M. Barnett (Dodge), Santa 
Rosa; Crockard; Felix Daust 
(Chevrolet), Marysville; Fred Flet- 
cher (Buick), San Jose; Lou Ger- 
ard (Ford), Redding; Carl E. Gus- 
tafson (Chevrolet), Eureka; Fred 
Kurz (Ford), Fresno; Ferris Miles 
(Dodge), Redwood City; E. J. Mul- 
len (Chrysler), Vallejo. 

Also, Norman Phelps (Chevrolet), 
Sacramento; John Roth (Chevro- 
let), Merced; W. J. Silva (Stude- 
baker), Modesto; G. O. Smallcomb 
(Chevrolet), Burlingame; William 
Stahl (Packard), Monterey; Ralph 
Watkins (Dodge), Chico; Eb Wells 
(Pontiac), Oakland, and J. E. 
Franch jr. (Dodge), San Francisco. 

















NADA'S NEW EXECUTIVE COMMITTEE—Left to _ back row): William L. Mallon, New Jersey; Ben T. vate , Metropolitan Chicago; ; 
si é 


Charles C. Freed, Utah; George H. Jones, Texas; G. 
naugh, New Hampshire, and J. E. Wolfington, Pennsylvania. 


allace, Oregon; R. D. McKay, Kansas; W. S. Edwards jr., Alabama; B. H. Cava- 
Front row: Fred Haller, District of Columbia; George Ziesmer, Minnesota; 


Ralph Nichols, Tennessee, and James A. Mason, Metropolitan Detroit. This photo was taken at the NADA convention in San Francisco, where 
the nation's new-car dealers went on record as ratifying efforts of their officers for elimination or modification of Regulation W. Dealers also 
supported efforts being made for single identification numbers for vehicles and uniform vehicle codes. 


Bill Regulating 
Finance Sales 


Offered in N.Y. 


ALBANY, N. Y.—A bill designed 
to regulate installment financing in 
the sales of automobiles and other 
commodities has been introduced in 
the New York state legislature by 
Senator J. Raymond McGovern, 
chairman of the joint legislative 
committee on_ installment sales 
financing. 

The measure is the result of a 
two-year study by the committee, 
which was created on the recom- 
mendation of Gov. Dewey. 

In a statement of legislative find- 
ing, the committee asserted that a 
survey of the practice of finance 
companies and installment dealers 
discloses “great inequality between 
the respective positions of the 
buyer on the one hand and the 
dealer and financing agency on the 
other.” 

The measure, which would affect 
finance company contracts involv- 
ing sales up to $5,000, provides in 
part that the contract must contain 
an itemized statement of various 
charges, including insurance, filing 
fees and credit service charges. 

The maximum interest allowable 
would be 1 percent a month on the 
unpaid balance. This is equivalent 
to a 6 percent discount rate on an 
annual basis, or an “effective” rate 
of between 11 or 12 percent a year. 

The proposed measure also re- 
quires that the amounts charged 
for insurance be no more than the 
actual amount of premiums. If buy- 
ers pay up contracts in advance, 
financing companies would be 
forced to rebate the unused portion 
of credit service charges and in- 
surance premiums. 

Penalties of 1 percent a month 
on an installment in default, or a 
fine of four cents a dollar up to $2 
on the installment, could be levied 
by companies in the case of delin- 
quencies. The measure, however, 
outlaws “acceleration” clauses un- 
der which a company could demand 
immediate payment of the entire 
balance of a contract. 


Nebraska Parley 
Off to March 18 


LINCOLN, Neb.—Officials of the 
Nebraska New Car Dealers Assn. 
have postponed for the second time 
the association’s convention because 
of emergency weather conditions in 
Nebraska. 

The convention date has been 
changed from Feb. 18 to March 18, 
in Omaha’s Fontenelle hotel. 





Missouri Pushes Poll 


On Regulation W 


KANSAS CITY. — Robert Ar- 
macost, president of the Missouri 
Automobile Dealers Assn., said 
here last week that he expected 
the group’s poll of its 1,100 mem- 
bers to determine dealer opinion 
on Regulation W to be com- 
pleted Feb. 15. 

The survey, he explained, start- 
ed Jan. 1 but it has been found 
that more time is needed to com- 
plete the survey to get a 100 per- 
cent cross-section. 
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BETWEEN SESSIONS AT SAN FRANCISCO—Discussing the business of the day are Fred 
Haller - District of Columbia, Ray Brandenburg of Ohio and William Frame of Metropolitan 
New York. 





A RESPITE FROM NADA CONVENTION AFFAIRS—Left to right are: Carl E. 


Fribley of 
New York, Hanford Crockard of Northern California and Trammel Hollis of West Virginia. 





are (left to right): George 


lowa. 


THREE NADA DIRECTORS CHAT AT SAN FRANCISCO—The 
H. Jones of Texas, E. A. Bogert of Idaho and Frank Collord o 





1928; Edward H. Baker, new director from Massachusetts, and John O. Munn, dealer editor 


| 
| 
FIGURES AT NADA CONVENTION—Left to right: Warren Griffith, president of NADA in 
of Automotive News and NADA secretary, 1933-36. 
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It's Your Own Future 


AVE YOU ever examined the reasons for the slump in 
the auto market from this angle: What can I as an 
individual do about them to insure my own salvation? 


Here are some of the reasons given: Regulation W, off 
season, general hiatus in buying, reaction from Macy quiz, 
lower valuation of used cars, uncertainty regarding the 
nation’s leadership. 


Viewed from one standpoint, the problems call for joint 
action. You can’t get Regulation W lifted by yourself. Nor 
can you hold an auto show alone in an effort to stir up 
interest during an off season. You can attribute unfavorable 
reaction to the Macy probe to the sins of others. And the 
present Administration is in, anyway, for the next four 
years. 


There is a job, too, to be done by your factory. 





Yet, when yow run the string out, you must come to the 
conclusion that your salvation is an individual matter. It 
is always that way when the tide shifts and you can’t ride 
on it anymore. The tide may be going the wrong way now. 


So take another look at the problem from the standpoint 
of what you can do to make reasonably sure that you are 
not overlooking any individual effort to provide for your 
continued success as an automotive merchant. 


Dealers Down to Business 


A GOOD percentage of the dealers utilized the NADA con- 
vention in San Francisco as the springboard for vaca- 
tions. And yet the high interest in the important clinics at 
the convention indicated that the dealers could put vacation 
thoughts aside. 


They gave careful attention to the forums on used cars, 
service, retail sales and employer-employe relations. 


Unfortunately, the clinic on safety was poorly attended. 
It is true that work in the safety program is not likely to 
put immediate dollars into a dealer’s pocket. Yet, in the 
long run, failure to meet the problems involved will eventu- 
ally take dollars out of dealer pockets. 


This is a job in which others with scientific knowledge 
must bear the heaviest load. Yet it is a problem concerning 
our way of life on wheels. 





Progress depends on public cooperation. And dealers 
can do as much as anyone in giving strong community 
roots to the program. 


In a human, emotional sense, we all have a stake. But in 
a monetary sense, the auto dealer is a guy who should be 
in there pitching all the time. 
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APPARENTLY C. E. Wilson, 
GM’s president, who went to Eng- 
land as an economic advisor just 
a month after we were there last 
fall, came home, as we did, with 

some definite opin- 


WHAT ions on what his 
ENGLAND majesty’s Socialist 
MUST DO government would 


have to do to get 
back on its feet. Wilson proposed 
that if the average work week is 
stretched to 45 hours, instead of 
the present 42%, it would go a long 
way in the right direction. 

“Does the average workman or 
the average man have more goods 
and services than he has leisure 
time in which to enjoy them?” he 
asks. “Or would he really like to 
work a little longer and have more 
to finance his leisure time?” 

A man who works a little has 
lots of leisure time, but he’s too 
poor to enjoy it, says Wilson. A 
man who works a lot has less 
leisure time, but more of the 
wherewithal to do the things he 
wants to do. 


Not being a large employer of | 


labor, I was not keen enough to 
sense this quite obvious deficiency 
in the present situation in which 
this unhappy country finds itself. 
But any American visitor comes 
away with the certain knowledge 
that something is definitely out of 


balance. 
* * + 


ENGLAND SEEMS to be a land | 


of queues. Everywhere one sees 
men and women lined up waiting 
their turn to get something, or 
somewhere. We thought it was a 
carryover from the war, when we 
saw something similar even here 
in this land of plenty. But one is 
impressed with the fact that in- 
stead of being dismayed at this 
frightful waste of time, the Eng- 
lish seem to enjoy it. 


In our opinion, it is simply 


| another expression of dictatorial 


government, whether Communist 
or, as in England, so-called So- 


cialist, which tricks the people | 


into believing that without bu- 
reaucratic controls they would be 
deprived of the very necessities 
of food, clothing and shelter. 


The average American, studying 
conditions in England, finds it hard 
to be sympathetic with a demo- 
cratic nation which will thus allow 
itself to be drawn like a moth into 
the flame of socialism. Yet none 
can be so blind who will not see 
that we here in America are drift- 
ing slowly but surely towards the 
Same abyss. If adding two and 
one-half hours to the English work 
week will, as Wilson suggests, af- 
fect their national economy, per- 
haps the resulting increase in pro- 
duction of consumer goods would 
eliminate the queues. 

cd * ” 


A HARMLESS weapon, more 
devastating than the atomic bomb 
against the inroads of Communism 
abroad, particularly in Russia and 
her dominated satellite nations, has 


|}been found and you will never 


guess what a simple weapon it 
turns out to be. It is simply the 
good old Sears-Roebuck or any 
good all-American mail-order cata- 
log. The dictators have come to 
look upon it as the most insidious 
propaganda ever discovered. 


The ordinary Communist is so 
impressed with the display of 
thousands of articles available to 
any American, who has the small 
funds necessary to buy anything 
he or his family desires for their 
comfort or convenience, it is sim- 
ply unbelievable. “What, no gov- 
ernment coupons or permits re- 
quired?” They ask. It is impos- 
sible for people anywhere on this 
earth to be so fortunate.” 


The Soviet propagandists have 


| come up with the only answer they 


can give. These catalogs are capi- 
talistic lies. They are not distrib- 
uted to the “slaves” on the farms 
or in the factories of America. 
They are simply printed to fool 
the lucky dupes of their own uto- 
pia. 

Having found the answer, why 
not distribute a million or so of 
last year’s catalogs over Europe? 
We can even suggest a _ title— 
“Operation Chic Sales.”—G.M.S. 
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Colored Sidewalls? 


A. H. Allen in his column, “FOB 
Factory,” referred to colored tire 
sidewalls as “an unexplored idea.” 
I think he will find the idea has 
been explored. 

Goodrich produced them—or at 
least advertised them back in 1933. 
Perhaps that was the first attempt, 
perhaps not. There was a more 
recent attempt, but I don’t recall 
who the manufacturer was. I do 
remember seeing some rather re- 
volting orange-walls on a new car 
in late 1941, 

So the idea has been tried twice 
to my knowledge, and apparently 
each time it went over with a lull. 
I doubt that it would do much bet- 
ter now.—O.iver R. GoopMan, Du- 
buque, Ia. 


Drops Others 


I have dropped my subscription 
to several trade journals, since I 
have learned to depend upon AvurTo- 
MoTivE News for all authentic in- 
formation. 

Your publication renders a great 
service to the trade, and there is 
still much to be accomplished.— 
E. A. Larason, Shattuck Motor Co. 
(Chevrolet), Shattuck, Okla. 

” * * 


Afterthoughts 


With nothing better to do (I 
probably should have something), 
I thought of the following added 
thoughts to some of the regular 
headings in my favorite business 
paper. With my Irish consistency 
—stubbornness, my friends call it— 
I start with Obituaries and end 
with the beginning, Page 1, that is. 
Many of these afterthoughts carry 
important messages for dealers. 

Obituaries—The end of 1948 and, 
likewise, the interment of the sell- 
er’s market. Dealers Tell Me—That 
service department cash is handy 


* * 
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This is an open forum for the discussion of any subject of interest to our 
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|anytime and will be especially so 


after the lush days. Hdgewise— 
Wise and sharp. Automotive Fi- 
nance—I could afford it, if it 
weren’t for Reg. W. Automotive 
Washington—Keep your eye on the 
capital for its effects on your 
capital. 

Used-Car Auction Prices—A hot- 
ter subject than who will be in the 
world series next year. Coming 
Events—Cast their shadows before 
(the choosey attitude of prospective 
buyers of many makes). Sparks— 
What is needed to start up your 
sales organization.—A Service Man- 
AGER, Cleveland. 


Coming Events 
FEBRUARY 
Feb. 5-10—New York (25th St. armory) 
First International Automobile Show. 
Feb. 23—Baltimore (Sheraton-Belvedere ho- 


tel). Annual meeting, Automobile Trade 
Assn, of Maryland, 





MARCH 

March 17-27—Geneva, Switzerland, Inter 
national Automobile Salon. 
arch 18—Omaha (Fontenelle hotel). An 
nual meeting, Nebraska New Car Dealers 
Assn, 

March 25-26 — Chehalis-Centralia, Wash. 
Annual convention, Washington State Au- 
tomobilé Dealers Assn. 

March 25-28—Toronto (King Edward ho- 
tel). Annual convention, Canadian Auto- 
motive Wholesalers Assn. 

March 29- Apr. 1—Toronto (National Ex- 
hibition grounds), Canadian automotive 
service show, 

APRIL 


Apr. 7-10—Dalias (Fair park). Seventh 
annual Southwest Automotive Show, 
MAY 


May 15-18—Pinehurst, N. C. (Carolina ho- 
tel). Annual convention, North Carolina 
Automobile Dealers Assn. 

May 30-June 10—Toronto, Ont. (Exhibition 
grounds). Canadian International Trade 


Fair. 
SEPTEMBER 

Sept. 7-10—Detroit (Book-Cadillac hotel 
and Masonic Temple). Third annual con- 
vention, National Used Car Dealers Assn. 

OCTOBER 

Oct. 9-11 — Cincinnati (Netherlands Plaza 
hotel). Annual convention of Ohio Auto- 
mobile Dealers Assn. 
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DODGE TO INTRODUCE NEW KIND OF CAR 
BUILT FOR TODAYS ratte: AMERICANS 


Daring New Dodge establishes 





new trend . . . provides more head room, 
elbow room and leg room, at the same 


nines 


time decreasing outside dimensions. 
Extreme lines, uncomfortable seats 





and cramped interiors have no 


place in Dodge thinking. “BODY-CRAMPING ROOF LINES MUST GO,” said Dodge! Army physical exams revealed 
that our wartime generation was bigger, taller and more active. A car with more 
interior space—not less—is the goal Dodge engineers achieved. 





| 
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=e Army statistics revealed that the G.I.’s of World DODGE STARTED WITH A SPACIOUS INTERIOR—and practically built the = ” 
14” car around it! Here is room to “roam around in”—that lets the human y take 
Si. War Il averaged 142 taller than the Dough- positions that are matural and therefore comfortable. 
3; showed they were also heavier and more active. 


. 7 - boys of World War I. The same statistics 







DODGE SAID “NO” TO THIS... repairing 
dented or torn fenders is sure to be costly 
when fenders are formed right into great 





. masses of sheet metal. Now look below and TIRING? YES! Doctors agree that people AH-H! ee a 
a 7 can’t “sit on their spines” long without level” seats, shown above, put the entire 
_ thi why Dodge owners cen sy goodbye wo becoming tired, irritable. Dodge has done body in a natural position . . . with full 
o | Ces WorEy. something about thi ! ! f ful, all-d f 

ne g about this, too! eg support for restful, all-day comfort. 


re 








, ‘“**NECK-CRICKING’ CONTOURS ARE DODGE ROOMINESS IS ROOM ALL 
DOWN GO REPAIR COSTS! No costly-to-repair, mas- ALREADY OLD-FASHIONED,” says Dodge. AROUND... Dodge has literally “pushed 
' sive sheet metal fender sections in the new Dodge. Who could expect today’s bigger, taller out the walls” to make more room... 
Fender units are bolted (not welded) to body; easily Americans to be comfortable in a car more elbow room ... leg room .. . head 
removed, repaired and even replaced, if necessary, where it’s even hard to lean back or sit room ... that today’s bigger Americans 

| at reasonable cost. up straight! will WELCOME! 


LOWER ON THE OUTSIDE . . . Higher on the Inside « SHORTER ON THE OUTSIDE . . . Longer on the Inside 
NARROWER ON THE OUTSIDE . . . Wider on the Inside 


| SEE HOW DODGE DOES IT! “Som 
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For the 3rd Straigh t Year... 
Rubber Usage Tops 


Million Tons Again 


NEW YORK.—For the third suc- 
cessive year, U. S. consumption of 
new rubber exceeded 1,000,000 long 
tons, with estimated 1948 consump- 
tion amounting to 1,073,250 tons, 
according to the December report 
of the Rubber Manufacturers Assn., 
Inc. 

This tonnage was 4.37 percent less 
than the record 1947 consumption 
of 1,122,327 tons, but was higher 
than the 1,039,296 tons consumed in 
1946 and was far in excess of the 
781,259 tons used in the record pre- 
war year of 1941, 

Breaking down the yearly total 
by types shows the use of natural 
increased 10.8 percent over 1947, 
to 623,449 long tons from 562,661 
the year before. Major reasons 
for the increased use of natural 
rubber were the increased ton- 
nage available to the U. S. and a 


K-F Will Ignore 
Dividend Demand 


In Advertisement 


WILLOW RUN. — Kaiser-Frazer 
Corp. will ignore advertisements 
running in various newspapers 
throughout the country calling on 
K-F stockholders to demand divi- 
dend payments. 

A K-F spokesman said no official 
comment on the advertisements 
would be made. This spokesman 
noted, however, that K-F has re- 
cently made investment in_ its 
plants involving considerable sums 
of money. 

K-F recently purchased its main 
plant here from the government for 
approximately $15,000,000. 

K-F has paid no dividends to 
stockholders since its inception. It 
has about 38,000 stockholders. 

The advertisements soliciting 
stockholder action bear the signa- 
ture Lieut. Col. K. O. Cuttle, a re- 
tired Marine officer. 


U.S. Order Goes 
To Oltman-O’ Neill 


CENTERLINE, Mich.—Award of 
a government subcontract for 1,000 
special bodies to be mounted on 
Dodge 1%-ton trucks for postal 
service is announced by Les Olt- 
man, president of Oltman-O’Neill 
Co., body manufacturer here. 

Specification requirements for the 
bodies include: special designing, 
all-steel welded construction, spe- 
cial finish and delivery schedules. 
Production on the bodies is sched- 
uled to be started in the near 
future, Oltman said. 


Bailey Chevrolet Razed 


By Fire in Arkansas 


CABOT, Ark.—Fire originating in 
a defective electrical wiring system 
destroyed the building of Bailey 
Chevrolet Co. here. Nine motor ve- 
hicles, $13,000 in parts, several re- 
frigerators, washing machines and 
calles and $6,000 in tools were also 
lost. 

Mayor Ernest Bailey of Cabot, 
owner and operator of the dealer- 
ship, said insurance totaled $13,000. 








FROZEN DEW—California's “unusual 
weather" proved too much for Charlie Knox, 
6-foot-7-inch car polisher on the used-car lot 
of Marshall & Clampett (DeSoto), Lon¢ 
Beach. He's shown throwing down his polish 
ing cloth in disgust on one of the snow- 
covered cars. 








relaxation of government controls 
on its use, the association said. 

Use of synthetic rubber declined 
in 1948 to 449,801 long tons from 
559,666 tons in 1947. The bulk of 
the reduction in use of synthetic 
rubber was accounted for by the 
drop in the use of GR-S, the gen- 
eral purpose rubber, which fell to 
349,114 tons from 448,589 tons the 
previous year. 

Comparisons of other types of 
synthetic rubbers are as follows: 
Neoprene: 1948, 34,317 long tons; 
1947, 37,703 tons. Butyl: 1948, 59,151 
long tons; 1947, 68,838 tons. 

Other special purpose synthetics: 
1948, 7,219 long tons; 1947, 4,536 
tons. Usage of GR-S far exceeded 
the mandatory tonnage of 200,000 
long tons set by last year’s rubber 
legislation. 

rubber consumption 

for 1948 was estimated at 272,231, 
against 288,395 for the previous 
year. 

Consumption of new rubber in 
December was estimated at 81,196 
long tons, a drop of about 9 percent 
from the November consumption of 
89,066 tons. Natural rubber use was 
lower in December with 46,043 long 
tons consumed against 51,554 tons 
in November, and consumption of 
synthetic rubber declined to 35,153 
tons from 37,512 tons the previous 
month. 

Reclaimed rubber consumption in 
December was estimated at 20,185 
long tons, compared with 22,144 
tons for November. 


Dealers Report 
"49 Chevrolet 
Stirs Public 


DETROIT. — In San Francisco, 
people stood three deep at midnight 
trying to peek through crevices in 
blacked-out windows, In Omaha a 
nine-day flag pole sitter required a 
police escort to reach his objective 
of a Chevrolet showroom, 

In Chicago a hook and ladder 
truck on its way back from a fire 
pulled up to the curb and helmeted 
firemen climbed down to see the car. 

These descriptions of the recep- 
tion of the new 1949 Chevrolet were 
called typical by T. H. Keating, 
general sales manager, last week. 

“According to some 65,000 tele- 
grams, our dealers have never ex- 
perienced anything like it,” said 
Keating. 

Mutual network’s “Queen for a 
Day” visited “The King of Trans- 
portation” at Kearney, Neb. A pro- 
gram at a Grantsville (Md.) dealer- 


only 500 reside. 

A radio hookup in the Northwest 
linked dealers in six towns. Each 
dealer in turn interviewed top cus- 
tomers in a half-hour program. 

Fireworks and balloons filled the 
sky in Portland, Ore., and Seattle. 
In Indianapolis a woodsman camped 
in the street outside the showroom 
awaiting “See-Day.” 

In St. Louis there was a caravan 
of cars that started with a 1914 
model and ended with hooded 
1949’s. A young woman in Dyers- 
burg, Tenn. invited everyone in 
town by personal phone calls to 
attend the showing. 

There were bagpipers and recep- 
tionists in kilts at several points. 
Los Angeles dealers claimed “al- 
most a million” on opening day. 
Crowds of 25,000 people at Decatur, 
Ill, were more or less true of 
smaller cities. At Rochester, N. Y., 
10 traffic policemen were necessary 
to untangle the jam in front of a 
showroom. 

Blizzards and icy roads failed to 
daunt visitors to dealerships in Ne- 
braska and Iowa. At Lincoln, Neb., 
50 people were outside when the 
showroom opened. Beatrice, Neb., 
reported three times as large a 
crowd as ever before. 

A Lansing dealer probably de- 
served honors for overcoming the 
greatest handicaps, Chevrolet said. 
An 85-mile-an-hour windstorm shat- 
tered his windows and practically 
wrecked his showroom 48 hours 


before the opening. He boarded up| f 


the windows, redecorated as best 


attendance, 


Introducing '49 Chevrolet. . . 
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of “gold dollars'’ at Jack Kenned 
words, "Worth Its Weight in Gold.’ 
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GLITTERS, TOO—The 1949 Chevrolet convertible was balanced on scales against stacks 
Chevrolet Co., St. Louis. A silk backdrop carried the 





AN INDIANA CROWD—Large crowds continued to pack dealerships as 1949 Chevrolets 
completed their first week of public display. Typical was the attendance at the Greiger 
Chevrolet Co., Muncie. 


A 


Chevrolets during their introduction by dealers. Th 
Lalli Motors, Broc 


ship drew 2,000 to a town where |: 
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HERE'S THE SEATTLE ANGLE—Westlake Chevrolet Co. filled the skies with balloons to 
atigact attention to the premiere of the Chevrolets. 





he could and still set a record for ou tae O'TOOLE FOLLOWS OLD SCOTCH CUSTOM—O'Toole Motor Co.. Corvallis, 


hired a bagpipe player and dressed receptionists in kilts to call attention to the 


economy of the new Chevrolets. 


|O’Malley said. 
| series of meetings was held at At- 
| lantic City Feb. 4, with 842 dealer- 
ships represented. 





Latest Report 
On Sloan Fund: 
Near $1.5 Million 


CHICAGO.—Contributions to the 
General Motors dealers’ Sloan can- 
cer fund passed the $1,495,000 mark 
on Jan. 15, the most recent date for 
a tabulation of funds, it was dis- 
closed here last week by William C. 
Stanlik, general manager of Frank- 
lin-Weber Motors (Pontiac) and 
secretary of the fund committee. 

Presentation of a check covering 
the entire amount contributed by 
today (Feb. 7) will be made to Al- 
fred P. Sloan jr., chairman of Gen- 
eral Motors, tonight at a banquet in 
the Waldorf-Astoria hotel, New 
York. 

Scheduled for talks, in addition to 
Sloan, are Charles F. Kettering, GM 
research consultant, and Dr. C. P. 
Rhoads, director of the Memorial 
Cancer center in New York. 

David E. Castles (Buick) of St. 
Louis is chairman of the committee. 
Floyd D. Akers (Buick) of Wash- 
ington has also been playing a 
prominent role in the project. 


Reg. W 


(Continued from Page 1) 
this is attributed to Regulation W. 

Another of the points said to 
have caused reluctance on the 
part of the board to act was the 
impression that prices of some of 
the indtpendents were higher 
than costs justified. 

Used-car spokesmen cited their 
belief that none of the makers was 
overpricing its cars. It costs more, 
they pointed out, for an indepen- 
dent with comparatively low vol- 
ume to build a car than it does a 
high-volume producer. 

* . + 


N ADDITION, the board has 

queried auto makers for infor- 
mation. While only Kaiser-Frazer 
and Nash have publicly opposed 
Regulation W— Nash’s opposition 
going back some two years—other 
makers were reported to have op- 
posed the restriction in replies to 
the board. 

Concern has been expressed by 
some board members lest used- 
car prices shoot up again in the 
spring. 

However, Marker has advised 
NUCDA members that he would not 
buy in anticipation of a rise even if 
he knew that Regulation W were 
coming off. 

He advised dealers to buy today 
for today’s market, rather than take 

on an inventory that might prove 
disastrous. 

Additional members of the small 
business committee are Reps. 
Keogh, New York; Hardy, Vir- 
ginia; Mansfield, Montana, and 
Evans, Tennessee, all Democrats, 
and Reps. Hill, Colorado; Riohl- 
man, New York, and Lichtenwal- 
ter, Pennsylvania, Republicans. 


Detroit Preview 


Set by Chrysler 


DETROIT.—Key personnel in 562 
Chrysler dealerships, including all 
those in this area, will get their 
first look at the 1949 silver anni- 
versary models tomorrow (Feb. 8) 
in the Masonic Temple, Detroit. 

This is the second of a series of 
seven Chrysler division meetings to 
introduce the new models. Dealers 
from the Detroit, Cincinnati and 
Pittsburgh regions will attend. 

Joseph A. O'Malley, general sales 
manager of the division, will make 
the formal presentation of the line 
to the dealers. President David A. 
Wallace will give the address of 
welcome, and Leo Carrillo, motion 
picture and radio star, will be mas- 
ter of ceremonies. 

Dealers who have been with the 
company since its inception in 1924 
will receive “suitable recognition,” 
The first of the 








La. Dealer Wins $500 


In Resale Violation 

SHREVEPORT, La. — In the 
first case of its kind in this sec- 
tion, Morris Buick Co. has been 
awarded $500 damages and $150 
in legal and court costs against 
E. G. Ray, who violated his re- 
sale agreement by purchasing a 
Buick, driving it only 11 miles 
to a used-car dealer and re- 
selling it. 
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THE SATURDAY EVENING 


NOW ...¢ Greater Tire Than Ever for 


CHANGEOVER PROFITS 


What COLD RUBBER means to your customers — 


With COLD RUBBER Treads, the new 
Autocrat will give mileage far beyond any- 
thing tire engineers thought possible. COLD 
RUBBER treads outwear the finest natural 
rubber, as proved in millions of miles on 


large test fleets and by thousands of motor- 
ists on the highways of America. COLD 
RUBBER is known for greater non-skid trac- 
tion which gives positive road-gripping power 
under all driving conditions. 


Be FIRST to get COLD RUBBER PROFITS— 


The alert car dealer can make good profits from 
changeovers to tires with COLD RUBBER. 
COLD RUBBER isnot plentiful...and Dayton 
can’t make all the tires America needs—but you 
can be sure that every Dayton Passenger Tire 


Daw 





THE MARK 


has COLD RUBBER Tread. So, call your 
Dayton Distributor to get details of the change- 
over profit plan that gives you the sales advan- 
tages of COLD RUBBER in Dayton Tires. 
Or write to The Dayton Rubber Co., Dayton 1,0. 









NEW 


Autocrat 
4y Dayton 


gives you these 
added PROFIT POINTS 


25°, Deeper Non-Skid—for 
added thousands of miles of 










safe driving. 






6-ply Strength with 4-ply 
2. ps Pr 
Comfort—strongest cord body 







in passenger tires, yet softest 






riding. 







3. Famous Toe-Action Tread 
for quick starts and sudden 





stops on slippery roads. 






tom mulooer 


GF TECHNICAL EXCELLENCE IN NATURAL AND SYNTHETIC RUBBER 
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Bias Host to Dealers .. . 
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Buyer’s Market May Spur Teamster Drive .. . 


AFL Organizers Eye Auto Salesmen 


FORD, L-M DEALERS HOSTED AT SAN FRANCISCO—Headed by Arthur S. Hatch, regional 


manager (third from left) 


sales manager; John Weld, regional 
assistant general sales manager; J. 
Murphy, t 
ones coneger: Henry Reiser, Salt Lake City 


,, Ford's Western region staff, entertained all visiting For: 
Lincoln-Mercury dealers daily throughout the annual NADA convention. 
are Homer Stratton, regional service manager; Wally Anderson, regional truck and 
ublic relations manager; Hatch; A. H. Crowley, L-M 
. Roberts, Long Beach district sales manager; 
enver district sales manager; Harr 


and 
Among those shown 
fleet 


Jack 
Crimmins, Oakland district Lincoln-Mercury 
istrict sales manager; Les Lutz, Richmond dis- 


trict sales manager; Walter Cooper, assistant regional manager; Walter Patterson, Seattle 


district sales manager. 


Officers Headed 
By Schnurmacher 
In New York 


NEW YORK.—The board of di- 
rectors of the Automobile Mer- 
chants Assn. of New York, Inc., has 
announced the election of the fol- 
lowing officers for 1949: 

Charles Schnurmacher, president; 
B. F. Curry, first vice-president; 
Walter Pape, second vice-president, 
and Louis Haas, secretary-treas- 
urer. 

All of the new officers are veter- 
ans in the automotive business. 
President Schnurmacher, who is 
president of Manhattan-Pontiac 
Corp., has been a dealer since 1923. 

Curry, chairman of the board of 
B. F. Curry, Inc. (Chevrolet) and 
Marvel Motors, Ino. (Chevrolet), 
has handled the same make 28 
years. 

Pape started as a mechanic 30 
years ago and is now president of 
Pape Chevrolet, Inc. Haas, owner 
of Rye Motor Sales (Ford), has 
been in the auto business 26 years. 


Ford Names Duffy 
Purchasing Head 


DEARBORN. — Appointment of 
Irving A. Duffy as director of pur- 
chasing for Ford was announced 
last week by D. 
S. Harder, manu- 
facturing vice- 
president, on 
whose staff he 
will serve. 

The post of di- 
rector has been 
vacant since the 
death of Albert J. 
Browning in July, 
1948. Duffy will 
direct overall pur- 

Irving A. Duffy chasing functions. 
c. F. Unruh will continue as Ford 
general purchasing agent and H. 
H. Foster will continue to serve 
Lincoln-Mercury in the same ca- 
pacity, Harder said. 

Duffy comes to the Ford organ- 
ization from International Harves- 
ter where he served as assistant to 
theevice-president, directing the co- 
ordination of their postwar expan- 
sion program in both plant and 
equipment. 

















It'S AN HONOR—Hugh Dean, general 
manufacturing manager of Chevrolet, receives 
the President's Certificate of Merit and a 
handshake from Maj. Gen. K. B. Wolfe at 
special services honoring Dean's war effort. 

scroll was presented to the manufacturer 
in recognition of “outstanding fidelity and 
meritorious conduct’ in the manufacture of 
aircraft armaments during the war. 


(Continued from Page 1) 


ployes, warehouse workers and 
gasoline station and parking lot 
attendants. 

He said eastern campaign offices 
would be opened in New York, and 
the New Jersey drive would be con- 
ducted from that city first. A New- 
ark office would be opened later, he 
said, with Boston to be the third 
organization point in the East. 

Warning other unions that the 
teamsters intended to take over 
union employes “who rightfully 
are under the jurisdiction of the 
teamsters,” Beck said the team- 
sters “do not want any misunder- 
standings with other unions, but 
no one is going to keep from us 
the men who come under our 
jurisdiction without a fight. If we 



















NASH ‘DEALER-LIFT'—The firm provided buses to transport dealers attending the NADA 
convention in San Francisco from trains and ferries to their hotels. The city had been 


crippled by a taxicab strike for over a month. A group of dealers are 
one of the special buses and they look plenty happy about it. 
———_- -- ® 








Wood and Kelly 
Get Promotions 


At Chevrolet 


DETROIT.—Appointment of John 
G. Wood to the administrative staff 
of W. F. Armstrong, general man- 
ager of Chevrolet, was announced 
last week. 

Wood, former chief engineer, will 
serve as executive assistant to the 
general manager for engineering. 
Edward H. Kelley, assistant chief 
engineer, has succeeded Wood as 
chief Chevrolet engineer, Armstrong 
said. 

A native of Indianapolis and a 
graduate of Stanford and Purdue 
universities, Wood became chief en- 





John G. Wood 


| Edward H. Kelley 


| gineer of Chevrolet in June, 1945. 
Previously he had been assistant 
chief engineer for 12 years. 

He began his career as a drafts- 
man for National Motor Vehicle 
Co., Indianapolis, and was employed 
as an engineer by Empire Motor 
Co. and Indiana Die Casting Co. 
before joining the Remy Electric 
Co., Anderson, Ind., which later be- 
came a division of General Motors. 
He was for two years with the 
Muncie Products division of the 
corporation and five years with 
Oldsmobile before joining Chevrolet 
in 1933. 

Kelley was chief engineer of the 
aviation division at Tonawanda, 
N. Y., during the war and became 
assistant chief Chevrolet engineer 
in 1945. Born in Lowell, Mass., he 
attended Lowell institute and 
worked in various Boston plants 
for nine years. In 1924 he became 
associated with Studebaker Corp. 
Kelley joined Chevrolet in 1928 as 
a designer. 


Peterson Ups Stock 


Peterson Motors, Inc., Shreve- 
port, La., has amended its charter 
of incorporation, increasing its cap- 
ital stock to $250,000. 


| 


| 


greetings (from left) Kemp; Ray Vincent of Suburban Buick Co., Wheaton, Iil.; 
of Orand Buick Co., Dallas, and Earle North of Earle North Buick Co., Houston. 





It Still Pays 


Brost’s ‘Fair Profits’ 


Plan Extolled 


WASHINGTON.—An article in the 
current issue of Kiplinger Magazine 
entitled “The Honest Car Dealer, 
Chester J. Brost of Buffalo—One of 
Many,” pays tribute to all honest 





dealers by examining the business 
practices of one. 

Brost’s “fair profits” policy pays 
off both in dollars and customer 
goodwill, the article says. It voints 
out that Brost’s Dodge dealership 
does a five-to-six-million-dollar busi- 
ness annually while selling 1,700 to 
1,800 new cars and trucks. 

Brost operates on the theory that 
gross profits from the sale of parts 
and service should pay the over- 
head of the entire operation. His 
parts business, much of it whole- 
sale, averages between $130,000 and 
$150,000 monthly, the article reveals. 

Brost’s policy of adhering to order 
lists, not requiring tradeins, basing 
allowances for used cars on Blue 
Book valuations and supplying only 
the accessories ordered, ha:; reduced 
the dealer’s used-car volume sharp- 
ly, it is noted. 

The dealer said he now employs 
only eight salesmen for both new 
and used cars, whereas before the 
war he employed 30 used-car sales- 
| men and 15 new-car salesmen. 

Brost is said to feel that by the 
middle of the year most of the 





| used-car trade will be back in the 
‘hands of the regular dealers. 


shown boarding | Hughes Tool Co. 
Gan: -- 


BUICK'S HOSPITALITY FOR ITS DEALERS—Headquarters were established b 
Director Robert E. Rudd; Pacific Regional Manager John W. Waddell an 
Zone Manager Arthur J. Kemp performing as hosts. 


must fight, we will. It will be the 
survival of the fittest.” 

Giving an indication of the inter- 
national’s strategy in the organ za- 
tion campaign among non-union 
gasoline station, garage, parking lot 
and warehouse workers, Beck 
pointed out that union truck drivers 
go to those places for service, and 
in the future they could conduct 
themselves in the same manner they 
do when they walk into a non-union 
barber shop—don’t patronize them. 

Beck said the union was launch- 
ing the campaign to protect itself 
against “any future onslaught of 
those who would like to destroy us.” 
He asserted that in the future when 
industry seeks to “suppress labor in 
its Newark or New York plant we 
will put up a fight at the Chicago 
or San Francisco plants.” 

* + * 

ECK DISCLOSED that the inter- 

national intends to bring about 
uniformity in contracts in the North 
Jersey-New York trucking industry. 

Contract jockeying by local 


Perelle Resigns 
From Gar Wood 


DETROIT. — Charles W. Perelle, 
president of Gar Wood Industries, 
Inc., announced last week he had 
submitted his resignation to the 
company’s directors. He asked that 
it be acted upon immediately, or 
“in no event later than 60 days.” 

Perelle said he took the action 
because his “job was completed.” 
The 46-year-old executive had no 
comment on his future plans but 
indicated he intended to return to 
the aircraft industry. Perelle was 
formerly a vice-president of Con- 
solidated Vultee Aircraft Corp. and 





Merchandising 
San Francisco 
Shown in an exchange of welcome and 





co 


| unions in the metropolitan area 
has been responsible in recent 
years for prolonged strikes in the 
industry. 

Beck recalled that an area-wide 
negotiating committee was formed 
by the unions last year to bring 
about uniform wages and working 
agreements. However, the commit- 
tee did not function as such, and 
strikes developed when one local 
tried to outdo the other in gaining 
higher wage increases, 

Uniformity in agreements would 
have to come over a period of time, 
Beck said. The union would like to 
bring all contracts up to the highest 
in the area, he declared, “but the 
shock would be too great for many 
in the industry.” 

* a e 


Health Benefits Upped 


For K-F Workers 

WILLOW RUN.—Increased sick- 
ness and accident disability benefits 
for Kaiser-Frazer workers were in- 
stituted last week by the company 
and UAW-CIO Local 142. 

Frank Cotter, president of the lo- 
cal and chairman of the joint union- 
management social-security fund 
board of trustees, said that as of 
Feb. 1, weekly benefits for sickness 
or accident disability were raised to 
$30 for 26 weeks. The previous 
maximum was $15 for 13 weeks. 

The Kaiser-Frazer-UAW social- 
security fund, the first of its kind in 
the automotive industry, was estab- 
lished last June when the company 
agreed to finance the program 
through payments of five cents for 
each hour worked by eligible em- 
ployes. 

In addition to the sick and acci- 
dent benefits, both company- 
financed funds also provide each 
| eligible employe with free $2,000 life 
insurance and Blue Cross hospital- 
ization and surgical service. 

The UAW’s economic demands 
this year will emphasize _ social- 
security and pension benefits. 
| 





| Plea to Makers 
Indiana Dealers Seek to Add 


Gross Tax to Prices 


INDIANAPOLIS. — Hoosier new- 
car dealers want auto makers to let 
them add the Indiana gross income 
tax or its equivalent to their deliv- 
ered prices. 5 

At present, the Automobile Deal- 
ers Assn. of Indiana says, some 
makers do not permit their dealers 
to add the tax in with delivered ve- 
hicle prices. The difference between 
the Indiana levy and similar taxes 
in other states is said to be “merely 
technical.” 

A resolution appealing to the fac- 
tories on this matter was adopted 


Bruton Orand at the recent ADAI convention here. 





_PACKARD ENTERTAINS AT NADA CONCLAVE—Pictured at the company's dinner party for 
visiting Packard dealers at the convention in San Francisco are, left to right: Joe Froiseth, 


West Coast regional manager; Kari M. 


Greiner, 


sales vice-president; Earle C. Anthony 


(seated), head of Earle C. Anthony, Inc., California distributor; Ray Chamberlain, convention 
manager; Eugene Overton, vice-president and general counsel for Earle C. Anthony, Inc., and 
Hugh Hitchcock, director of advertising and public relations for Packard. 


Hunt U.C. Tisalee 
In Bank Fraud 


CHICAGO.—Following the arrest 
of William Gettler, cashier of the 
First National Bank, Dyer, Ind., in 
connection with a $200,000 shortage, 
the Federal Bureau of Investigation 
revealed last week that it was seek- 
ing Elmer R. Hedges, a used-car 
dealer of Chicago Heights, who, ac- 
cording to Gettler, worked with 
him. 

Gettler, the bank cashier, said he 
honored checks from Hedges and 
used the money to buy drafts in a 


South Bend bank, the FBI reported 
The drafts then were used for the 
purchase of automobiles. 

The used-car lot operated by 
Hedges was located eight miles 
southeast of Chicago Heights near 
the Indiana state line and Dyer 
Hedges, it was said, had created 
surprise among his competitors by 
selling cars far under prevailing 
prices. 


New Chevrolet Deal 


Standard Chevrolet, Inc., Ocilla, 
Ga., has succeeded Williams & Co., 
Inc., as the Chevrolet dealership in 
that city. 
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Charles Laughton to Guest Star 
on Auto-Lite “Suspense!” Show February 10, 1949 


HOLLYWOOD, CALIF.—Academy 


| United States and Canada to a 


Award winner Charles Laughton | huge listening audience. 


will guest star on the Auto-Lite 
“Suspense!” show Thursday, Feb- 
ruary 10 in “De Mortuis” written 
by John Collier. Program will be 
broadcast over 190 stations in the 


Which ib mally Joon. Fodaine ‘7 





| Mr. Laughton who was born in 
| England plays the part of a coun- 
| try doctor who has recently estab- 
\lished his practice in a small 
English town. So well is the story 


ADVERTISEMENT 





|\handled, the listener is kept in 
suspense until the very last six 
| words are spoken. 

Others stars set for Auto-Lite’s 
“Suspense!” line-up include popu- 
lar Jane Wyman on February 17, 
in “Catch Me If You Can”, adapted 
by Sylvia Richards from a novel by 
Pat McGerr and on February 24, 
| James Mason and his wife Pamela 
| Kellino in ‘“‘Where There’s a Will” 
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Spark plugs also look alike 


give you all these advantages! 


TIS hard to tell which is the real Joan 

Fontaine in these photographs. It’s difficult, 
also, to select the best spark plug from outside 
appearance. But you can tell the difference 
in performance when you replace your narrow 
gap spark plugs with the sensational new 
wide gap Auto-Lite Resistor Spark Plugs. 
You'll be amazed at the benefits you get from 
this revolutionary development. 


Toronto, Ontario 











TUNE IN THE AUTO-LITE RADIO SHOW 


THE ELECTRIC AUTO-LITE COMPANY 


““SUSPENSE!I"", RADIO ADVENTURE AT ITS 


If you picked the girl at the left as the real 
Joan Fontaine, star of Universal-International’s 
“You Gotta Stay Happy”, score yourself 
100%. Her ‘‘Look-Alike” at the right is Pamela 
Randell of Westchester County; New York. 
Score another 100% when you switch to the 
new Auto-Lite Resistor Spark Plug, designed 
for the finest in engine performance, the 
maximum in engine economy. 


Tolede 1, Ohio 








GREATEST, 


Auto-Lite Spark Plugs 
—Patented U.S.A. 


THURSDAYS 


| Christie. 

| Success of the policy of using 
famous guest stars each week for 
“Suspense!” is indicated by the 
high popularity record achieved by 
the show sponsored by The Electric 
Auto-Lite Company of Toledo, 
Ohio. Audience measurement sur- 
veys have constantly ranked “Sus- 
pense!” as one of the most widely 





A KAY VIEW shows the 10,000 


Ohm Resistor which helps eliminate televi- 
sion, radar and radio interference caused 
by ordinary spark plugs. 


9:00 P.M., E.$.T. ON CBS 


Fifield from a story by Agatha | 


9 


Featuring Auto-Lite Resistor 
|Spark Plugs, Auto-Lite “Sta-ful’”’ 
| Batteries and Auto-Lite Service, 
“Suspense!” in addition to dra- 
matic advertisements in leading 
consumer magazines, newspapers, 
highway signs and A.A.A. books 
and maps is providing Auto-Lite 
dealers in the United States and 
Canada with consistent and power- 
ful sales support—plenty of reason 





to Switch to Auto-Lite. 
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FOB FACTORY 


Falling Scrap Prices 
May Affect Steel 









(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 


By A. H. Allen 


— of iron and steel scrap, historically one of the 
most sensitive industrial barometers but straining under 
artificial restrictions since the early years of the war, are 
coming back into their own—and they are skidding in no 


uncertain fashion. During® 


OPA days, scrap prices were 
pinced under ceilings and did 

ittle but scrape against these bar- 
riers, When price controls were 
dropped, scrap started to soar to 
practically double the wartime lev- 
els, some grades even more than 
that. 

Meanwhile, the types of material 
used in open-hearth steel furnaces, 
by far the largest tonnage items, 
came under a form of price control 





tice of “earmark- 
ing” scrap; that 
is, they required 
their steel cus- 
tomers to return 
scrap originating 
in fabrication of 
steel purchased 
from the specific 
mill. Price was 
set under a so- 
called formula, 
which called for 
a specified incre- 


A. H, Allen 


administered by steel mill users.| ment over the former OPA ceiling 
Most mills also adopted the prac-| price. Actually, this appeared to 


The Correctly Engineered Guard for 1949 CARS 





Fast Installation 


Triple Plate 








‘ MAKE THIS 
SIMPLE TEST 


1. Place foot on end of either front 


tion out of the bumper, thereby 
preventing costly repairs to the 


fenders. 


3 Point Bracing 


The Fender Guard clamps over end 

of bumper. Brace is bolted to skirt 

to 

at existing factory bolt. 

This adds rigidity to bumper ends 
flutter. 


behind bumper bar. Attaches 


and eliminates 
FRONT FENDER GUARDS 
List at $13.75 pr. 


REAR FENDER GUARDS 
List at $13.40 pr. 


CEELQ?rovucts company, East Boston 28, Mass. 


on copper. 


Easily installed with ordinary tools by average person in a few min- 
and brace assembly. 





many observers to be little short 
of collusion among mills to estab- 
lish maximum prices. 

However, it might have proved 
difficult to prove such collusion 
and besides the action served to 
halt a runaway in scrap prices, 
so government authorities could 
well afford to look the other way 
in the interests of holding down 
inflation. 


Several weeks ago, with steel 
mills comfortably fixed for scrap 
because of good collections in a 
fairly open winter, they relaxed on 
their buying and began to hint to 
scrap brokers that maybe they 
would decide to pay a little less for 
material. Some mills also reported- 
ly have abandoned the practice of 
insisting on scrap being returned 
to them by steel customers starting 
Feb. 1. The market sagged at Pitts- 
burgh, Youngstown and Chicago; 
broke precipitately at Detroit by 
$5 a ton from its long-quoted fig- 
ure of $38 per ton. 


* * * 


More Pressure 

fpr COMMERCE department 
representatives began sugges- 

tions to steel mills and industrial 

plants that they start scouring the 

nooks and crannies for discarded 





AUSTIN SERVICE SCHOOLS ON WHEELS—Designed to carry out an educational program 


in the servicing of British Austins, three testes equipped service trucks have just 
placed in operation by Austin Motor Co., Ltd. P 

wheel of these trucks will be traveling almost continuously, and will eventuall 
according to Eric Sadler, general service manager 
"permanent" 


Austin dealer in the U.S., 
and nada. The trucks will be on a 
change as conditions require. 


routed into the scrap market. The 
idea was not so much to revive the 
old “scrap drives” which were pro- 
moted during the war as it was to 
put more pressure on prices of 
regular commercial scrap. The 
move may be successful, as scrap 
traders continue to talk lower 
prices. 

Weakness in cast iron scrap 
used principally by foundries pre- 
ceded the break in open-hearth 
varieties by several weeks, for 


ferrous material which might be! two reasons. One was the de- 





Custom Styled Grille Guard 


Custom built to fit over standard bumper guards—dual 
inches high. Heavy tubular crossrail guard is high tensile steel stamp- 
ing—40% stronger than mild steel. Triple-plated: chrome on nickel 


utes. Cadmium plated hardware 
SOLD BY ALL LEADING DEALERS 


FENDE 


able sales. 


RAPID MOUNTING 
PROTECTION 
GUARANTEED CHROME 


BEAUTY ¢ 


GUARDS 
A MUST PROTECTION - - Front & Rear 


As necessary to every car as life 
belts to a ship. Every car is a pros- 
pect. Cello—pioneers in the field 
since 1910 — offer guaranteed 
chrome plate, quickly installed 
guards to help you make profit- 





R 


get 


carton. 


uprights 20% 
Lists at 


$24.95 





CELLO TRUCK GUARDS 


The grille, fenders and lights of all trucks 
maximum protection with massive, sturdy 
Cello Guards. Uprights are 20% inches high. 
Crossrails are 1% inches square, embossed, 
cold-drawn deep channel sections. Rugged, 
sturdy studs, nuts and lock washers fasten 
heavily rust-proofed back plates. Approx. wt. 
of 986-A or -B individually packed, 19 Ibs. 
905-A or -B six to the carton, wt. 44 Ibs. per 


986-A or 905-A fits models F-1, F-2, F-3 
905-B or 936-B fits models F-4, F-5, F-6 


Dual Rail Guards 936-A or 936-B 


List Price $22.00 


Single Upright Guards 905-A or 905-B 


List Price $8.75 
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een 
Factory trained mechanics at the 

visit every 
or the U.S. 
rolling basis, with itineraries subject to 


(England 


cline in foundry operations; the 
other was price. Quotations on 
cast scrap had been pushed to 
the fantastic level of around $65 
a ton, against pig iron at some 
$20 per ton less. As long as it 
was almost impossible to buy pig 
iron at the quoted price, foun- 
dries had to go out and pay 
through the nose for cast scrap 
to keep their cupolas going. Once 
pig iron became easier, the high- 
price scrap went begging and it 
has now dropped to around $50 
a ton, with few takers even at 

that fi 
A Chicago broker said recently, 
“Come in and offer us any price; 
we'll sell.” The situation, of course, 
is not quite that gloomy, but the 
trend is there. 
* 


What Effects? 
= NEXT question before the 
house is what effect the crack in 
scrap quotations may exert on steel 
prices, and at this point the steel 
producers prefer to talk about 
something else. At the same time, 
they have to offer some logical re- 
ply to the manufacturer who has 
been returning all his scrap to his 
steel source and finds his rebate 
or credit for that material cut by 
several dollars per ton, prompting 
an inquiry as to how soon a cut in 
the price of the steel might be ex- 
pected. 

The answer apparently will in- 
volve a complete discontinuance of 
earmarking scrap and, as in the 
years prior to the war, allowing 
the market to find its own level or 
allowing the manufacturer with 
scrap to sell to scout around and 
find the best price he can. It is to 
be expected pressure will develop 
on steel prices, possibly even be- 
fore supply catches up with de- 
mand 


Already there is definite resis- 
tance being shown to high prices 
being asked by “gray market” 
operators and curbside jobbers 
who have scented the opportunity 
to make a couple of fast bucks 
on surplus steel they have ac- 
quired. 

Earnings reported by leading 
steel producers for 1948 will not 
react to temper possible forthcom- 
ing heat on prices. The mills hold 
a number of aces, however, in the 
form of new and higher extras 
they have tacked on base prices in 
the past three years, which might 
be relaxed here and there should 
special inducements to buy be re- 
quired. 


- * > 
Striking Example 
be 1949 Nash radiator grille is 
a striking example of present- 
day technique in the production of 
large one-piece zinc die castings. 
It measures 33% by 13% inches 
overall and weighs 12% pounds. 
Outwardly it has a massive appear- 
ance, with a heavy rectangular ring 
enclosing a network of three hori- 
zontal and seven vertical bars. 
Actually, however, the wall 
thickness of the ribs is only 0.070 
inch, all of them being cored out 
in back to save metal. Eight 
assembly bosses are cast into the 
reverse side of the outer ring. 





| Jones Chevrolet Unveils 


$100,000 Florida Home 


Formal opening of Jones Chevro- 
let Co., which has been postponed 
several months on account of the 
highway construction on U. S. 90, 
was held Jan. 22 in Bonifay, Fla 
it was announced by C. E. Jack 
son, manager. 

The new $100,000 plant covers 
almost half a city block. J. J. Jones 
and A, D. Williams of Craceville 
are associated with Jackson in the 
business. 
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[ts which 3,000,000 


It’s not only that Better Homes & Gardens 
is a big book, with a circulation of over 
3,000,000, that makes it such a good spot 
for automotive advertising. 


It’s the particular 3,000,000 it goes to. 


They’re families who live the suburban kind 


rok 
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of life that can’t be carried on at all without 
at least one car. 


They’re families with incomes among the 


highest for all big magazines. 


They’re families who buy new cars often. The 
average age of BH&G cars in 1940 was 
2.8 years, the country’s average, 5.7. 
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Many Restrictive Statutes May Be Killed or Eased . . . 
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State Legislatures Now Wooing Labor 


NEW YORK.—Sharply reversing 
the trend of the last heavy year of 
state legislative activity two years 
ago, when many states enacted 
stringent curbs on labor unions, a 
generally more friendly attitude to- 
ward labor is appearing in state 
capitals throughout the country, a 
survey reveals, 

Repeal or modification of existing 
anti-closed shop or other restrictive 
labor laws has been urged by the 
governors of several states, includ- 
ing Arizona, Colorado, Delaware, 
Indiana, Massachusetts, New Hamp- 
shire and North Carolina, Cam- 
paigns for repeal of such laws are 
being pressed in other states. 


None of the so-called anti-labor 
types of legislation was advo- 
cated by any governor this year 
and much fewer such bills are 
appearing in state lawmills than 
in recent years. 


New legislation to guarantee col- 
lective bargaining rights to intra- 
state workers was asked by the 
governors of Michigan and New 
Jersey, while gubernatorial recom- 


mendations for new or more effec- 
tive mediation, conciliation, and 
voluntary arbitration facilities were 
made in California, Illinois, Indi- 
ana, Iowa, Michigan and Texas. 

Revision of North Carolina’s anti- 
closed shop law (one of the statutes 
of this type recently upheld by the 
U.S. Supreme court) was urged by 
Gov. William Kerr Scott. 

Indiana’s legislature was asked 
by Gov. Henry F. Schricker to 
repeal that state’s public utilities 
compulsory arbitration act, de- 
signed to prevent strikes in pub- 
lic utilities. He suggested utiliza- 
tion of some type of state-spon- 
sored voluntary arbitration in its 
place. 

Gov. Sherman Adams asked the 
New Hampshire legislature to re- 
peal that state’s 1947 restrictive 
labor law, which includes provisions 
outlawing the closed or union shop 
unless voted for by two-thirds of 
the bargaining employes, 

Abolition of restrictive labor leg- 


islation was recommended in Colo- 


for... 


WEAR 
QUALITY 
APPEARANCE 
MORE SALES 


REPLACEMENT MATS 
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rado by Gov. William Lee Knous, 
who proposed restoration of Colo- 
rado’s old labor code, either through 
outright repeal of the so-called 
labor peace act or elimination of 
provisions in conflict with the labor 
code. 
Gov. Paul A. Dever of Massa- 
chusetts called for “repeal or 
amendment of all those enact- 
ments to be found in our statutes 
which in whole or in part un- 
fairly discriminate or unduly 
hamper and restrict the organiza- | 
tion of labor and the full expres- 
sion of collective bargaining.” 

Arizona’s legislature was urged 
by Gov. Dan E. Garvey to create 
a new state labor department apart 
from the industrial commission and 
to eliminate all legislation “which 
has the appearance of harrassment 
of either labor or capital.” 

Gov. Elbert N. Carvel asked the 
Delaware legislature to repeal what 
he called the state’s 1947 “anti- 
labor law,” and to create a new 
state department of labor and in- 











Henry Ford’s first car was called 
a quadricycle. 


dustrial relations to administer all 
laws pertaining to labor. 
Legislation to give Michigan 
workers in intrastate commerce 
“the same guarantee to organize 
and bargain collectively which 
have been granted to those en- 
gaged either in intrastate com- 
merce or in other states” was 
proposed by Gov. G. Mennen Wil- 


DESIGNED and CUSTOM TAILORED for perfect fit 


and easy installation. ALL seams are double stitched and overlocked 


for strength. Contrasting beading trim. 


PLAS-TEX @ SATIN-TEX @ SEA-TEX 
Three Great Leaders in the SEAT COVER field. 


. oo, as 
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MULTI-CELLED FLOOR MATS 













WINDOW CHANNELS 


WRITE US AND A REPRESENTATIVE WILL CALL WITH A COMPLETE LINE OF SAMPLES 


The HOWARD ZINK Corgoration 


Passaic, N. J.—FREMONT, OHIO—Long, Beach, Calif. 
At your service is the most complete line of auto seat covers, cushions and fabric automotive accessories in the 
U.S. That's why for years dealers have known thot “IT PAYS TO BE ASSOCIATED WITH THE LEADER 


. 





AUTO CARPETING 











liams, who also told the Michigan 
lawmakers that, in general, the 
laws and policy of the state 

“should look toward mediation 
and conciliation as the best 
method of assisting labor and 
management to reach their own 
mutual agreements.” 

Calling for the enactment in New 
Jersey of a state labor relations 
act to guarantee the right of col- 
lective bargaining, Gov. Alfred E. 
Driscoll said the right to organize 
and bargain collectively, as guar- 
anteed in New Jersey’s new state 
constitution, “should be augmented 
by a state labor relations law ap- 
plicable to intrastate employes.” 

Gov. Adlai E, Stevenson recom- 
mended the enactment of Illinois 
legislation to enable the state “to 
take an affirmative role in the set- 
tlement of labor disputes.” 

Establishment of a state media- 
tion setup, to help settle labor 
disputes, was also recommended 
to the Iowa legislature by Gov. 
William S. Beardsley, who urged 
a regular training program in 
labor relations at the state insti- 
tutions of higher learning. 

Gov. Earl Warren of California 
advocated a new representative in- 
dustrial relations commission “to 
make enlightened findings on labor 
relations in industry without wait- 
ing for actual controversies to 
arise.” 

No New Bills Asked 

The Texas legislature was asked 
by Gov. Beauford Jester to provide 
means for offering the services of 
the state for voluntary mediation in 
emergency situations. 

A recommendation that no la- 
bor legislation be enacted by the 
current Ohio legislature was made 
by a state legislative interim com- 
mission, which was created two 
years ago following gubernatorial 
veto of a restrictive labor bill. 

A pending Utah bill would create 
a mediation department in the state 
industrial commission. Under the 
measure, the new department would 
be empowered to investigate any 
labor dispute and make a written 
proposal for settlement. 

Other measures pending in Utah 
include a proposal to repeal restric- 
tive labor legislation enacted two 
|years ago and to substitute in its 
| place a “little Wagner act.” 

A bill introduced in the Califor- 
nia legislature would enable the 
state mediation board to act on 
its own discretion in an effort to 
settle labor disputes. The board 
now can intervene only when re- 
quested by the disputing parties. 

Also pending in the California 
legislature is a bill to create a new 
state mediation board. Under the 
proposal, a panel of 20 persons 
would be named by the governor. 
From this panel a three-man board 
would be drawn to settle disputes 
after all negotiation efforts had 
failed. 


Power to Intervene 

A bill offered in the Colorado leg- 
islature as a substitute for the con- 
troversial Colorado labor peace act 
provides for establishment of a la- 
bor department as an executive 
branch of the state government. It 
would have authority to intervene 
in labor disputes with the objective 
|of promoting industrial peace. 

Besides having a division of 
conciliation and mediation, the 
proposed new Colorado labor de- 
partment also would have a divi- 
sion of labor information and sta- 
tistics, and a division of welfare 
for women and children which 
| would formulate standards and 
policies on wages. 
| The Connecticut board of media- 
tion and arbitration would be placed 
on a full-time basis under a new 
law being sought in that state by the 
| Connecticut Federation of Labor. 

While repeal of Indiana’s public 
utility anti-strike law is being pro- 
posed with gubernatorial support, 
the enactment of a similar measure 
has been suggested in the Washing- 
ton state legislature. 

Modeled after a New Jersey stat- 
ute, the proposed Washington meas- 
ure would provide for mandatory 

| arbitration of any wage dispute in- 
| volving a public utility. 

| A bill to repeal New Jersey’s pub- 
lic utility anti-strike law was intro- 
duced in that state’s legislature, but 
it was expected to be sidetracked by 
‘te Republican majority. 





New Chevrolet Deal 
Village Sales, a new Chevrolet 
| dealership, has been opened in Fay- 
etteville, N. Y., by William B. Dunn. 
|The new building includes show- 
rooms and service facilities. 
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“A grand car fir children” » 


“More usable luggage space” > 


“Easy handling and parking” ¢ 


“Sticky fingers needn’t worry you” * 
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Was ever a car so 


There's more #sable 
luggage space in the 
‘Jeep’ Station Wagon 
ample for every- 
thing the whole fam- 
ily needs for vacation 
and camping trips. 


Sticky fingers, muddy 
shoes—even dogs on 
the seat~needn't 
worry you. Uphol- 
stery, interior panel- 
ing and the floor of 
the ‘jeep’ Station 
Wagon are washable! 
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A grand car for chil- 
dren—only two doors 
and an all-sreel body 
and top for extra safe- 
ty. Big windows keep 
rear-seat riders from 
feeling “closed-in”’. 





Women particularly 
love the easy han- 
dling and parking of 
the ‘Jeep’ Station 
Wagon. It turas in 
less space, and there 
is wide vision for- 
ward and all around, 






















Any family who owns a ‘Jeep’ Station Wagon will tell you it's the 
busiest car they ever owned because it is the most practical and useful. 

You can’t imagjne a car more perfect for families. It is wonder- 
fully smooth riding and easy to handle and park. There is lots of 
room in its all-steel body... big windows all around... and 
hardy, easily-cleaned seat materials. 

The ‘Jeep’ Station Wagon has big carrying space at the rear, 
making parcels or luggage accessible from inside or out. And if 
there’s something large to haul—a bicycle, chair or mower—you 
can let down the tailgate or even remove the rear seats. 

Economical? Yes, indeed—on upkeep as well as running costs. 


See a Willys-Overland dealer for the car that fits family needs. 


jeep 
Siation ffagon 


WILLYS-OVERLAND MOTORS, TOLEDO © MAKERS OF AMERICA'S MOST USEFUL VEHICLES 
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e ¢ e That’s Willys-Overland in the February Journal, telling about its ‘Jeep’ Station 


Wagon in terms closest to a woman’s heart—her family! See what’s said about safety, and how a ‘Jeep’ Station Wagon makes it easy 


to do a thousand-and-one errands (all in the interest of the family, of course). For features women should know about, Willys-Overland 


finds it’s wise to include thoughts dear to them—and speak their language—in the magazine many more women buy and believe in... 


(ais Come JOURNAL 











AUT 
RB + 1 


INDEPENDENT SERVICE- 


EVROLET 

























for 





parts- 
ADY, WILLING and 





ealers or ” 






chevrolet d 
help Yo" 







ABLE to 


LOOT RAN 


FOR YO 
oh 
BEST DEAL ...DEA 
Z L WITH 





AUTOMOTIVE NEWS, FEBRUARY 7, 1949 7 15 


~ MEN...YOU’LL FIND 


DEALERS & 
AMERICA ... 


. READY... (ex 
WILLING... 


AND ABLE to serve you 
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There is no delay in getting parts. Your Chev- their cars serviced with genuine Chevrolet 
rolet dealer maintains a big stock—and a bal- parts designed and manufactured to exacting 

8 anced stock—of parts ready for your order. Chevrolet standards. 
That means greater customer satisfaction Call on your Chevrolet dealer for genuine 


because your customers will appreciate having parts. He is ready, willing and able to serve you. 


m YOUR CHEVROLET DEALER! 
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Yield of Rubber Tree 


Shows Steep Increase 


By William Ullman 


Washington 


Correspondent 


boon gendy VITAL importance to the automotive industry 
and to the nation’s motorists in the finding by the De- 
partment of Agriculture that the rubber tree of the Amazon 
valley in South America, which was introduced to the Dutch 


East Indies about 70 years ago and since has become the 


most economical of all 
sources of fine commercial 


rubber, has improved as a 
milker at a rate greater than the 
dairy cow has in the same time. 
And that’s not because a lot of 
work hasn’t been done to step up 
Bossy’s efficiency, because it cer- 
tainly has, and with good results. 
But the rubber tree has done far 
better. 

In the beginning, the seedling 
trees averaged about 350 pounds 
of war rubber to the acre. Now, 


©-——— -- ——_—_ ——_—— 


Ullman 





ing, the average 
has been boosted 
to 1,500 pounds, 
and it’s still go- 
ing up. 
According to 
botanist R. J. Sei- 
bert, this tremen- 
dous increase is 
being obtained by 
planting eastern 
strains of Hevea 
in Latin Ameri- 
can countries, in- 


by careful selection and bud graft-| cluding the original home in the 





FROM MECHANIC TO OWNER—Paul G. Moore, Inc. 


moved into this $70,000 building. The principal, 
business in 1930 as a mechanic with Faulkner Motors (Ford) at Warwick. 


lush Amazon valley, where, with 
U. S. cooperation, efforts are being 
made to develop a rubber industry 
on the peak yield level. Diseases 
are being controlled by grafting 
with resistant strains found in the 
deep Amazon jungles, still one of 
the least explored parts of the 
world. 

During the period when the 
natural rubber output per tree 
has been upped fourfold, the 
dairy cow’s milking capacity has 
been raised from 3,500 pounds a 
year to about 5,000 today, a gain 
of less than 50 percent. 
Another instance where improved 


(Ford), Warwick, N. Y., recently 
Paul G. Moore, entered the automotive 


methods recently have increased 
production of a vital commodity is 
reported by the U. S. Bureau of 
Mines. Nearly 1,000,000 barrels of 
oil were added to the nation’s sup- 
ply in several recent years by in- 
jecting water into partially deplet- 
ed oil bearing formations. 


Undertaken by private operators, 
this job was part of the bureau’s 
program for stimulating domestic 
oil production through better, more 
efficient recovery methods. And the 
importance of that program can 
hardly be over-estimated in view 
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The new Delco self-cleaning 
compression valve, which re- 
sists clogging and maintains 
uniform calibration. 


my 









A PRECISION RIDE INSTRUMENT 


Two design developments paved the way for the 
more lasting, more uniform riding qualities that 
are sealed within this Delco shock absorber. 








The new Delco ‘‘Multi-Lip” 
seal, with combined sealing 
and scavenging action to pre- 
vent leakage from the cylinder. 


Without these developments, there would be no 


Delco Sealed-In Ride Control. Both are essential to 
the concept of a precision ride instrument that 
retains its engineered characteristics. Delco Products 
Division, General Motors Corporation, Dayton, Ohio. 








of the essential place oil holds in 
the modern scheme of things. 
* * = 


Capital Notes 
A SURVEY by the Hoover Com- 

mission on Reorganization of 
the Executive Branch reveals that 
the average age of Post Office de- 
partment trucks is 15% years. The 
group will urge wholesale replace- 
ment as a maintenance economy 
measure. That will be just one of 
the many recommendations to be 
made with a view toward cutting 
the deficit and increasing depart- 
mental efficiency. Another interest- 
ing point developed is that the 
penny postcard represents a cost 
of 2% cents to Uncle Sam for ma- 
terial, printing and delivery. The 
more business, the bigger the 
losses. 

One of the big sources of waste 
and inefficiency which the commis- 
sion is seeking to overcome 
throughout the federal service is 
the annual turnover of nearly 500,- 
000 in personnel. Not only better 
salaries but greater opportunities 
for competent employes is the goal. 
Since the war the federal govern- 
ment has separated, either through 
resignation or discharge, about 3,- 
500,000 persons, and engaged an- 
other 2,500,000. Mr. Hoover says: 
“No private concern could exist 
with such a turnover as that.” 

Two new bridges now are be- 
ing built across the Potomac at 

Washington. One will replace the 

old 14th St. span—which in turn 

superceded the ancient “Long 

Bridge” of Civil war fame—and 

the other will be reached from 

broad approaches at S. Capitol 

St. and will give speedy access 

to a new and fast growing metro- 

politan section across the river. 

In the meantime, construction on 
the spectacular K St. overpass and 
the Dupont Circle underpass is well 
advanced. These and other units in 
a multi-million dollar program 
eventually should do much to re- 
lieve the capital’s incredibly com- 
plex traffic problem. 

a * 


More Addenda 
T,,EDERAL economists do not see 





it as in any sense alarming, but 
they are watching carefully the 
spotty unemployment to be noted 
in some sections and some indus- 
tries around the country. There are 
still actually more jobs than there 
are people to fill them in the over- 
all situation. 

A top-ranking federal legal posi- 
tion has just been given to a wom- 
|}an. She’s Ida Klaus, new solicitor 
|of the National Labor Relations 
| Board. That makes her chief legal 
| adviser to the board. It’s a merit 





| appointment; she’s been an NLRB 
employe for the past 11 years, com- 
ing here soon after her graduation 
from Columbia. 

The Brookings institution’s pro- 
posal for establishment of a fed- 
eral department of transporta- 
tion, to coordinate all present 
agencies under a single head 
with cabinet status, hasn’t found 
favor with most people in the 
transport industries. At any rate, 
| there’s already a strong lobby 
| against it. 

Congressional machinery has 
been almost swamped by the rec- 
|ord number of bills dropped into 
the hopper since the opening of 
the session and many still have 
not gone through the works and 
been printed. Others are available 
only in very limited quantities, due 
in part to a paper shortage at the 
government printing office. That 
situation will be straightened out 
soon, but in the meantime it has 
caused some headaches around 


| 
| 
} 
| 


Washington. 
Legislative fodder is one of the 
town’s principal nutrients, and 


when anything happens to the sup- 
ply line it causes all sorts of com- 
plications, and in a great many 
different places, including some 
mighty odd ones, too. 








Cattle Losses Threaten 


Neb. Dealer Volume 

LINCOLN, Neb.—Reports from 
western and northwestern Ne- 
braska have increased losses of 
cattlemen to staggering propor- 
tions. 

Automobile dealers will lose 
an immense amount of business 
from this area, which for the 
last 12 years has been a recog- 
nized source of easy money. 


TS 
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of 
hat 
de- 
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: An open letter to 
oat 
1a- 
‘he 
he 
ste me 
Ze the members of N. A. D. A. 
0 
er 
les 
al. 
“1 
- . 
: The Executive Committee of N.A.D.A. has approved participation by the mem- 
ist 7 a : 
: bers of the Association in the “Democracy Works Here!” campaign, one of the 
; greatest patriotic projects ever undertaken. 
n 
d 
; We at The Saturday Evening Post must give credit where credit is due in 
; 4 bringing forth the idea of this great movement. It sprang not from us but from 
mn | = the needs and desires of the Retail Associations of America. They came to the 
1 
. 4 Post and said, “We have a job to do; will you help? We at point-of-sale are the 
. | only ones who have the opportunity to meet and talk with the people of our na- 
z tion day in and day out. Will you help us organize a program that will enable us 
to emphasize the many blessings we in America enjoy, and explain in part the 
pe 
. vital role that retailing plays in guarding and maintaining our American 
. ? Freedoms?” 
re 
. Of course we said yes, and together we worked out a plan. Here it is in brief: 
i- In the issue of February 19, 1949 (on newsstands February 16), The Saturday 
Re 
7 Evening Post will carry a four-color spread illustrated by Douglas Crockwell, 
. headlined “Let Us Count Our Blessings,” telling the story of retailing’s part in 
B 
\- our great American system and calling attention to the “Democracy Works 
n 
Here!” placards that will be seen in windows and on counters throughout the 
: i nation. There will be a follow-up page, with a similar theme appearing in the 
: ie issue of February 26, 1949. 
: The Saturday Evening Post 1s sending display material, without cost, to a 
; all associations, civic groups and individual retailers. Early this month you will oe 
i receive your display material, consisting of enlargements of the Douglas Crock- 
well painting, along with the “Democracy Works Here!” placards. We ask that 
you post them on your windows and in your show rooms, for this is one of the ways 
: @ 


you can join the more than 170,000 individual retailers who have already enrolled 






= Ww 


in this group effort to sell our American system along with our American-made 






products. 
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‘The best car values 
Advertised to the best new ° 
In the best display 





WILLYS-OVERLAND 
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| 
amount of sale, but I would dis- 
count this as a reason because at 


Dealer Business Counsel this time of the year all dealers are 


getting their share of wreck work. 

Arrival of Buyer’s Market Points Up Need cee 
To End Management Incongruities LSO it might be pointed out 
that some dealers do more 


(The opinions expressed herein are those of Columnist Van Tassel and are not truck service work than other deal- 
necessarily those of Automotive News.) ers, but the dealers that go to 


By J. B, Van Tassel all selling the same class of mer-|™ake up this high and low figure 
— eb i ek chandise, “repair labor,” and not in the survey all do truck service 
neonsistencies in susine3s !two of these dealers show exactly | Work. 
management probably have |i. same amount of labor per order. Anyhow, I cannot believe that 


ith a dealer makin : ; ; 
ee SS ° oeatt ta hie cone Sure, there are many different | these dealerships had the right kind 
ness than any| types of jobs that come into a of business management procedure 


thing.| repair shop that call for different | #4 follow-up that they could show 
ng ; duome ple, : amounts of labor, but the overall | 2 difference of 835 percent between 
recent analysis sale of thousands of repair orders the low amount of sale of labor 
that I made of| 2veraging $9.21 with dealers sell- | Per repair order and the high 
the service de-| ing as low as seven times this amount of | sale per repair order. 
partment opera-| amount and as high as nine times |The buyer's market is here and 
tions of 24 metro-| this low amount would certainly dealers are going to experience a 


politan dealers re- indicate to me that the low lot of inconsistencies in their busi- SMITH-TAYLOR OPENS—At Oceanside, a little beach community between Los Angeles and 


ness management programs unless 


veals the fact} mounts were mostly due to poor they start budgeting, checking and | San Diego, is the newly-opened Studebaker sales and service home of Smith-Taylor. 


that the amount| business management on the part ——__—_—_— 


f th ice management in | Selling along the lines of sound . ; ; 
ag ay Ah a oe pasthouiar deateediiten. business management methods. | adjustments in their organiza- 


J.B. Van Tassel = written averaged| Of course, some dealers would This change from a seller’s | tions to cope with this change. 


| 
from a 4 - i order to @/ point out that some operations aa Sie tek te Gece From now on this is a selling 
high of $12.62 per order. would include a large amount of| eases dealers are not aware of business in every department and 
every respect. 


The overall average sale per cus-| wreck work or body work which! the return of this market as yet. 
tomer order written amounts to| would be responsible for their high} Those that do have not as yet In fact, it is one of the greatest 
$9.21. Here is a group of dealers|amount as compared with the low' had the time to make the proper ' selling businesses in the world. The 
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French & Hecht Davenport, lowa Plant 
WUE EEE CLEC MLE 
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One of 8 Great Plants 
Specializing in Superior 
Automotive Products 


He 


/ 
oi ASSURES PROVEN PRODUCTS AT 


DETROIT 32, MICHIGAN 


days of order-taking in which we 
have all just completed a nice ex- 
perience are gone, and we are 
going to have to sell, merchandise 
and manage on a more skillful 
basis than heretofore, if dealers are 
to make the most money and stay 
in this business. 
Epiror’s Note: Any questions 
on business management will be 
gladly answered by J. B. Van 
| Tassel, care of Automotive News. 


'Changes Name 


| WASHINGTON. — At a meeting 
|of the officers and directors of the 
| National Truck Body Manufactur- 
ers Assn., the name of the asso- 
| ciation was changed to include dis- 
tributors of truck bodies and 
|}equipment in full membership in 
the association. 

The new name is National Truck 
Body Manufacturers and Distribu- 
tors Assn. The way is now open 
for distributors to assume full vot- 
|ing privileges formerly available 
only to manufacturing members, 
the association stated. 


To the Cleaners 


1-H Plans Exhibit 


At Convention 


CHICAGO. — “This Truck’s Effi- 
ciency Didn’t Drop with Hem Lines” 
|is the theme of International Har- 
| vester’s motor truck division exhibit 
to be stayed at the 40th annual con- 
vention of the National Institute of 
Cleaning and Dyeing in Philadel- 
Phia's Convention hall, Feb. 13-16. 
| The exhibit will feature the Inter- 
| national model KB-3-M with Inter- 
national’s Metro body. This multi- 
stop delivery unit is especially 
|suited for dry cleaning delivery 
| service, the company said. 
| Background atmosphere for the 
International truck display is a col- 
| orful mural, depicting a city setting 
with a full-sized mannequin attired 
in the latest spring fashion. 


| eee 
|Chicago to See Trailers 


‘At Two Shows in Feb. 


CHICAGO. — Trailer coaches will 
|be displayed at two sports and 
| travel shows here this month, The 
| first was set to open Feb, 4, Under 
its new name of the Chicago Out- 
doors show, it will be staged on 
| Navy Pier and will benefit Chicago 
| Tribune Charities, Inc. 

House trailers will occupy a lib- 
}eral amount of space in the south 
|wing, with full representation by 
leaders in the industry. About 100 
trailers will be on display, ranging 
from the newest models of the 
small camping types to deluxe trav- 
eling homes, The outdoors show 
will continue for 10 days through 
Feb. 13. Second show of the month 
will be the Chicago International 
Sports and Outdoors’ exposition 
Feb. 18-27 at the International 
Amphitheater, In addition to trailer 
coaches, this show will include a 
section devoted to new passenger 
cars. 


Brass Moves to Clark 


J. D. (Red) Brass, formerly pres- 
| ident of Quality Motors, Inc., is 
now associated with A. P. Clark 
Motors (Chrysler), Orlando, Fla., 
|as used-car sales manager. Brass 
has a background of 28 years’ ex- 
perience in automobile sales and 
service. 
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86.3% of Country Gentleman families have 
automobiles—17.2% have two or more... 


... and no other kind of magazine reaches them effectively 


The Deans of Mississippi— Country Gentleman read- 
ers featured in a recent issue—operate 100 automotive 
units, including 44 tractors, on their Delta cotton farm. 


2,300,000 circulation concen- 
trated among the “top-half” farm 
families who receive 90% of the 
nation’s entire farm income 


UY RY Lae 
READ COUNTRY GENTLEMAN 


In a recent national farm survey, Crossley, Inc., found that: 

Nearly two-thirds of Country Gentieman’s women readers read 
none of the four leading monthly women’s magazines —and over 
three-fourths of them read none of the three leading weekly mag- 
azines. ... 

More than four-fifths of Country Gentleman’s men readers read 


none of the three leading weekly magazines. 





21 





22 


By Leo T. Parker 
Attorney at Law 


CCORDING to a recent higher 

court, the right of ingress to and 
egress from a highway to a garage 
or service station is not a mere 
“privilege” but a “property right” 
appurtenant to the land. 

In Newman v. Mayor of City of 
Newport, 57 Atl. (2) 173, the owner 
of a city lot, intending to construct 
an automobile service station, ap- 
plied for a permit to construct a 
driveway from the street onto his 
property. 

The lower court refused to is- 
sue the permit on the contention 
that the driveway would be dan- 

gerous to pedestrians. 

The higher court ordered the 
commissioner of public works to 
issue the permit, saying that a de- 
cision on theory that the right to 
use private property extended only 
to the property line is illegal and 
further that it had acted arbitrarily 


in refusing to issue the permit on 





Lawsuits Affecting Dealers... 
Court Decisions 
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the grounds that there would be in- 
creased danger from vehicular traf- 
fic to pedestrians on sidewalks. 

* +* * 


Seller Is Relieved 


F A WRITTEN contract contains 
a clause that the contract con- 

tains the complete agreement, the 
purchaser has no recourse against 
the seller. 

For example, in Rockford Co. v. 
Laugh, 227 N.W. 374, it was shown 
that a written contract between a 
buyer and seller contained a type- 
written clause: “The contract 
covers all agreements between the 
purchaser and the Rockford Co., 
seller.” 

The purchaser refused to pay for 
the machine and the seller filed suit. 
During the trial the purchaser 
proved that the seller's salesman 
had verbally promised and guaran- 
teed that he was to assist the pur- 
chaser to learn to operate it, and 
the salesman did not do so. 

Nevertheless the higher court held 
that the purchaser must pay the 


(~ 


c- he 


Ane Pita dept 


Ms 
EVENING ANe SY 





WY 


full contract price, saying that the 
above clause in the written contract 
clearly relieved the seller from any 
and all verbal agreements made by 
the salesman. 

* > * 


Insurance Co. Insolvent 


N AUTOMBILE dealer may re- 

fuse to pay extra assessments 

to an insolvent insurance company. 

In Keehn v. Armstrong, 209 S.W. 

(2d) 33, the Armstrong Co, was sued 

by an insurance company for $622.68 
and interest. 

The former company held three 
automobile insurance policies 
which contained a clause that the 
insurance company could “when 
necessary” assess the insured 100 
percent in addition to the regular 
premiums, 

The higher court held that the 
insured need not pay the assess- 
ments, because the testimony 
showed that the insurance company 
was insolvent when the automobile 
liability insurance policies were 
issued. 


Eby Expands Plant 
Eby Auto Sales, Wakarusa, Ind., 
has added a 100 by 45-foot annex to 
its main building, totaling 15,000 
square feet of floor space, accord- 


ing to Carl Eby, general manager. labor and exchange information on 
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How to go home in Philadelphia 


By way of quick review, Philadelphia is the third market in the U.S. 
It’s the core of a vast trading center of more than four million 
individuals. More than most cities, it’s a city of homes. 


Let’s say you want this market. 


Then go home with The Bulletin. This great newspaper lives 
with more than four out of five Philadelphia families. Take Morris 
Street, for instance—80 of 86 families in three blocks get The Bulletin 
—use it as their shopping guide. In Philadelphia, The Bulletin goes 
home, stays home, is read by the entire family—evenings and Sundays. 








HAS DISTINCTIVE CORNER ENTRANCE—New home of Muehibauer Motors, Inc. (Chrysler), 
Lake and Highland Ave., Hamburg, N.Y. A feature of the structure is the corner entrance 


flanked by glass brick 





Management Assn. Slates 
Labor Parley Feb. 14-16 


NEW YORK.—A national confer- 
ence of more than 2,000 industrial 
relations and personnel executives 
in Chicago Feb. 14-16, to consider 
the current objectives of organized 


Gullet iW 


In Philadelphia— 
nearly everybody reads 
The Bulletin 


management methods for increas- 
ing employe job satisfaction, is an- 
nounced by the Personnel division 
of the American Management Assn. 

John A. Stephens, AMA personnel 
vice-president and industrial rela- 
tions vice-president of U. S. Steel 
Corp., Pittsburgh, said that both 
trends in labor’s economic demands 
and changes in labor legislation in- 
dicated by recent management ex- 
perience would be discussed by 
representatives of management and 
labor. 

Discussion leaders will include 
George Taylor, Philadelphia, former 
chairman, War Labor Board; Al- 
mon E. Roth, San Francisco, former 
president of American Shipping 
Assn, and industry member of the 
WLB; Walter Gordon Merritt, New 
York attorney; Victor Reuther, De- 
troit, director of education, UAW- 
CIO, and Joseph Keenan, Washing- 
ton, director, Labor League for Po- 
litical Education, AFL. 

Other sessions of the conference 
will explore practical aspects of es- 
tablishing and administering plans 
for pensions, medical care, hospital- 
ization, and other employe benefits 


;now the subject of collective bar- 
|gaining and legislative proposals. 
| Leaders in this session include Ed- 


win Witte, head, economics depart- 


| ment, University of Wisconsin, and 


Herbert L. Jamison, insurance con- 


| sultant, New York. 


A “personnel workshop,” display- 


|ing all types of company publica- 
| tions, literature and forms used in 
|management-employe relations by 
| more than 1,000 representative busi- 


ness firms of all sizes, will be held 
at the Palmer House hotel in Chi- 
cago during the conference, Law- 
= A. Appley, AMA president, 
said. 


NSPA Schedules 
Four Regional 
Business Parleys 


CHICAGO.—A series of four re- 
gional business meetings in widely 
separated sections of the U.S. was 
announced here by the National 
Standard Parts Assn. 

J. L. Wiggins, executive vice- 
president, released the schedule of 
sessions, the first of which will be 
held March 16 at the Biltmore 
hotel, Los Angeles; the second, 
April 6, at the Hotel Adolphus, 
Dallas; the third, May 9, at the 
Atlanta-Biltmore hotel, Atlanta, and 
the fourth, May 22, at the Bellevue- 
Stratford hotel, Philadelphia. 

Each meeting will start at 10 a.m. 
and continue throughout the day, 
with an open forum period follow- 
ing every talk or presentation so 
as to allow ample time for ques- 
tions and answers, Wiggins said. 

“Nearly every phase of wholesale 
business management will be cov- 
ered in the talks or discussions,” 
the NSPA announcement stated. 
“Individual conferences will be ar- 
ranged with speakers who will re- 
main over for several days follow- 
ing each of the meetings.” 

C, R. Crowder, NSPA president; 
G. Walter Kleinschmit, senior vice- 
president, and C. C. Tapscott, junior 
vice-president, will appear on all 
four programs, 

So will E. M. Sheehan, immediate 
past president; W. A. Kirkpatcick, 
president of the Automotive Adver- 
tisers Council; Harold T. Half- 
penny, legal counsel of the associa- 
tion; George W. Stout, wholesale 
advertising counsel, and Wiggins. 
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. . fiscal year ended Oct. 31, J. O. Os- 
\utomotive Finance . . . tergren, president, has announced. 


This compared with $1,077,635 or 


Packard, GM in List (22.2 setae in v0 190 


|fiscal year against $14,868,766 a 


year ago. 


Of Active Issues isis 


By George Deery after deductions for funded debt} Sun Electric—Year to Oct. 31: 


| (saa 
Associate Editor and preferred at par, to $44.31 a| Net bene ae ogy —_— ; . : aa a | é wd 
Ss . . ct. 31. ) on vUYU, co Ss 5 - Baas 
[‘REQUENT glances at the weekly “> _ a. ae a > had no|Pared with $750,269, or $145 a| 
turnover on the New York Stock) Divco Corp. reports ! \share the year before; net sales,| IN CITY WITH 4,000 POPULATION—These are the headquarters of White Way Auto Co. 
Exchange in eae left a ~~ — a bad or or at = | $8,903,303 against $6,650,637 (Oldsmobile-Chevrolet), Pella, la. The dealership stresses its service facilities. 
pression that mmonwealt | counts in the year ende ct. ’ ’ ’ ‘ ’ ’ : —_——_— — ~ — 
no ae. would lead the list for| while sales — ree | Diveo Year aa oe 80 4 | Sales of trucks and replacement | with $1,008,617, or 95 cents a share 
e . | $ ,e . * : +3 ‘ : . = 
i j - . | parts three times greater than 1941, | for similar period of 1947; net sales, 
suntan ta apnieiaine. Sei ie Lakey Net Hits $1,268,073; sana a a agg 3 14. a| highest prewar year and about 24 | $4,644,018 against $7,068,983. 
Radio Corp.’s 3,286,800 for second| Sales Exceed $15,400,000 share, on sales of $10,856,078 for | Percent better than 1947. | AUTOMOTIVE NEWS WANT ADS have 
place. P a Net earnings of Lakey Foundry | preceding fiscal year. John Nicol,| Hayes Mfg. and Subsidiaries—De- | been proven the quickest, least expensive 
Packard was in ninth position | @ Machine Co. were $1,268,073 or | president, said year was most suc-|cember quarter: Net income, $457,- \eans gon eve or have what hy want! 
+ tony 2,144,400 Garin — ee $2.58 per share of common in the’ cessful in history of company with! 404, cr 43 cents a share, compared | see the back pages of this issue. 
e year was 5%; lew, 4, and last | EEE. a aemaemacataennapeiciaren 
sale, 4, for a net loss of %. 
General Motors, typical of the | 
trading pattern of the market, was | 
12th in transactions—1,923,300, Over 
the year it showed a gain of one- 
half point. From a high of 66, it 
declined to 50% with a final quota- 
tion for the year of 58%. 
* * * 
(pi: ranking in varied spots in 
the list of the 20 most active 
issues, were: | 
Sinclair, third; Socony-Vacuum, | 
fifth; Sunray, 14th, and Standard 
Oil of New Jersey, 17th. 
“While low-priced issues in re- 7 
cent years have supplanted the PRODUCTION 
higher-priced favorites of other ie, 
years in market activity,” points 
out the New York Times, “the 
latter still hold the lead for being 
in the active list more often in 
the years from 1917 through 1948.” | 
General Motors has made the list 
in 26 years, including the last two; 
Sinclair Oil and Socony-Vacuum, 15 


Auto Stocks 


Jan.31 Jan.24 
Chrysler 
Crosley 
General Motors .. 60% 


Hudson .. 12% 3 rs 7 
Kaiser-Frazer .... 6% V4 cv 


Nash-Kelvinator . 14% 

Packard ; 4 

Studebaker . .. 18% 

re 1% 

Willys-Overland . 7 1% 
Average for — — 
10 Stocks ...... 18.66 19.01 


years. Studebaker has been there 
12 years and Packard, 11, according 


to the Times compilation. 
* + + 


Fractions 


Bendix Aviation’s net working | 
capital Sept. 30 was $69,917,091, 
compared to $63,100,002 a year 
earlier. Unfilled orders, including 
engineering projects, were placed 
at $162,000,000 against $101,000,000 
at the close of the fiscal year, Sept. 
30, 1947. 

DuPont had 94,901 stockholders 
at the end of 1948 up 344 over the 
close of the third quarter and 3,700 
over Dec. 31, 1947. 

According to an SEC report, 
John L. Pratt, director of General 
Motors, made gifts of 3,000 shares 
of General Motors Shares, Inc., 
common stock in December, re- 
ducing holdings to 109,100 shares. | 

Richard K. Mellon, Gulf Oil di- 
rector, made gifts of 9,600 shares | 
of capital stock in December, re- 
ducing holdings to 906,862 shares. 
Alan M. Scaife, director, received 
through a gift 1,000 shares of com- 


mon stock in December, increasing 
holdings to 9,300. a 


About the middle of January, a 
market observer pointed out that 
Firestone, at current prices, is sell- 
ing for not much more than the 
equity in net working capital, equal, | 


>I. ° 
Plant Opening Le fe DB CT © 
~~ . 
Set by Auto-Lite 
_TOLEDO.—Announcing an exten- | ! 
Sive expansion program of the wire 
and cable production facilities of | 
Electric Auto-Lite Co., Royce G. 
zoatin, president, has stated that 
e€ company’s newest wire plant at 
eaten Pa., would be in operation Ute Daa 
y May. 
Production at the new Hazleton 
plant will consist largely of the 
same types of wire products as are 
now produced at Port Huron, Mich., 


with the addition of several new | 
types requested by the trade. 
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the new Ford “Feel”... the feeling of easy 


handling, sure control, eager responsiveness, 





and solid roadability that’s built into the new Ford car. 


The new Ford “Feel” comes from such advancements as 
fingertip steering ...‘“Magic Action” King-Size Brakes... 
the nimble power of either V-8 or Six Engine . . . the 
‘Mid Ship” Ride...and the combination of “Lifeguard” 


Body and five cross-member, box section frame. 


There’s a new feel in driving, and only Ford has it! And 
that’s why these two posters, spotlighting the new Ford 
“Feel,” are currently appearing across the country, to 
tell every Ford Dealer’s prospects to ‘Drive a FORD 
and FEEL the difference.” 


These unusual posters are part of the solid advertising 


and selling program that works for Ford Dealers all 
year long. They’re another reason why... It’s Great 


to be a Ford Dealer. 


FOR D MOTOR CcCOMPAN Y 


PANE DARE ASE A 








Check of 30 Cities 
Drew $2.15 an 


WASHINGTON. — According to 
the current issue of Labor Infor- 
mation Bulletin, published by the 
Department of Labor, straight- 
time average hourly earnings of 
class A mechanics in automobile 
repair shops, and in repair depart- 
ments of retail motor vehicle deal- 
erships, ranged from $1.31 to $2.15 
last July in a check of 30 large 
cities. 

Average earnings in this job 
category exceeded $1.75 in a third 
of the cities surveyed by the Bu- 
reau of Labor Statistics, it was 
said. Class A mechanics averaged 
$2 or more an hour in San Fran- 
cisco, St. Louis, Detroit and Cleve- 
land. 

Average earnings of less than 
$140 an hour were recorded in 
this job in Louisville, Atlanta and 
Providence. 


Body repairmen, the highest paid 
occupational group studied, aver- 
aged $1.75 or more an hour in 17 
of the 30 large cities. The average 
hourly earnings in this job ex- 
ceeded the average rate paid to 
class A mechanics by 10 cents or 
more in two-thirds of the cities 
and were also found to be higher 


Average Pay Tops $1.75 


Shows Some Class A Mechanics 
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Hour Last July 


than average earnings of automo- 
tive electricians in most of the 
areas studied. 

Mechanics, body repairmen, and 
automotive electricians are com- 
monly paid on a flat-rate basis, 
whereby the worker receives a per- 
centage of the labor cost charged 
the customer. It was noted that 
the proportion of workers em- 
ployed on this basis was, with a 
few exceptions, greatest among the 
high-average cities, 

Greasers’ earnings ranged, on a 
city-average basis, from 78 cents 
an hour in Richmond to $1.65 in 
Toledo. City-wide average hourly 
earnings of automobile washers 
ranged from 64 cents to $1.50 an 
hour at the time of the study. 
In 20 of 29 cities providing a 
wage comparison, washers aver- 
aged at ieast 10 cents an hour 
less than dirt greasers. 


Detailed information on occupa- 
tional earnings and wage practices 
in automobile repair shops in each 
of the 30 cities is available on re- 
quest to the Bureau of Labor Sta- 
tistics, Department of Labor, in 
Washington, D. C., or to a BLS 
regional office. 








ALL 30-HORSEPOWER HITTING ON HIGH—This is one of the few authentic photographs 
available of a 1907 Rambler (ancester of the Nash) in action. The original glass negative 


was taken in 1907 by its owner, 





Orchids, Too 


McGough Puts on Show 
For New Chevrolet 


MONTGOMERY, Ala.—The pro- 
motional campaign sponsored by 
Capitol Chevrolet, Inc., here, to in- 
troduce the new Chevrolet attract- 
ed 26,164 visitors to the showroom 
in two days, according to Frank 
McGough, president of the firm. 

The population of the city is 
about 100,000. McGough said that 
13 floor men took orders for 450 





John Robert Doolin, of Chicago, and it shows the 30- 
horsepower touring car negotiating a » hill near Lemont, Ill. 


ears during the event. He said the 
company now has more orders 
than at any time since 1946. 

The company gave away 1,000 
orchids from Hawaii to women 
visitors. Originally, they were 
scheduled to be given to the first 
1,000 women visiting the dealership 
but bad flying weather held up de- 
livery. 

McGough explained the situation 
on a radio broadcast and used an- 
other broadcast to inform the lad- 
ies when the flowers finally ar- 
rived. They were all gone in three 
hours, he said. 











New-Car Prices 
Seen Declining 


Slightly in 1949 


LOS ANGELES. — Moderate de- 
clines in automobile prices during 
the current year are forecast by 
Pacific Finance Corp. 


“The first effective price break 
already has come in the virtual dis- 
appearance of premium prices in 
secondary markets,” the company 
pointed out. 

More liberal tradein allowances 
and elimination of the sale of un- 
wanted accessories will further ease 
the price paid by the buyer, Pacific 
Finance said, 

Manufacturers themselves, it was 
said, may be expected to lower fac- 
tory quotations, once excessive tool- 
ing costs for postwar cars have 
been absorbed, and greater operat- 
ing efficiencies become effective. 

It was noted that production 
methods in automobile plants are 
being revolutionized by the intro- 
duction of more labor-saving ma- 
chinery, with resulting cost savings 
that can be passed along to car 
buyers. 









AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
1 See the back pages of this issue. 


Passenger Car Registrations 30 States for December, 1948-1947 









Car registrations by states 
are released here week! 
as completed t 
Polk representatives in state 
capitals. 





Austin 
Buick 











Oldsmobile 


———— 


Hudson 
Kaiser 
Lincoln 
Nash 





Studebaker 
Miscellaneous 


Car registrations by states 
are released here weekly, 
as completed by R. L. 
Polk representatives t in state 
capitals. 
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The following advertised delivered prices —4-dr. sed., $1,544.25: 2-dr. sed., $1.- 
the 486.25; club cpe., $1,518; conv., $1,872; 


wag., $3,229; 
master 70—(Dynafiow standard)— 
4-dr, sed., $2,782; 2-dr. sed., $2,661; conv., 
$3,203; stat. 
CAD) . sed., $2,- 
945; club cpe., $2,840; Series 62—4-dr. sed., 


$3,103; elub cpe., $3,019; conv., $3,549; 
Series 60 Special—4-dr. sed., $3,891; Series 
-pass. 


15—4-dr. sed (5-pass.), $4,833; 

sed., §5,063; 7-pass. Imperial, $5,253; 

9-pass. Se cae Py. 133; 9-pass, bus. Im- 
_ —4-dr. 

sed., $1,481; 2-dr. sed., Fleetline 

Deluxe—4-dr. sed., $1,560 

513; rete vay sed., 

2-dr, sed., a: club cpe., $1,439 

cpe., $1,360 Delene—4-dr.’ 


$1,560; 2-dr. sed., $1,513; club epe. $1,029; 
conv.. $1,878; stat. wag. 


CHR 
980.25; 2-dr. 


$2,406 30: tim 2,890.75; 76; ‘club ope, “$1: 
de. ited, $OADEO; 2-7. sed. $2,014; 





———. sed., $2,459; lim.. $2.585.50; club 
$2,024. 50; conv., $2, 439. 25; bus. cpe., 
$1: 908. 75. Traveler 4-dr. sed., $2,187.75; 
Saratoga ‘‘8’’—4-dr. sed., $2, 321. 25; 2-dr. 
club cpe., $2,294.75; bus. 
cpe., $2,194.75; New Yorker ‘8’’—4-dr. 
sed., $2,446.25; 2-dr. sed., $2,409.25; club 
epe., $2,419.75; conv., $2, 850. 25; bus. cpe., 
$2, 319. 75; Town & Country conv., $3,430.25; 


sed., $2,284.25; 


Crown Im perial ‘‘8’’ — T-pass. sed., $4,- 
711.75; lim., $4,816.75. 
CROSLEY — 2-dr. deluxe sed., $959; 


conv., $959; stat. wag., $991. 


DeSOTO—Deluxe—4-dr. sed., $1,845; 2- 
dr, sed., $1,808.25; club cpe., $1,834.50; 


bus. cpe., $1,718.75; Custom—4- dr, sed., 
$1,911. 50; 2-dr. sed., $1,879.75; 7-pass. 
sed., : ; -Mm., $2, 461.50; club cpe., 
e 803.50; conv., $2,315.75; Suburban, 
DODGE—Deluxe—4-dr. sed., $1,738.25; 
2-dr. sed., $1,696; bus. cpe., $1,606.50; 


Custom—4-ar. sed., $1,807.75; town sed., 
$1,892; 7-pass. sed., $2,199; club cpe., $1,- 
794; conv., $2,209. 

FORD—Six—4-ar, sed., $1,473.50; (V-8, 
$1,560); 2-dr. sed., $1,425 (V-8, $1,511.50) ; 
club cpe., $1,416.50 (V-8, $1,524); bus. 


Current Prices on New Automobiles 


epe., $1,252 (V-8, $1,433.50); Custom Six— 
4-dr. sed., $1,591.50 (V-8, $1,665.50); 2-dr. 
sed., $1,538 (V-8, $1,617); club cpe., $1,529 
(V-8, $1,613.50); conv., $1,886 (V-8, $1,- 


965.50); stat. wag., $2,119.50 (V-8, §2,- 
264.50). 

FRAZER—4-dr. sed., Boas 482.77; Manhat- 
tan—4-dr. sed., $2,746. 

HUDSON—Super a dr. sed., $2,- 
222.25; (8-cyl., $2,343); 2-dr. sed., $2,- 
171.25; club cpe., $2,219 oer | $2, 339. 75); 
bus. cpe., $2,069; conv., $2,835; Commo- 
dore ‘6’’—4-dr. sed., $2 , 398.50 (8-cyl., 
$2,514); club cpe., $2,374.25 (8-cyl, $2,- 


489.75); conv., $3,056.75 (8-cyl., $3,137.75). 

KAISER—Special—4-dr. sed., $2,244.37; 
Deluxe—4-dr. sed., $2,407.11. 

LINCOLN — 4-ar, sed., $2,680.50; spt. 
cpe., $2,633; conv., $3,117; Cosmopolitan— 
4-dr, spt. sed., $3,344; 4-dr. town sed., 
$3,344; spt. cpe., $3,291.50; conv., $4,054 

MERCURY—4-dr. sed., $2,116; spt. cpe., 


Scenes conv., $2,536.50; stat. wag., 
NASH—600 Super—4-dr. sed., $1,832; 


2-dr. sed., $1,807; club cpe., $1,829; 600 
2-dr. 


Super . sed, 
sed., $1,385; club cpe., $1,877; A 





Super—i-dr. sed., $2,279; 2-ar. sed., §2,- 
254; club cpe., $2,275; Ambassador Super 
Special—4-dr. sed., $2,348; 2-dr. sed., $2,- 
323; club cpe., $2,344; Ambassador Oustom 
—4-dr., sed., $2,489; 2-dr. sed., $2,464; 
club cpe., $2,485. 


OLDSMOBILE—Series 76 Standard—4-dr. 
| sed., $1,864; 4-dr. town sedan, $1,853; 2-dr. 
sed., $1,790; club cpe., $1,764; conv., $2,- 
180; Series 76 Deluxe—4-dr. sed., $2,006; 
4-dr. town sed., ‘08 995; 2-dr. sed., $1,932; 
club cpe., $1,905 Series 938 Standard— 
(Hydramatic standard)—4- dr. sed., $2,542; 
2-dr. sed., $2,468; Series 98 Deluxe— 
(Hydramatic standard)—4-dr. sed., $2,636; 
2-dr. sed., $2,562; conv., $3,015. 


PACKARD — Eight — 4-dr. sed., $2,275 
(deluxe, $2,543); 2-dr. sed., $2,250 — 
$2,517); stat. wag., $3,245; Super 
4-dr, sed., $2,827; 2-dr. sed., $2,802; conv., 
$3,250; 7-pass. sed., $3,- 


sed., $3,700; conv., $4,295; 
$4,704; 7-pass. lim., $4,868. 
PLYMOUTH — Deluxe — 4-dr. sed., §1,- 
455.50; 2-dr. sed. ed 50; club cpe., 
$1,424; bus. cpe., $1,360.75 Deluxe 


bus. cpe., $1,454.75; stat. wag., $2,082.75. 
PONTIAO — Streamiiner Six Standard — 
4-dr. sed., $1,771 (deluxe, $1,866); sed. 
cpe., $1,721 (deluxe, $1,815); Streamliner 
Eight Standard—4-dr. sed., $1,839 (deluxe, 
$1,934); sed. cpe., $1,789 (deluxe, $1,883) ; 
Chieftain Six Standard—4-dr. sed., $1,792 
(deluxe, $1,887); 2-dr. sed., $1,742 (deluxe, 
$1,836); sed. cpe., $1,742 (deluxe, $1,836); 
bus. cpe., $1,618; conv. deluxe, $2,169; 
Chieftain Eight Standard — 4-dr. sed., 
$1,860 (deluxe, $1,955); 2-dr. sed., $1,810 
(deluxe, $1,904); sed. cpe., $1,810 (deluxe, 
$1,904); bus. cpe., $1,686; conv. deluxe, 
$2,237. 
STUDEBAKER — Deluxe — 
4-dr. sed., $1,688.50; 2-dr. sed., oes: 
club ope., $1,683; bus. cpe., $1,588. 
Champion Deluxe—4-dr. =— $1,- 
762; 2-dr, sed., $1,730.50; club cpe. bea: 


-dr. 
2-dr. sed., $1,987.75; 
bus. cpe., $1,919. 25; 
luxe—4-dr. sed., $2,140.50; 2-dr. sed., $2,- 
108.75; tA cpe., $2,135; bus, cpe.,. $2,- 
040.50; da Cruiser 4-dr. sed., $2,327.75; 
conv., $2,407.00. 


WILLYS-OVERLAND — a stat, wag. 


(4-cyL), $1,856.71; a, “j- 
951.43; "Jeep stat. sed., §2,008°78; eopster 
conv., $1,875.77. 
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Dealers Seek to Retain Their Share... 


Philadelphia Story: 


PHILADELPHIA.—The automo- 
tive industry here has boosted its 
share of consumer dollars to an all- 
time high, according to the latest 
figures of the Chamber of Com- 
merce. 

Motor vehicles have shown a 62 
percent increase in one year over 
the previous year’s total volume in 
the matter of attracting consumer 
dollars, the Philadelphia Automo- 
bile Trade Assn. said. 
~ “The average increase registered 
by 12 commodities was 22 per- 
cent. In second place in the race 
for buyer’s bucks were radios and 
household appliances which 
gained 50 percent. 

Summarizing the results of the 
survey and of a _ recent retail- 
wholesale panel discussion, the 
PATA concluded that the Philadel- 
phia market in 1949 “will be far 
more competitive both directly and 
indirectly.” 

In addition to competing with 
one another, dealers will be faced 
with even more strenuous compe- 
tition from outside sources, it was 
stated. 

Department stores and other 
organizations which have been in 
a buyer’s market for some time 
realize that no consumer can pur- 
chase everything he wants, the 
PATA said. 

Accordingly, they have designed 
hard-hitting promotional campaigns 
to convince the consumer that their 
values are better than those of 
other products he may be consider- 
ing. 

Television, radio, furniture, cloth- 
ing, etc., in addition to competing 

with one another for the consum- 
er’s dollar, are also forcing compe- 


2 Ford Officials 
Help Write New 


Training Manual 


DEARBORN.—The first of a se- 
ries of 10 books on automotive | 
training written by leaders of auto- 
motive and industrial training fields 
has been published by the Ameri- | 
can Technical Society. 

The book, titled “Automotive 
Fundamentals,” is designed to aid 
students, mechanics and others in- 
terested in automobiles in the prin- 
ciples of “how and why” cars, 
trucks and tractors work. 

Irving Frazee, assistant manager | 
of the service department, Ford 
Motor Co., is the editorial coordi- 
nator and one of the authors of 
the publication. 

Earl L. Bedell, divisional director 
of technical and trade school vo- 
cational education for the Detroit 
public schools, is editor-in-chief. 

Other authors are Ernest Venk, 
instructor of auto and aviation me- 
chanics, Fordson high school, Dear- 
born; George Hafferkamp, head of 
the technical section of the Ford 
service department; William Lan- 
don, promotional service manager 
of Plymouth, and John H. Zich, 
assistant sales manager, tractor 
and implement department, Dear- 
born Motors, Inc. 

Plans for the series of books, 
Frazee said, originated three years 
ago during a roundtable discussion 
of automotive and vocational lead- 
ers in Detroit. 










tition on the automobile dealer. 

Department store management 
recognizes automobiles and homes 
as two of its greatest competi- 
tors, the association said. 

The extent to which retail out- 
lets have been impressed by facts 
and figures on automobile acces- 
sories and parts can be determined 
by any dealer willing to walk 
through the accessories depart- 





2,735 Vehicles Fail 
Virginia Inspection 

Virginia state police report the 
removal of 2,735 vehicles from 
the highways as a result of the 
state’s safety inspections during 
1948 


Headlights, brakes and steer- 
ing mechanisms continued to 
lead the list of mechanical de- 
fects. Of all vehicles inspected, 
28.7 percent had defective head- 
lights, 21.1 percent had unsafe 
brakes and 9.9 percent had faulty 
steering mechanisms, 








<. 
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More Competition 


ments in the city’s leading depart- 
ment stores, the PATA declared. 

Commenting on this, the PATA 
said: “Any calculation on the part 
of your competitor either within 
your industry or outside your in- 
dustry is based first, on how lucra- 
tive is the area which you serve 
and second, what part of the area 
can be invaded through some weak- 
ness in your merchandising pro- 
gram.” 

This competition from depart- 
ment stores alone is bound to be 
felt, the PATA said, by every 
dealer. 

What dealers here can expect in 
the way of competition from retail 
outlets was probably best expressed 
by a speaker at the retail-wholesale 
panel discussion, who said: 

“Sit-down selling has been out of 
our business since January, 1948. 
With supply catching up to de- 
mand, we had to earn consumer 
dollars. This is not true in other 
industries. However, it’s coming 
fast. 

“Until it does come, we mean 
to take advantage of this fact as 


DEALER DELIVERS AMBULANCE—Marker Motors, Inc. 
h was presented by the Murray-Reynolds American Legion post to North 


this model, whic 





Ford), New Haven, Conn., supplied 


Haven. Tom Johnson, manager of the dealership's truck and fleet sales, presents the keys 


to Duncan McArthur. 


well as this weakness to develop 
sales in our own merchandise at 
our competitors’ expense, The pub- 
lic loves to be sold and we mean 
to sell them.” 

How does the PATA view all 
this? Well, it winds up its bulle- 
tin on the subject this way: 

“Everyone wants to knock out 


Sa 


New A FOL ras a Wit 


the champ (the auto dealer). 
Whether or not the champ gets 
knocked out depends on how fast 
he gets into condition, After listen- 
ing to the various expressions of 
opinion . . . we think he’s going 
to be hard to push out of first 
place.” 


* 
! 











BY THE SIDE OF THE ROAD—2. F. Gory. 
Inc. (Chevrolet), 3300 Broadway, New York, 
used painted outdoor bulletins to announce 
its service facilities and the new model, ac- 
cording to B. F. Curry jr., president of the 
dealer ip. 


FORD DEALERS —this unique 
safety accessory is the 
'thottest’’ seller on the market! 


@ Safety that Ford owners go for! The new 
SAFE-T-SCOPE turns automatically in advance 
of the wheels the instant you turn the car. It 
“looks around corners”... helps you see where 
you're turning. 

@ Plenty of “‘eye appeal!” Designed especially 
for the new Ford. The finishing touch for a 
beautiful car. 

@ Easy to install! No need to drill a single hole 
in the car. Easy to center and focus. _ 

@ Priced to sell! Looks like a lot more than 
it costs. 


SAFE T}SCOPE 


THE LIGHT THAT “LOOKS AROUND CORNERS” 


@ Exclusive selling features! Never needs oiling 
or greasing. Special “Stay Tight” Bearing pre- 
vents rattling, even after long service. Exclusive 
‘‘Auto-Free” Control prevents interference with 
steering or damage to light mechanism if light 
should ever become frozen or locked in position. 


Get the facts NOW! 


Cash in on the tremendous interest that this unusual 
product is stirring up everywhere. Write for full details 
and prices. Just fill in coupon and mail TODAY! 


This is a Sherman Product... 
FORD DEALERS KNOW WHAT THAT MEANS! 


SAFE-T-SCOPE COMPANY 
2335 Goodrich St., Ferndale 20, Michigan 
DIVISION OF SHERMAN INDUSTRIES, INC. 


| 

! 

| 
Please rush me full details and pricesonthe newSAFE- | 
T-SCOPE....the light that “looks around corners!” | 
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Dealer 


Smith Elected President 
By Tri-Cownty Dealers 


At the annual meeting of the 
Tri-Ceunty Automobile Dealers 
Assn. in Glens Falls, N. Y., Arthur 
Smith of Mechanicville was elect- 
ed president to succeed J. L. Sher- 
man. Dealers from three New York 
counties, Saratoga, Warren and 
Washington, attended the meeting. 

Other officers elected were Floyd 
Brown, Glens Falls, vice-president, 
and Edward J. Whiteside, Green- 
wich, secretary-treasurer. Two new 
directors were elected: Sam Levine 
of Saratoga for that county, and 
Earl Carswell of Glens Falls for 
Warren county. 

J. Clinton Smith of Glens Falls 
was elected an honorary life mem- 
ber of the Tri-County association. 

* > * 


Dallas Austin Dealer 


Opens Branch Office 

Clarence Talley Auto Co. (Aus- 
tin), Dallas, has opened a branch 
establishment at 3015 Knox St. 

The new branch houses the sales 
offices and a parts department in 
addition to a display room. The 
firm is owned by Clarence Talley. 

= 


. * 
Reo Motor Appoints Ephlin 
Detroit Area Distributor 
Reo Motors, Inc., Lansing, has 
announced the appointment of 
Reo-Ephlin Truck Sales, 12638 
Hamilton Ave., Highland Park, 
Mich., Reo distributor for a six- 
county Detroit territory. 
Manager of the firm is H. G. 
Ephlin. The company formerly 


to specialize in brake and wheel 
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Doings 


alignment work for trucks. The 
service department, Ephlin said, 
is equipped to handle all makes 
of trucks, and parts bins for all 
Reo trucks have been completely 
stocked. Reo-Ephlin Truck Sales 
succeeds Reo Detroit Sales Co. 


Howard Baker, Inc., Buys 


Chillicothe (O.) Deal 


Howard Baker, Inc., Chillicothe, 
O., has purchased M. & M. Motor 
Sales (Chrysler), in that city and 
has leased additional ground ad- 
joining the dealership to remodel 
one of the buildings for a service 
unit, 

Baker has been associated with 
Dodge for 27 years and has oper- 
ated dealerships in Dayton, Spring- 
field, Philadelphia and Reading, Pa. 


Oied Honored 


Junior Chamber Cites 


Kansas Dealer 


Howard Goad, who purchased an 
interest in the Russell Motor Co., 
Junction City, Kans., last August, 
was chosen as Junction City’s out- 
standing “young man of the year,” 
and is the winner of the distin- 
guished service award given an- 
nually by the U. 8S. Junior Chamber 
of Commerce, 

The presentation was made by H. 
H. Keeshan of the chamber of 
commerce committee at the joint 
meeting of the Junction City cham- 
ber of commerce and the Junior 
Chamber of Commerce in the muni- 
cipal auditorium. 

Goad was employed as _ book- 
keeper for the Ford dealer in Par- 
sons for several months before 
moving to Iola, Kans., where he 


Bottleneck in your paint shop? 








you can DR 


in LESS than 





Y car enamels DUST-FREE 


helps increase volume and profit 


30 minutes ! 












WRITE, WIRE or PHONE for complete information 






Brake Shoe 


to... 


KELLOGG DIVISION 
95 Humboldt St., Rochester 9, N.Y. 








Changed Look in the West... 


NEW LOOK—Remodeling completed. 














The Green-Phillips firm raised its total floor or 


690 square feet by acquiring the building next door, according to partners 


to 32, 
Phillips and L. C. Green. 





OLD LOOK—The home of Green-Phillips Chevrolet Co., Lawton, Okla., before remodeling, 
including a fireproof corrugated asbestos and steel front, was completed. 


held a similar position with Mor- 
gan Motor Co., until he entered 
the Army in 1942, 

After his release by the Army in 
1946, he was employed by Russell 
Motor Co, as assistant manager. 
He is now secretary-treasurer of 
that firm. 


* * * 


Kelly Marks 20th Year 


As a Buick Dealer 


C. Markland Kelly has celebrated 
his 20th anniversary as a Buick 
dealer in Baltimore. 

Kelly first started as a Ford 
salesman in 1916, In 1918, he joined 
a local Buick dealership as a sales- 
man and rose to used-car manager, 
sales manager and branch man- 
ager. On Dec. 1, 1928, he opened 
Kelly Buick Sales Corp. in East 
Baltimore. 

* + 


$500,000 Building Rising 
For Sullivan Chevrolet 


J. ©. Snackenberger, general 
manager of Bill Sullivan Chevro- 
let Co., Kansas City, announced 
that his company is constructing 
a new building at an estimated 
cost of a half-million dollars. 

The two-story structure will 
house combination sales and serv- 
ice units. The building will have 
a 275-foot frontage and two floors 
with an area of 35,000 square feet 
each. The first floor will be car 
and truck sales and service and 
the top floor will include metal- 
working, painting and body repair 
shops, Snackenberger added. 

o * * 


N. Y. Area Ford Dealers 


Elect Patterson President 


George W. Patterson, of Paterson, 
N. J., has been reelected for a 
fourth successive year as president 
of the Ford dealers association in 
the Ford New York sales district. 


The dealers voted to change the 
name of their group from the Edge- 
water Dealers Assn, to the New 
York District Ford Dealers Assn. 
It represents 240 dealers in New 
York, Connecticut and New Jersey. 
Otto F. Ploetner, of Irvington Mo- 
tors, Inc., Irvington, N. J., was re- 
elected secretary of the association 
and Ralph T. Horgan, of Ralph 
Horgan, Inc., New York, was re- 
elected treasurer. Fifteen trustees 


also were elected. 
* 7 + 


Vann Opens L-M Dealership 
At San Fernando, Calif. 


Jimmy Vann, formerly parts and 
accessories manager for the Los 
Angeles Lincoln-Mercury district, 
has resigned to go into business for 
himself under the firm name of San 
Fernando (Calif.) Lincoln-Mercury 
Co., it is announced by George L. 
Boggs, district sales manager. 


Vann joined Ford Motor Co, in 
1935 as a guide at the San Diego 
exposition. He was with the Lin- 
coln division in the Atlanta branch 
for some time and in 1939 became 
zone manager and Lincoln-Mercury 
representative in the New Orleans 
branch. He was transferred to Los 
Angeles in April, 1947. The new 


dealership is located at 958 N. Mac- 
lay Ave., San Fernando. 
* - * 


Grant Leaves Ford 


To Head L-M Firm 


Charlie Grant has resigned as 
assistant district manager of Ford 
Motor Co. to become president 
and general manager of McNer- 
ney Motors, Ford dealership in 
Glendale, Calif., according to Jim 
Roberts, Ford district manager. 

Grant has been with Ford for 
almost 30 years, starting in Kan- 
sas City in 1919. He came to 
Southern California in 1938, where 
he has since been in a supervisory 
capacity of almost every large 
Ford dealership in the Southland 
and Arizona, 


Safe Than Sorry 


Ad Cites Importance 
Of Lubrication 

JAMESTOWN, N. Y.—Holmlund- 
Nelson Motors, Inc., 335 E. Third 
St., went after lubrication business 
with a newspaper ad captioned: 

“Warning! 80% of all damaged 
parts are ruined by faulty or no 
lubrication.” 

Copy read: “We're not surprised 
. .. but we bet you are. We know 
the importance, especially in winter 


Before, Then After . . 


£ 





|time, of expert lubrication of not 
| just the well-known trouble spots. 


There are 49 places on your car 
that need thorough lubrication and 
our carefully-trained expert knows 
every one of them. 

“Lubrication saves you money 
now and when you trade your car 


in for a new one.” 
* a + 


Studebaker Deal Opened 


By Bill Lee in Houston 


The second Studebaker dealership 
in Houston has been opened recent- 
ly by Bill Lee. The outlet is known 
as Bill Lee Motors and is located at 
7141 Lawndale. 

An estimated 500 visitors attended 
the opening to view the 1949 Stude- 
baker. Ceremonies at the formal 
opening included award of the com- 
pany’s franchise by W. E. Roberts, 
regional Studebaker sales manager. 

* * e 


Grimes’ New Facilities 
Accent Truck Service 


Grimes Motor Co. (Ford), Mont- 
gomery, Ala., has completed the 
construction of a new truck head- 
quarters, with careful considera- 
tion given in the building to truck 
maintenance problems. 

“Everything possible has been 
done to eliminate out-of-date in- 
conveniences,” said D. T. Hayden, 
Grimes service manager, “We 
realized the importance of the 
time element to truckers and 
have equipped this place to elimi- 
nate all possible lost motion. 
Parking space is ample, and it is 
not even necessary to unhitch 
trailers from tractors for repairs. 
Work stalls have an overhead 
clearance of 14 feet and are 14 
feet by 40 feet deep.” 

+ az * 


Hoskins-Beatty Improving 
Facilities for Employes 

Hoskins-Beatty Motor Co, (Olds- 
mobile), Denver, announces plans 
for remodeling the second story of 
its building. The work will include 
a 45-by-25-foot area to provide rest 
rooms, locker rooms and a space 
for employe meetings and other 
get-together events. 

The space is being prepared, ac- 
cording to E. Jack Beatty, head of 
the company, with a view to better- 
ing employe facilities. 

* * * 


1,800 Kids Get Gifts 
From Joe Simpkins 

Owner Joe Simpkins reports his 
“Ford Center of the Nation,” 6421 
Easton Ave., St. Louis, was thronged 
by 1,800 children in response to an 
announcement that each child visit- 
me the dealership would receive a 


Simpkins said each child received 
a balloon, a bag of nuts, cookies 
apples and oranges. 





AS IT IS—After remodeling, the McClelland & Rose parts area looks like this. Frank M. 


McClelland, the senior partner, has been a Ford dealer almost 30 


years. 





AS IT WAS—The parts department of McClelland & Rose (Ford-Lincoln-Mercury), Hastings, 


Neb., before the remodeling program. 
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(Oldsmobile), 
Gatto succeeds Delbert Thompson 
of Contra Costa Motors (Buick). 


Dayton Area Association 
Elects Jenkins President 





Three Texas Dealerships 
Are Incorporated 


The recent incorporation in Texas 
of three automobile companies has 


been announced. They are: 


Bobbitt Motors, Inc., chartered in 
Houston by W. V. Bobbitt, Ruby L. 
Laird and Frank E, Mann, with 
$10,000 capital stock.; Cox Chevro- 
let Co., chartered in McKinney by 


Carl Cox, Jennie Lew Cox and Har- 
old C. Howard, with $75,000 capital 
stock; Del-Tex Motor Co., Inc., 
chartered in Del Rio by O. C. Wil- 
liams, Arra Finley Ray and Pauline 
Wease with $10,000 capital stock. 


* + * 


Timkey Heads Dealers 


At Lockport, N. Y. 

George W. Timkey has been 
elected president of the Automo- 
bile Dealers Assn. of Lockport, 
N. Y., succeeding Arthur Mullane. 

Other officers elected were: 
vice-president, Bradford L, Sher- 
wood; treasurer, A. D. Pelunis, 
and secretary, Francis Pusateri. 


* > - 


Clarke and Moffatt Open 


Toronto Dealership 


Clarke-Moffatt Motors, Ltd., 895 
Millwood Rd., Toronto, Ont., held 
open house in its new showrooms 
and service center Jan. 15. 


Hailed as “one of the outstanding 
automotive show places and service 
centers in Canada,” the building 
features unusual architecture. Part- 
ners in the firm are Ronald Clarke, 
president, and Alex Moffatt, vice- 


president. 
+ * . 


Grylich (Hudson) Named 
In Richmond, Calif. 


R. E. Grylich, owner of Grylich 
Auto Sales (Hudson) has been in- 
stalled this week as president of the 

eines Richmond (Calif.) 
Motor Car Deal- 
ers Assn. He suc- 
ceeds Charles M. 
Weil of Standard 
Motor Co. (Stude- 
baker). 

Other officers: 
Frank Gatto of 
Frank A. Gatto 
Co, (Chrysler), 
vice - president, 
and Robert Miller, 
Miller Motor Co. 

secretary - treasurer. 


R. E. Grylich 


* * 


R. S, Jenkins of Jenkins Auto 
Sales has been elected president 
of the Montgomery County (O.) 
Automotive Dealers Assn., cover- 
ing the Dayton area. He succeeds 
T. D. Peffley. Other new officers 
are Jack Paddock (Pontiac), vice- 
president; A, D, Shellabarger 
(Chevrolet), treasurer, and Len 
Murray, secretary-treasurer. 

Trustees are Dan Anslinger 
(Buick), Robert Borchers (Ford), 
Robert Simmons (Cadillac), Len 
Eberhart (Oldsmobile), Lee J. 
Gilgeford (Nash), Herb Raney 
(White), and C, Peffley (Ford). 
All reside in Dayton except An- 
slinger, who is from Miamisburg. 

a * . 


K-F Outlet Changes Hands 
In Olympia, Washington 
The Olympia (Wash.) 


Stanley 
(Lefty) Farmer. Farmer will retain 
space in the Vorachek building un- 
til he is able to find new quarters. 


Vorachek will continue as South- 


west Washington Crosley distributor 


and also has added the Thurston 
county Willys-Overland dealership. 
He held the Kaiser-Frazer dealer- 


ship for 2% years. 
7 + * 


Goes Elected President 


Of South Bend Dealers 


Andre J. Goes (Nash) has been 
elected president of the South Bend- 
Mishawaka (Ind.) Automotive 
Trades Assn. Henry Feferman, 
treasurer of Ben Feferman Motor 
Sales Corp. (Cadillac-Oldsmobile), 
was elected vice-president. 

Goes, who succeeds L. O. Gates 
as head of the South Bend-Misha- 
waka group, was recently elected 


Dealer Doings 


vice-president of the Indiana Third 
District Automobile Dealers Assn. 
+. +o 





Kaiser- 
Frazer dealership has been sold by 
Vorachek to Maurice H. 


* 


Kinne-Equipment Named 
By White in Utica 


The Kinne-Equipment organ- 
ization has been appointed dis- 
tributor of White trucks and 
school buses for Utica and Oneida 
county, N. Y., according to J. N. 
Bauman, sales vice-president, 

Ribert L. Kinne sr. is senior 
partner in the organization. With 
him in the business is W. E. 
Johnson, who will head White 
activities. 

Kinne’s two sons, Thomas H. 
and Robert L. jr., are likewise 


associated in Kinne-Equipment, 
having joined after service in the 
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DOORS INVITING—George Suess Motors, Inc. (Dodge-Plymouth), 2036 S. Park Ave., 
Buffalo. Lettering on the front of the structure stands out against a light background. The 


entrance features two large glass doors. 





U. S. Navy. Thomas H, Kinne is 
in charge of sales, and Robert L. 


Products 










Bendix Hydraulic 
Power Steering 











B-K* Power 
Braking System 


for Cargo 
Trailers 


Centermount 
Emergency 
ond Parking 
Brake for 
Buses and Trucks 





BENDIX VACUUM-POWER SHIFT 


for two-speed axles—smooth, fast, easy! 


Kinne jr, is assistant in sales. 
Ray Kane, who has had 22 years’ 


Bendix* 
Automatic Clutch 
ond Gear Shift 
Control Systems 


Vacuum-Power! 


Hydrovac * 
Power Brake 
for all types 


Here’s another control problem solved by Bendix 
With a Bendix Vacuum-Power 


29 


experience with White Motor Co., 
is service manager, and Ned Hay- 
den is parts manager. 

- o . 


Ballmer Transfers 


Frank Ballmer has been appoint- 
ed manager of the new Mercury 
dealership, South Side Mercury 
Sales Co., in Milwaukee. Ballmer 
was formerly new-car distributor 
and used-car manager for a Detroit 


Lincoln-Mercury dealer. 
o am oe 


Sandusky Dealers Elect 


Flesher President 


The Sandusky (O.) Automobile 
Dealers Assn., Inc., has elected 
the following officers for 1949: 

President, C. B, Flesher (Ford) ; 
vice-president, H. T. Hunter (Mer- 
cury - Lincoln); secretary - treas- 
urer, Frank A, Link (Buick), and 
directors, George Muehlhauser 
(Packard) and Robert Bushman 
(DeSoto), 



































Bendix* Brakes 
for Trucks, 
Tractors, Buses 
and Passenger 
Cars 














~*~ 








of trucks 















chamber on the axle and a “Preselector” control on 
the instrument panel (or gear shift lever), truck 
drivers get an easy, positive, fast-acting, power shift. 
A flick of the finger and intake manifold vacuum does 
the actual work of shifting! Low original and main- 
tenance costs make it your logical choice. 

This Bendix Vacuum-Power Shift has proved a 
worthy companion to Timken-Detroit’s great line 
of 2-speed truck axles, with a record of many years 
and billions of miles of dependable performance. 


*REG. U.S, PAT. OFF. 
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A Revolution 
in Efficiency and Flexibility ! 


A Revelation 
in Beauty and Customer-Appeal ! 


Now at last you can have all the work-saving, 
money-making features you have always wanted 
in lubrication equipment. Now you can have sleek 
beauty and sales-appeal that win customers for 
keeps. All this, and more, is yours in Alemite’s - 
sensational new “Atomic” Line for ’49. 


Not just new models—but a complete break 
with the past. Engineered new all the way through 
to bring you features that let you handle more 
work—better, faster, and cleaner. Styled new 
from every view, with trim, streamlined two-tone 
cabinets which make your service quarters an 
inviting “showplace” that attracts more custom- 
ers, and keeps them coming back. 


Alemite’s new, far-ahead “Atomic” Line of Lu- 
brication Equipment saves you space, saves you 
labor, makes you more money. Put it to work 
for you right away. Write now for the full story. 
Alemite, 1878 Diversey Parkway, Chicago 14, IIl. 


ALEMITE PRESENTS THE GREAT © 


World’s Newest and Finest 
















‘ 


New Camatic Airlift 
with “Push-Pull” 
Control for Quick, 
Easy Change of 
Lubricant Drums 


Control knob is conveniently 
placed right at the top of the 
pump, where it is always 
handy. Just pull the knob, 
and up go both shield and 
pump. You put in a new con- 
tainer of lubricant in jig- 
time, without having to re- 
move pump. No more laying , 
pump on the floor to collect 
dirt that can foul the mech- 
anism and contaminate the 
lubricant. No longer must 
you change the air hose con- 
nection each time you want 
to operate the lift. Saves you 
untold effort and bother. 


New “Grows with You” 
Skyscraper Design. Just like a skyscraper, 


every Alemite unit is internally reinforced by a 
husky, rigid all-steel frame which adds unprece- 
dented strength and durability. It’s this rugged 
frame, not the shell, which carries the weight of 
the pump and lubricant drum. All units have 
“sectionalized” matched frames — designed to fit 
together, as shown in the accompanying diagram. 
‘Thus units can quickly, easily be assembled in any 
combination you wish. You have new freedom in 
working out an efficient arrangement that exactly 
fits your service area, regardless of its size or shape. 


This flexibility gives you many important 
advantages. First, for example, it makes ar- 
ranging and re-arranging of equipment amaz- 
ingly fast and easy. To expand, merely add 
units as you need them. That’s “grows with 
you” flexibility — yours only with Alemite! 
Second, it simplifies and speeds installation. 
Stationary equipment is put in, one unit at a 
time, section by section, so 
there’s no problem of lining up 
air and lubricant pipes with 
central unit, 











Another Produet of 
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ALEMITE 
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Typical Alemite 
Ceiling Reel Installation 








' NEW “ATOMIC LINE F 


Lubricating Equipment 


FIRST in New Features 


’ 











New “Atomic” Pump 
with Sealed-In 
Air Motor 


Unconditionally Guaranteed 


for 27 Months 





The heart of any unit is the pump, so you 
want to be sure of the finest. And that’s 





that Save Work, 


Make You More Money! 


New “Push-Pull” Controls 

So quick, so convenient to use be- 
cause they're right on top of the 
cabinet. Two knobs—one for the 
pump and one for the Airlift —con- 
trol all operations with fingertip 
ease. 


New Air Inlet at Base of Pump 
Simpler to connect and disconnect, 
makes portable pumps easier to 
move. 


New Improved Protective Fenders 


Cement et ae 











Where floor space is a problem, 
Alemite Ceiling Type Reels are a 
good answer. Save space, add 
convenience. 





New Stowaway Hose 

When not being used, hose on port- 
able pump can quickly, easily be 
fed back into cabinet, out of the 
way. 


Famous Alemite Hose Miser 
Prevents needless stress on hose by 
automatically relieving pressure 
when pump is turned off. Substan- 
tially lengthens hose life. 


New Adjustashot Control Valve 
Light yet so rugged it laughs at 

knocks. Perfectly balanced for 
easy handling. Convenient finger- 
tip adjustment gives you instant 
choice of a wide range of measured 
shots, or continuous flow. 


New Automatic Snubber 
Automatically slows and cushions 
the speed of return as hose in air- 


tly oa pe : : 
what you get in Alemite’s new “Atomic Designed to effectively prevent operated reels nears “in” position. 
he Pump. It represents a major advance in damage to portable equipment, yet Prevents backlash, even when hose 
ys re : give you plenty of toe room for is released abruptly or dropped 
- lubrication engineering —t esult of seven working comfort. accidentally. No more broken hose, 
a years’ research by Alemite. Ingeniously broken control valves, or dented 
: designed to deliver more grease faster — reel shielding. 
s- using the simplest, most dependable 
ump mechanism possible. No more 
"e- P ; P oie ‘ - z i bitin 5 New Massive Die Cast Handles New Protective Hose Rollers 
ng worry @ out air pockets, no bleeder re- Handsome, rugged, strong, much Smooth bearings completely cover 
ect quired. more convenient, too. Front handle —— -— —— — a 
: an er ate i, lid, rear handle has sockets for on reels, eliminate dead cor- 
h- Its compact, powerful at motor 1s cenee valves. ners that can snag and damage hose. 
the sealed-in at the factory to insure tiptop Make hose handling far easier. 
ist performance through the years. Tested : 
n- and proved by actual use in hundreds 
of lubrication departments from coast Now Foldaway Srete 
ant ge : A more convenient, cleaner port- New Two-Way Reel Cabinets 
ou to coast. Backed by Alemite’s uncondi- able drain to use. Collapsible drain Biitad Gibiae ‘ele Geel Se 
tional written Guarantee of Perform- pan quickly folds away into cabi- cabinets which can be opened from 
ance. Should the sealed-in unit fail to net when not needed. Doesn't look both sides of center stand, thus 
Fe ri like a drain at all—matches the rest permitting operation of two lifts at 
perform as specified within the 27- of the equipment for style and once. 
month guarantee period, Alemite will beauty. 
replace it at no cost to you. 
New Oversize Ball Bearing New Improved Spring Reel 
Bassick Casters 55-foot spring assures ample power 
st Make possible faster, smoother, for smooth, easy retraction of hose. 
» quieter movement of portable Spring can’t buckle, for it disen- 
equipment. Casters are bolted to gages automatically should hose be 
the frame. This means (1) the released abruptly. Re-engages 
=, p frame takes the strain of move- automatically next time hose is 
a ; ; j ment, and (2) you can remove pulled out. Hose stacks evenly. 
, cemaker in Lubrication Progress casters and use unit as stationary Dependable latching pawl catches 
equipment if you desire. easily at any hose length desired, 





releases with slight pull of hose. 
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NOW DESIGNED FOR THE ’49 BUICK 


speakers’ table, left to - 
way Safety committee; M. 
committee; Douglas McKa 


Automobile Manufacturers Assn. 


Highways & Safety ... 





©. Anderson, past president 

ey. governor of Oregon; J. J. Newman. chairman of the national 
committee and vice-president of B. F. Goodrich; George Ziesmer, president, NADA, and 
member of the national committee; Kari Richards, manager, field services department, 





DEALER SAFETY DISCUSSION AT TOP LEVEL—Meeting of inter-industry highway safety 
committee state chairmen, automobile dealer association managers and members of the 
National Inter-Industry ee Committee during NADA convention. 

. . Be bariington jr., managin 


Dealer’s Safety Plans 


PROTECT AND ENHANCE BOTH FRONT AND Told at NADA Clinic 


REAR OF THIS 1949 STYLE LEADER! 


Already famous for sales-getting appeal, these 
handso i i : 
ands mely designed grille guards are now ee cere ee ren 
available for front and rear of the 1949 Buick. cisco. , 
: H. A. Crockard (Ch t), 
Constructed of 1% and 1% inch heavy gauge alenain Gh ten Masteeee Canin 
. — i . nia Inter - Indus- 
steel tubing, this is an exclusive new design for try Highway 
the Buick that adds to its beauty...every car 
owner will want them! 


and role in the reduction of mo- 


Safety Commit- 
tee, served as 
general chairman 
of the highway 
safety clinic while 





ooths Models for °49 Fords, Nash and 4 
~ aiwpley the Kaiser available for immediate STR © Seccees: — 
Sees on 21 ; , Gem delivery. Be first in line by man of the Oregon IHSC, acted as 
+s show «New vor’ ordering for early delivery of moderator. 
prn gh Pale’ Eeprua models to fit the "49 Oldsmobile, Slack reviewed briefly the back- 


nit ; 
- Day® susie: Chevrolet, Pontiac, Studebaker 


and all Chrysler make cars. 


ground and program of the Inter- 
Industry Highway Safety Commit- 
tee. He recalled that it was fcrmed 
following the first of President 
Truman’s Highway Safety Confer- 
ences in 1946. 

Papers were read by five deal- 
ers, all IHSC state chairmen, and 
by William V. Hood, manager of 
the Maine Automobile Dealers 
Assn., representing Lewis K. 
Marshall (Ford), chairman of the 

|| Maine ITHSC. 

AUTOMOTIVE NEWS offers to advertisers a weekly audience of an estimated more 

tha cover-to- ! on Dealers appearing on the panel 
Automotive News WANT ADO wlll to eet a ee eS ee oe were R. L. Fry (Dodge) of Idaho; 

‘| John H. Butts (Buick) of Kansas; 
Jack Rose (DeSoto) of Michigan; 
Larry Cain (Packard) of Texas, 
and Charles Smith (Nash) of Okla- 
homa., 

Fry said the Idaho group, work- 
ing through the Idaho ADA, de- 
vised a Safety Check rubber stamp 
which dealers used on all repair 
orders. 


Cy9.10-13 inclus 


WIRE OR WRITE TO 


Ce ee 


1401 WEST NINTH ST. + CLEVELAND 13, OHIO 








+ * * 


T CALLED to the customer's at- 
tention in red ink that, in addi- 
tion to the repair work authorized, 
the automobile had been inspected 
for proper handbrake adjustment, 
lights, horn and windshield wiper. 


PRODUCTION Saas 


re) i sored the Green Cross pre-holiday 


safety programs of the National 
GREY IRON CASTINGS 


Quantity 


Safety Council, Fry said. Prizes 


N. Y. Safety Council Elects 


Tobin, Tanham as Officers 


P. E. Tobin, New York regional 
manager of White Motor Co., and 
James Tanham, vice-president of 
Texas Co., have been elected vice- 
presidents of the greater New 
York safety council. 



























ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES chairman of the council's executive 


xP, committee but asked to be relieved 
vee after two terms in that post be- 
cause of the additional duties that 
have fallen on him as a result of 
his recent election as chairman of 
the board of directors of the Na- 
tional Safety Council. 

* » * 


ESTABLISHED 18664 


THE WHELAND COMPANY 


FOUNDRY DIVISION Ky.’s Purple Gas 
FRANKFORT, Ky.—Under a new 
program, effective Feb. 1, designed 
to curb tax refund abuses, gasoline 
sold in Kentucky for farm purposes 
will be mixed with a powder to give 
it a purple color. Farmers are re- 
funded the 7-cent state tax on gaso- 
line they buy for farm use. The 
refund law gives the state the op- 
tion of mixing a color with farm 
gasoline to help detect illegal use, 


OFFICE AND MANUFACTURIN( ae 


CHATTANOOGA 2, TENNESSEE 


HE automobile dealer’s interest 


tor vehicle accidents was the sub- 
ject of a panel discussion at the 





were also offered for the best es- 
says on highway safety. 

Safety activity in Kansas is 
progressing rapidly, according to 
Butts, who said that 16 members 
of the state’s dealer organization 
had been named committee mem- 
bers with instructions to set up 
a replica of the national program 
of the IHSC in their territories. 

Every committee member re- 
ceives the monthly Safety Kits sent 
eut by the National Safety Coun- 
cil, Butts said. The result is that 
every major locality in Kansas re- 
ceives the kit and every locality 
has a planned program. 

Maine’s IHSC has become “an- 
other supporting organization 
working with public officials and 
other interested groups who are 
pledged to work for safe and eco- 
nomical highway transpcrtation,” 
Hood said. 

7: +. * 
_ the state committee was 
formed, Hood recalled, it was 
decided to make the problem of 
compulsory vehicle inspections No. 
1 on the agenda. As a result of the 
































officials, the program is “now re- 
turning dividends to warrant our 
continued support to get a 100 per- 
cent inspection job done,” Hood 
said. 

Rose outlined the success of the 
father-scn man-to-man agreements 
pioneered by the Michigan ADA. 


The Michigan group selected 
high school driver training as its 
primary objective, Rose said, and 
has cooperated with insurance 
company oflicials in a program 
designed to bring such training 
to every high school in the state. 

Rose said the Michigan commit- 
tee organized by establishing great- 
er-city highway safety committees 
in cities of more than 10,000 popu- 
lation. They were centered around 
existing local dealer associations, 
Rose said. 


The second step was to establish 
county committees. This plan is 
progressing slowly, Rose said, but 
it is hoped that the large cities 
organized within the counties will 
aid as a nucleus for an eventual 
county setup. 

4 * *~ 


‘THE TEXAS committee also tac- 
“ kled the problem of high school 
driver training. Cain reported that 
dealers in that state loaned out 111 
new cars to qualified schools last 
year and have arranged to loan 
out an additional 123 in 1949. 

The Texas group also is using 
the man-to-man agreements. On 
the morning the program began 
in Dallas, the Dallas Morning News 
carried a picture of one of the 5,000 
young men who received the agree- 
ment in the mail. He was Doak 
Walker, Southern Methodist Uni- 
versity’s celebrated All-American 
football player. 

Smith reported that Okla- 


Standing at 
director, Inter-Industry High- 
NADA, and member of national 





homa’s committee backed the 
high school driver training pro- 
gram and also participated in 
teacher training institutes held 
by several of the state’s colleges. 

The committee also conducted a 
contest for students taking driver 
training courses in order to help 


focus public attention on the pro- 
gram. 

All of the speakers praised the 
cooperation of dealers in the pro- 
grams planned by the national 
committee. They look forward to 
even greater activity by the indi- 
vidual states in the future and see 
in the Inter-Industry Highway 
Safety Committee’s program the 
answer to the country’s desperate 
need for better and safer highways. 


Preview in Tepee 
Yager Shows 1949 Cars 


ALBANY, N. Y.—M. H. Yager, 
president of Yager Pontiac, Inc., 
470 Central Ave., didn’t let his un- 
completed building prevent him 
from capitalizing one the 


Despite Remodeling 


initial 


showing of the 1949 Pontiacs. 


He used a big newspaper ad 
which showed the remodeling proj- 
ect in progress with a huge cur- 
tain over the front of the building. 
A cartoon of an Indian drawing 
back the curtain was included. 


Said the ad caption: 


tiac cars.” 


It’s Now Griffis Motors 





committee’s cooperation with state | | 


Announcement is made of the 
change in name of Indian River 
Motors to Griffis Motors (Dodge), 
Vero Beach, Fla. Stanley H. Griffis 
is owner and general manager with 
Harris B. Greene, Ernie W. Reeser 
and George Wenrick as members 
of the staff. 


“Take a 
peek at Pontiac ’49 tomorrow. Duck 
under the flap of our tepee. Come 
in and see the grand new 1949 Pon- 
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TRUCK EQUIPMENT CO. 
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This hydraulic pump, con- 
taining a clutch, operates 
only when load is being 
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Used-Car Notes ... 


Michigan Assn. Raps 
Finance Curb Bill 


DETROIT.—State Senate Bill 60, 
proposed by Senator Hittle of East 
Lansing and patterned after the 
Pennsylvania legislation governing 
the licensing and regulating of 
auto finance sales, was critically 
discussed here last week at a meet- 
ing of more than 100 members of 
the Michigan Used Car Dealers 
Assn. and finance company repre- 
sentatives. 

The bill as now drafted would 
work to the detriment of dealers, 
finance companies and banks, it 
was charged. The bill calls for li- 
censing of dealers under state 
banking laws and would limit 
finance charges to 6 percent on 
new cars, 9 percent on four-year- 
old cars and 12 percent on prewars. 

Under the act, finance com- 
panies would be compelled to 
earry the insurance of car buy- 
ers in contract cancellations un- 
til the buyer can recover his 
original purchase. In addition, 
the act would eliminate dealer 
reserves. 

The association plans to list its 
recommendations for changes in 
the bill shortly. 

Another point proposed by the 
bill would decree that finance com- 
panies and dealers are both liable 
for complaints by dissatisfied cus- 
tomers. 

According to the proposal, the 
bill would define and regulate cer- 
tain installment sales of motor ve- 
hicles; prescribe the conditions 
under which such sales may be 
made and regulate the finance 
thereof; regulate the licensing per- 
sons engaged in the business of 
making or financing such sales and 
prescribe the form, contents and 
effect of instruments used in con- 
nection with such sales and the 
financing thereof. 

The bill would also prescribe 
certain rights and obligations of 
buyers, sellers, and persons fi- 
nancing such sales and others. 
It would limit charges in con- 
nection with such instruments 
and fix maximum interest rates 
for delinquencies, extentions and 
loans. 

It would also regulate insurance 
in connection with such sales, reg- 
ulate repossessions, redemptions, 
resales and deficiency judgments 
and the rights of parties with re- 
spect thereto. 

The bill would also authorize ex- 
tensions, loans and forebearances 
related to such sales, authorize in- 
vestigations and examinations of 
persons engaged in the business of 
making or financing such sales, 
and prescribe penalties. 

Other terms of the bill would 
require that a bond, in the form 
prescribed by the administrator, 
for $5,000 shall accompany every 
application for license as a sales 
finance company and for license 
as a collector-repossessor. Each ap- 
plication for license shall be ac- 
companied by a license fee of $10 
as an installment seller of motor 
vehicles, $100 for license as a fi- 
nance company and $100 as a col- 
lector-repossessor, the bill provides. 

The act is the result of a six- 
man committee investigation of 
finance practices in Michigan last 
year. Senator Hittle is the lone 
remaining member of the orig- 
inal committee, five of whom 
were voted out of office or re- 
tired following the recent state 
elections. 

Penalties in the measure would 
provide that any licensee conduct- 
ing business under the act who 
shall violate any provision of the 
act upon conviction shall be com- 
pelled to pay a fine of not more 
than $500 for the first offense or to 

suffer one-year imprisonment. 

Provisions of the act call for its 
becoming effective July 1, 1949. 

x <a * 


Wolf Heads Chicago Assn.; 


Dealers See Price Rise 
CHICAGO. — The Greater Chi- 
cago Used Car Dealers Assn. at 
its annual election meeting named 
Samuel Wolf as president. Other 
Officers elected were Porter John- 
son, vice-president; Meyer D. 

























Scheckman, secretary, and Walter 
Sorenson, treasurer. 

Confidence was expressed at 
the meeting that used-car sales 
will experience a sharp upturn 
this spring and continue at a 
brisk pace throughout the year. 
As a consequence, used-car deal- 
ers plan to reenter the market as 
buyers on a broad scale, it was 
said, 


a * + 
National Convention Date 


Changed to Sept. 7-10 


DETROIT.—The 1949 convention 
of the National Used Car Dealers 
Assn. will be held here Sept. 7-10 
inclusive at the Hotel Book-Cadil- 
lac and Masonic Temple, it was 
announced last week. Attendance 
of 2,500 dealers is expected. 

Originally planneJ for Oct. 16-19, 
the date was moved ahead because 
the association believes the current 
date will be more convenient to 











DEALER'S USED-CAR LOT IS 82 
recently completed for Roewardt-Thomson, Inc. (Studebaker). 
Roewardt and William Thomson are the owners. 


its membership, Lynn Wertz, con- 
vention co-chairman, said. 

The association has under ccn- 
sideration a proposel to stage a 
national used-car show in conjunc- 
tion with the convention, it was 
said. 

+” * * 


Rea Named President 


Of Little Rock Assn. 


LITTLE ROCK, Ark.—A. D. 
Rea was elected president of the 
Used Car Dealers Assn. of Great- 
er Little Rock at the first 1949 
meeting of the group. 

Other officers chosen are Ed 


Announcing 
the 


SUNDAY EDITION 


33 





BY 130 FEET—This > in Setevere, Wis., aa 
ar! 


is 65 by 130 feet. 


Cochrane, first vice - president; 
Delbert Clem, vice-president for 
Little Rock; Leslie Patterson, 
vice-president for North Little 
Rock, and Gordon Gray, secre- 
tary-treasurer. 

Ken Lancaster, retiring presi- 
dent, was named chairman of the 
board of directors. New board 
members elected are Tom Lee 


and Herbert Jones of Little Rock 
and Troy Johnson and W. Mosely 
of North Littie Rock. Other board 
members are Phil Schwartz of 
Little Rock and G. W. Edwards 
of North Little Rock. 

Lancaster lauded the associa- 


tion’s aid in securing adoption by 
the Little Rock city council of 
an ordinance enforcing privilege 
tax laws against anyone selling 
automobiles, not only against le- 
gitimate dealers. A similar ordi- 
nance is under consideration by 
the North Little Rock city coun- 


* * * 
New York’s Annual Parley 


Scheduled for Feb. 17 


NEW YORK. — The New York 
Used Car Dealers Assn. announces 
its annual meeting will be held at 
8 p.m. Feb. 17 in the Park Sheraton 
hotel. 

A 22-man board of directors will 
be elected for the ensuing year. The 
board will select 1949 officers at a 


meeting March 1. 
. * © 


Niagara Falls Dealers 


Differ on Price Drop 


NIAGARA FALLS, N. Y.—Prices 
of used cars have taken a severe 
drop since the peak period last Sep- 
tember, a Niagara Falls Gazette 
survey of local used-car dealers has 
indicated. 


While all dealers interviewed 
agreed that there has been a sharp 
decline in prices in the last few 
months, they were in disagreement 
in their interpretations of the drop. 





of the 


In addition to several news sections, the Sunday 


magazine. 


Advertising rates announced in the February issue 


Pittsburgh Post-Gazette 


On Sunday, March 27, the Pittsburgh Post-Gazette 
will inaugurate a Sunday edition, presenting all the 
writers, cartoonists and features which have established 


Post-Gazette leadership in the daily field. 


Post-Gazette will include at least the following sections: 
a Locally Edited Color Gravure Magazine, standard and 


tabloid size comic sections, and the color roto Parade 


of Standard Rate and Data Service are based on an aver- 
age guaranteed circulation of 200,000 (ABC statement. 
6 months, April 1 to September 30, 1949). 


Represented Nationally By 


MOLONEY, REGAN & SCHMITT, 
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Affecting Factories and Dealers . . . 
Auto Advertising 


By Jim White 
Associate Editor 
A prediction that 400 television 
stations will be operating by 1951 
and that 1,000 such stations will be 
operating within a six or seven- 
year period was made in Boston re- 
cently by Wayne Coy, chairman of 
the Federal Communications Com- 
mission, before a joint meeting of 
advertising and radio executives. 


Coy believes that newspapers 
may suffer advertising-wise as the 
television medium expands. Such 
visual advertising will likely eat 
into newspaper appropriations, Coy 
contends. 

“Whether television will get its 
revenues from other media such as 
newspapers, magazines and outdoor, 


or whether it will result in further 
increases in advertising benefits 
from business remains to be seen,” 
he said. 


* * * 


Special Debut Section 


A three-page special section done 
entirely in a news treatment and 
conforming to the newspage style 
of the Milwaukee Sentinel was 
used in that newspaper Jan. 22 to 
highlight the introduction of the 
1949 Chevrolet. 


The first page was originally 
kept neutral so that more than 
two dozen mats could be made 
and sent to smaller city dailies 
in Wisconsin, upper Michigan 
and northern Illinois. These dail- 
ies then routed out portions into 


BUSINESS MANAGEMENT 
OPPORTUNITY 


* 


Here is an exceptional opportunity for a business 
management manager who is now operating in that 
capacity at the zone or regional level. We are look- 
ing for an alert, well trained business management 
expert who has the executive ability to take over this 
function in a growing automotive company. Our man 
should be under 45—and be capable of devising 
and following through a national program. He must 
have the selling ability to put his ideas across to 


individuals and to large 


groups in the field. Our 


organization knows of this opening. All replies will 
be held in strict confidence. 


Box AN-30 
C/O AUTOMOTIVE NEWS 
Detroit 26 





Dodge - De Soto - Chrysler - Plymouth Dealers! 


Fit like 9! 
...Sellonsig 


Every Chrysler-built car that drives in is a 
prospect for these sensational new arm rest 
covers! Made of heavy vinyl coated, 
back leatherette. Grey, green, maroon, blue, 
and brown—solid colors or contrasting trim. 


LIST PRICE: 
$2.00 pr. 
DEALER’S NET: 
$1.10 pr. 


2% cash discount 
with order) 


satin 


Pairs individually packaged. Packed 1 dozen 
pairs per box. Custom fit. Installed in 5 
minutes. CLIP AND MAIL THIS AD TODAY 


FOR TRIAL BOX. 


Gentlemen: Please send 1 doz. pairs Terry Arm 
Rest Covers as follows: 


(0 Assorted Colors 
0 Bill open account 


O 


TERRY MFG. CO. 402 





| | Distributor Inquiries Invited oe ||| 


i 


(Color) 


(0 Send C.O.D. 


12TH ST., SACRAMENTO, CALIF 





which they filled local identifica- 
tion and dealership plugs. 

A tear sheet from the second 
day edition of the Sentinel on Jan. 
23 contained newspage comment on 
the effect of the earlier advertis- 
ing as reflected by the numbers of 
people who attended various dealer 
showrooms. : 

* 


N. Y. Star Fades 


The New York Star, successor to 
PM, suspended publication Jan. 28 
because of insufficient financial 
backing, according to Bartley C. 
Crum, publisher. In a joint state- 
ment by Crum and Joseph Barnes, 
editor, it was stated that in the 
seven months of its existence, the 
Star had grown in circulation and 
in advertising but had not fully 
achieved a_ self-supporting basis. 
Efforts to secure additional finance 
to bridge the gap had been unsuc- 
cessful. 

aa * * 


Auto-Lite Video 


Electric Auto-Lite Co. will spon- 
sor a television version of its reg- 
ular radio show “Suspense” over 
an 11-city CBS network from New 
York City, where it will originate 
as a “live” show. The initial show 
will be televised March 1 at 9:30- 
10 EST and every Tuesday there- 
after, excepting March 8 and 22. 


Toledo, Cleveland, Detroit, Chi- 
cago, Washington, Baltimore, 
Boston, Philadelphia and New 
York will receive the straight 
show. Milwaukee and Los Ange- 
les will receive it via kinescope 
recording. 

Auto-Lite will continue its regu- 
lar radio broadcast of “Suspense” 
as well as its dealer-cooperation 
broadcast, “Gasoline Alley.” News- 
paper and magazine advertising re- 
mains unchanged, it was added. 

. . * 


Liberty Cuts Rates 


Liberty magazine has announced 
voluntary reduction of its circula- 
tion guarantee, a cut in advertising 
rates by about 40 percent and the 
doubling of single-copy and sub- 
scription prices to readers, effective 
with the March issue. 

Frank S. Forsberg, publisher, 
announced that circulation guar- 
antees are being cut from the 
present 16 million to one million. 
Black-and-white one-time page 
rate is reduced from $4,000 to 
$2,550 and one-time four-color 
from $5,800 to $3,950, Forsberg 
said, 

Newsstand price will be raised 
from 10 to 20 cents and subscription 
rates will go from $1 to $2. 

. . 


Chevrolet Hockey 


The Chevrolet Dealers Assn. of 
Boston is televising the home 
hockey games of the Boston 
Bruins over station WNAC-TV, 
Boston. 


Chambers & Wiswell, Boston, 
is handling the account. 


Fast Response 


Mohr Chevrolet Co., Dallas, is 
currently sponsoring a quarter-hour 
afternoon radio show called, “Try 
and Find it,” featuring recorded 
music and a game of locating a 
cruising Chevrolet. 


Commercials originate in the 
Mohr dealership and are broad- 
cast by direct line hookup sup- 
plied by the station. At one point 
in each program, listeners are 
urged to look out their windows 
to locate an autemobile cruising 
Dallas neighborhoods, displaying 
a service suggestion on its roof. 
First listener to call in and cor- 
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“It’s been doing that once every 
hour—since we left Yellowstone!” 


C'est le Guerre . . 





DOWNED BY MISSILES—Bombs made a complete wreckage of the sales and service facili- 
ine, France, during World War Il. 


ties of M. Barbezat (Packard) in Boulogne-sur- 








~~ 


UP FROM THE RUBBLE—The ruins now have been cleared away and a modern building has 
gone up with large met and modern Packard service equipment, including a service con- 


trol center shown at 
France. 


he left in the M. Barbezat Packard dealership in Boulogne-sur-Seine, 





rectly repeat the message on the 
car wins movie tickets, flowers 
and a free evening at an exclu- 
sive Dallas supper club. 

Average elapsed time between 
announcement and telephone call is 


only 45 seconds, it is claimed. 
* * a2 


Visuals Active 

Reports of soft spots in the auto- 
motive retail markets has brought 
a spurt to the visual training film 
business as car manufacturers seek 
programs to speed up the re- 
establishment of prewar-type sales 
lectures. 

The auto industry is said to be 
turning more and more to the slide 
film and recorder type of training 
program because of its mobility, 
freshness and high audience inter- 
est. Already one corporation which 
introduced its lines several weeks 
ago has ordered visuals for release 
this May if the market proves soft 
or this coming fall if summer de- 
mand continues strong. Promotion 
will cover new and used cars and 
trucks up to 1%-ton. 

One independent is currently run- 
ning tests on three complete color 
films that will serve to spark sales- 
men’s selling habits and improve 
customer service, 

* + * 


Newscast for Pontiac 


The Pontiac Dealers Assn. of 
Metropolitan Boston, made up of 38 
dealers, will present Fulton Lewis 
jr., news analyst, in a 15-minute 
program each Monday, Wednesday 
and Friday night over WNAC, Bos- 
ton. The program will run for 52 
weeks at 7 to 7:15 p.m. 

Agency is William J. Small. 


* * * 


Dutch Show Interest 


The official magazine of the 
Royal Netherlands Automobile 
Club, De Auto, devoted four pages 
of its December issue to the 
Chevrolet’s All-American Soap 
Box Derby. Donald Strub, who 
was nicknamed “The Flying 
Dutchman” while winning the 
1948 classic, was also featured in 
the story. 

Fourteen-year-old Donald was 
recently appointed an honorary 
air commodore in the KLM Royal 


Dutch Airlines in recognition of 


his feat. 


Dodge Truck Push 


Dodge truck advertising during 
February and March will feature a 
new human interest theme illus- 
trating commonplace scenes and 
highlighting such slogans as “Just 
Right For The Job.” 

First of the four-color series, to 
run in The Saturday Evening Post, 
Collier’s, Newsweek, Business Week 
and Nation’s Business, will appear 
in issues of Feb. 12 and will show a 
policeman holding back traffic to 
allow pedestrians safe crossing. 

« . t 


Names 


Herman A. (Sox) Fletchner, 56, 
automobile advertising manager of 
the Chicago Daily News since 1920, 
died Jan. 28 following a heart at- 
tack at his offices. 

A well-known figure among fac- 
tory executives and dealers alike, 
Fletchner recently attended the 
General Motors show in New York, 
where he introduced Walt Green, 
new automobile editor of the News. 


Ed Zern has become associated 
with Geyer, Newell & Ganger, Inc., 
as a copywriter. He is author of 
several popular books which in- 
clude “To Hell With Fishing,” “To 
Hell With Hunting” and “How to 
Tell Fish From Fishermen.” He 
was formerly associated with War- 
ner Bros. Pictures and N. W. Ayer 
& Son, Inc. 


Walter C. Ayers has been ap- 
pointed executive vice-president of 
Brooke, Smith, French & Dorrance, 
Inc. He has been a senior partner 
for several years. 


Clem Young has been placed in 
charge of automotive advertising 
and Reginald M. Cleveland has 
been -placed in charge of institu- 
tional and industrial advertising by 
the New York Times. Young was 
formerly with the Omaha (Neb.) 
World-Herald. 


Ray E. Markusen has _ been 
named assistant advertising man- 
ager of Pontiac Motor division. He 
is succeeded as publications editor 
there by Hugh V. Munce, former 
Detroit newsman. 


George V. Hunter has _ been 
named as advertising manager of 
Radiator Specialty Co., Charlotte, 
N. C. He was formerly promoticn 
manager of the Charlotte News, 
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Stephens, Soulen Move Up 
At Mansfield Rubber 


After serving as president of 
Mansfield Tire & Rubber Co., Mans- 
field, O., for 25 years, G. W. Ste- 
phens has been elected chairman 





H. B. Soulen 


G. W. Stephens 


of its board of directors. Elected 
to succeed Stephens is Harry B. 
Soulen, who has been vice-presi- 
dent and factory manager for the 
past 11 years. 

It was announced that there will 
be no major changes in company 
policies or operations. As chair- 
man of the board, Stephens will 
remain active in an advisory ca- 
pacity in the direction of policy 
matters of the company. Stephens 
became associated with the com- 
pany in 1913, was made vice-presi- 
dent in 1919 and became president 
and general manager five years 
later. Soulen has been connected 
with the rubber industry 30 years. 
He came to Mansfield as _ vice- 
president and factory manager in 
1987 from the Kelly - Springfield 
Tire Co., where he was vice-presi- 
dent and factory manager. 

aA + * 


Sweeney Named Sales Head 


At Brake Shoe Plant 


Harry D. Sweeney has been ap- 
pointed sales manager of welding 
products for the American Manga- 
nese Steel division, American Brake 
Shoe Co., according to by W. M. 
Black, division president. He for- 
merly held the position of sales 
engineer. 

Sweeney has been with Brake 
Shoe since 1945. A native of Har- 
vey, Ill., he was formerly associated 
with the Acme Steel Co. He will 
continue to be located at the divi- 
sion’s headquarters in Chicago 
Heights. ia 

* 


Gould Succeeds Deane 


In Motors Holding 


C. E. Wilson, president of Gen- 
eral Motors, last week announced 
appointment of Herbert M. Gould 
as general manager of the Mo- 
tors Holding division, effective 
immediately. Gould, assistant 
general manager of the division 
since 1986, succeeds Albert L. 
Deane, who is retiring after 30 
years’ service with GM, the last 
20 as general manager of Motors 
Holding. 

Gould has been associated with 
GM since November, 1926. After 


Red Cross Names 
Chicago Leaders 


Several International Harvester 
Co. executives have been appointed 
to posts in Chicago’s 1949 Red Cross 
fund campaign. Named chairman 
of Section A of the business divi- 
sion was Peter V. Moulder, IHC 
vice-president. 

Frank W. Jenks and Forest D. 
Siefkin, de Harvester vice-presi- 
dents, were named co-chairmen. 

Other appointments by the Red 
Cross include: Karl Ammerman, 
assistant to the president of Borg- 
Warner Corp., chairman of the au- 
tomobile manufacturers and parts 
group. W. K. Perkins, chairman, 
and R. M. Buzard and L. W. Pier- 
son, all of Harvester, vice-chairmen 
of the machinery industry group. 


R. L. Milligan and W. H. Mont- 
gomery of Pure Oil Co. were named 
chairman and vice-chairman, re- 
spectively, of the petroleum group. 
John F. Smith jr., of Inland Steel 
Co., and Samuel A. Crabtree of Re- 
public Steel Corp. were chosen 
chairman and vice-chairman, re- 
Spectively, of the iron and ‘steel 
industry. 

J. T. Callahan, district manager 
of B. F. Goodrich Co., was ap- 
Pointed chairman of the rubber 
industry, 
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service with GMAC and the legal 
department of GM, Gould became 
secretary of the former General 
Motors Holding Corp., a post he 
held four years. 

* + * 


Goodrich Names Davidson 

Dr. William Lee Davidson, an in- 
ternational authority on atomic 
energy, has been named director of 
B. F. Goodrich Co.’s physical re- 
search department, it is announced 
by Dr. Howard E. Fritz, Goodrich 
research vice-president. 

* * * 


MacConnel Transferred 


M. A. MacConnel, formerly De- 
troit district manager for U. S. 
Tires division of U. S. Rubber Co., 
has been transferred to New Or- 
leans as district manager, J. C. 
Ray, sales manager, announces. 

* * 


Ford Promotes Two 


In Southwest District 


Promotion of Alvin L, Charles- 
worth to manager of the parts and 


accessories department of Ford’s 
southeast region with headquarters 
in Chester, Pa., is announced by 
C. R. Beacham, regional sales man- 
ager. Charlesworth was previously 
manager of the truck and fleet 
sales department in the Chester 
district. 

At the same time R. R. Anfin, 
sales manager of the Chester dis- 
trict, announced that James J. Lar- 
kin had been named manager of the 
Chester district truck and fleet 
sales department to succeed 
Charlesworth. Larkin was a sales 
representative in the Chester dis- 
trict until his recent promotion. 

* + 


50 Years 


Litchfield’s Service 
Hailed by RMA 

In honor of his 50 years’ service 
to the rubber industry, Paul W. 
Litchfield, chairman of Goodyear 
Tire & Rubber Co., was awarded a 
sterling silver cigar box at a lunch- 
eon in New York, 

Presentation was made by A, L. 
Viles, president of the Rubber 
Manufacturers Assn., at the conclu- 


Hire MILLERSBURG 
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OPENS NEW DEALERSHIP HOME AND SCHOOL—Romy Hammes, Inc. (Ford), Kankakee, 
lll, uses this building exclusively for truck sales and service. The firm has also inaugurated 
@ farm training school which will instruct dealers in the use of modern farm instruments. 
Ford and Dearborn Motors officials were guests at the opening of the truck outlet. 





sion of the luncheon which was | “Paul W. Litchfield, in honor of his 
attended by more than a score of | 50 years of service to the rubber in- 
executives representing prominent |dustry from his associates on the 
rubber concerns. board of directors of the Rubber 

Inscription on the box reads! Manufacturers Assn., Dec, 17, 1948.” 
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CARS WILL 


Marketing Data for Advertisers 


The Plain Dealer Market Survey 
Department has compiled factual 
market data for your use. This in- 
formation, valuable in appointing 
and locating dealerships, as well as 
assisting in establishing sales quotas 
is available upon request. Call or 
write today for an appointment to 
receive this individualized service. 


ALL BUSINESS IS LOCAL 
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SELL.. 


Cleveland Plain 


That’s why year 


perience that cars will sell... 


Where Cars Have Sold! 


Since the founding of the automobile business, the 


Dealer has been a powerful factor in the maintenance 


of the high new car sales record set by the Cleveland 2-in-1* market. 


after year, the Plain Dealer is among the leading 


newspapers of the nation in passenger car advertising 
lineage. Manufacturers and advertising executives know from ex- 


where cars have sold before! 


* Greater Cleveland plus 26 adjacent counties, with 141 important, prosperous cities. 
Akron, Canton, Youngstown not included. 


Cresmer & Woodward, 


CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 


Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 
A. S. Grant, Atlanta 
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lisa fact 


Field & Stream Readers average 5: 





- 





» typical Fa 











*Pages of advertising carried by the 
three leading sportsman's 
magazines during 1948 
as compiled by 
Printers’ Ink. 





FIELD & STREAM 





of advertising* 


Get the Facts & Figures about your products Ti 


cnd the sportsman’s market from Field & Stream 






fact that 

More advertisers used more space in 1948, and for the past 
Field & Stream is 38 years, in Field & Stream than in any other sportsman’s 
first in advertising! magazine—because they buy advertising on facts and figures. 


Not just general information, but reliable and authentic 
facts and figures about your product—the market-use 
habits, ownership, buying intentions, sporting goods 
dealer attitude, and a wealth of other facts you can use 
to make your advertising dollars produce better results, t— 
A complete set of facts and figures about your own 
business is available at no cost from any Field & Stream 
advertising office. 





own 
‘eam 





» typical Fact Sheet from the Field 
& Stream research files 


New York 

Fred Klaner, Advertising Director, 

Field & Stream Publishing Co., 

515 Madison Avenue, New York 22, N. Y. 
Telephone: PLaza 3-8544 
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TAT 


FIELD & STREAM ADVERTISING OFFICES 


Chicago 

J. Williams Macy, Western Mar., 
Wrigley Building 

Chicago 11, Illinois 


Telephone: Delaware 8994 


Pacific Coast 
William F. Coleman, 
1038 Henry Building, 
Seattle 1, Washington 
Telephone: Elliot 4315 





Detroit 

Charles J. Sheppard, Sheppard & Sheppard, 
1963 Penobscot Building, 

Detroit, Michigan 

Telephone: Woodward 2-3080 
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In the Hopper 


Amendments Would Stiffen 


Arkansas Liability Laws 


Amendments to Arkansas liabil- 
ity insurance laws for motor vehicle 
owners and operators are proposed 
in an act introduced in the Ar- 
kansas legislature. 

They would require suspension of 
licenses and vehicle registration 
cards by the state revenue commis- 
sioner upon receipt of a copy of any 
final judgment of felony conviction 
growing out of the operation of a 
motor vehicle. If such final judg- 
ment should not be satisfied within 
30 days, such suspension would be 
enforced at once. 

The section does not apply to 
government-owned vehicles, com- 
mon or contract carriers subject to 
regulatory orders of the Interstate 
Commerce Commission or the Ar- 
kansas public service commission, 
or most municipal regulatory ordi- 
nances. ie ae 


Pa. Oil Industry Denies 


Need for Gas Tax Boost 


An increase in the Pennsylvania 
gasoline tax has drawn opposition 
from the. Pennsylvania oil indus- 
try on the grounds it isn’t needed, 
although Gov, James H, Duff has 
urged either a one or two cents a 
gallon boost dependent on a state 
building authority set up to take 
over financing of the biggest high- 
way construction jobs. 

W. S. Zehrung, chairman of the 
Associated Petroleum Industries 
of Pennsylvania and president of 
the Pennzoil Co., said “a close 
scrutiny of actual receipts and 
expenditures” of the motor license 
fund in 1948 reveals an increase 
of about nine percent in motor 
license fees and about 10 percent 
in the four-cent gasoline tax reve- 
nues over 1947 sufficient for a 
fully adequate road-building pro- 
gram without an increase in the 
gasoline tax rate,” Zehrung said. 


. * . 
New Mexico Governor Urges 


Pay-as-You-Go Road Plan 

A pay-as-you-go plan for high- 
way construction in New Mexico 
was urged by Gov. Thomas J. Ma- 
bry in addressing the opening ses- 
sions of the state legislature. 


“It is most desirable,” he said, 
“that while we continue with our 
road building, we now get on a 
pay-as-you-go basis. We must make 
our minds up whether we want 
less roads with correspondingly 
less road building tax, or more 
roads and more tax.” 

* ov + 


Road Maintenance Measure 


Sought in Nebraska 


A bill introduced in the Nebraska 
legislature would require the state 
highway department to maintain 
state highways in all Nebraska 
towns and cities. Its sponsor was 
Sen. W. J. Williams of Ravenna. 

Meanwhile, Sen. George Weborg 
served notice he would reopen the 
battle to give less populous coun- 
tigs a larger share of state gaso- 
line tax revenue. 


= 
Labor Law Repeal Asked 


By N. H. Governor 

Repeal of New Hampshire’s 
1947 restrictive labor law has been 
recommended to the state legisla- 





CONTROLS 16 STATIONS—Service Manager 
Nelson of McMillan Packard, Inc., 
2s of a tubes, 
use c 
and public add 
control of 5 in the depart- 
times. 


ie 


ture by Gov. Sherman Adams. 
The 1947 measure, known as the 
Willey act, includes provisions 
outlawing closed or union ship 
contracts unless voted for by two- 
thirds of the bargaining employes. 

“Labor-management relations in 
New Hampshire,” Gov, Adams 
said, “are, on the whole, pleasant 
and satisfactory. In this field, as 
in so many others, we have too 
many laws. I recommend the re- 
peal of the law respecting union 
security contracts and will hazard 
the prediction that the effect of 
its repeal will be beneficial upon 
future relations. 


Stiff Driver License Bill 


Introduced in Missouri 

A new Missouri driver’s license 
law, with rigid examinations to be 
conducted by the state highway pa- 
trol under the administration of the 
state department of revenue, has 
been introduced in the Missouri 
legislature. 

License applicants would be test- 
ed as to eyesight, ability to read 
and understand highway signs and 
markings, general knowledge of 
traffic regulations and demonstrated 
ability to drive a motor vehicle. The 
revenue department would be au- 
thorized to revoke or suspend li- 
censes for specified offenses. 

Also pending in the Missouri leg- 
islature is a bill which would au- 
thorize St. Louis to enact a driver’s 
license ordinance requiring exami- 
nation of applicants. 

7 +. . 


N. Y. Bill Focuses Attention 


On Overlapping Taxation 


Creation of a state commission 
to study overlapping federal, state 
and local taxes is proposed in a bill 
introduced in the New York state 
legislature by Sen. Seymour Hal- 
pern and Assemblyman Fred W. 
Preller, Republicans, of Queens. 

Citing as examples the duplica- 
tion of taxes levied by the federal 
and state governments on incomes, 
liquor, tobacco, gasoline and 
amusement admissions, the two 
suggested that the federal govern- 
ment relinquish its excise taxes 
and the state abandon the income 
tax. 

* * * 
Texas Hears Two Proposals 


On Licensing Drivers 


A pair of proposals affecting the 
licensing of drivers in Texas has 
been announced in Austin and their 
introduction in the legislature is 
considered likely. 

Rep. William Miller has stated he 
will introduce a bill extending the 
validity of driver’s licenses from 
two to five years. This bill would 
also double the fee for such licenses. 

Senator Rogers Kelley has pro- 
posed that the poll tax be made a 
prerequisite for a driver's license. 
Kelley is the author of a proposed 
constitutional amendment which 
would eliminate the poll tax as a 
prerequisite to voting. 

+ +. * 


Liability Bill OK’d 

The North Dakota Senate passed 
unanimously a bill to permit sur- 
vival of liability against an estate 
in case of accidental death. Under 
the present law if a person re- 
sponsible for an accident is killed, 
others injured would have no re- 
course. Also passed by the Senate 
was a bill to raise workmen’s com- 
pensation benefits from a top of 
$32 weekly for total disability to $37. 

= * * 


Two Strikes and Out 


Second conviction of drunken 
driving or driving while under the 
influence of narcotics would result 
in loss of license under the provi- 
sions of House bill 111 pending in 
the Pennsylvania legislature. The 
measure also provides for the res- 
toration of such license after a 
lapse of three years on proof that 
the individual has freed himself 


: from such habits. 
+ ae 


Drunk Driver Test 


A bill to legalize chemical tests 
for drunken drivers has failed to 
secure approval in the public works 
committee of the Nebraska legis- 
lature. 

+ * + 


Urges Loyalty Oath | 


Under measures spensored by 


Rep. Harold H. Hart, veteran Chev- 
rolet dealer from Wolfeboro, there 
would be an investigation of al- 
leged Communistic teachings at 
the University of New Hampshire 
and every person teaching in pub- 
lic or private schools in the state 
would be required to take an oath 
of loyalty. 


* * 


Equal Pay for Sexes 


Enactment of a law requiring 
equal pay for men and women do- 
ing the same work has been pro- 
posed in the Maine legislature. 

om + + 


Grand Larceny? 


State Senator Keith Kelly of Fort 
Worth has introduced a bill in the 
Texas legislature which would 
make entrance into a motor ve- 
hicle and the theft of anything 
from it of value a felony offense. 
Under present laws, theft from ve- 
hicles unless the value of the ar- 
ticles stolen is more than $50 is 
a misdemeanor. 

* * * 


Fair Trade Measure 


An unfair trade practices act, 
designed to outlaw “loss leader” 





“Let ’er down, let ’er down! !— 
Dammit—I never should’ve let them 
talk me into a crane when all I 
wanted was a hoist!” 


could be enacted into law it would 
be necessary to seek an opinion 
from the courts as to constitution- 


sales, has been introduced in the| ality. If the new plan of taxation is 


Arkansas legislature by Rep. C. C. 
Davis of Sebastian county. The 
measure would provide penalties 
for wholesalers or retailers selling 
any product at less than cost in 
order to put a competitor at an 
unfair disadvantage. 
* * * 


Safety, Driver License Bills 


Introduced in Oklahoma 


Two bills affecting motorists 
have been introduced in the Okla- 
homa legislature, it was reported 
in Oklahoma City. 

Senate Bill No. 4 would regu- 
late the operation of commercial 
vehicles with reference to require- 
ments for brakes, lights, and 
safety glass. 

House Bill No, 10 requires re- 
newal of drivers’ licenses in the 
birth month of applicants and 
raises the fee from 50 cents to 


to $3 and $4, the latter for drivers 


of common carriers. 
* 7 7 


Rhode Island Bill Asks 
Jail for Hit-Run Drivers 


Severer penalties for convicted 
hit-run drivers is the object of a 
bill introduced at the opening ses- 
sion of the Rhode Island general 
assembly, together with another to 
tighten the law on financial respon- 
sibility for drivers under 18 years. 

The measure on hit-and-run driv- 
ing would make the offense a felony 
and conviction would carry with it 
a mandatory one-year jail sentence 
for the first violation, not less than 
two years for the second and not 
less than three years for the third 
offense. 

. * + 
Minnesota Bill Hikes 
Gas Tax Two Cents 

Minnesota’s gasoline tax rate 
would be increased from four to 
six cents a gallon under a bill 
introduced in the state legislature 
by Reps. Thomas Letnes, Neils- 
ville; Curtiss Olson, Roseau; John 
Kinzer, Cold Spring; Robert 
Sheran, Mankato, and Will Nel- 
son, Tracy. 

The bill was expected to be 
considered in connection with an 
earlier proposal for resubmission 
to the electorate of a state con- 
stitutional amendment allocating 
to counties one-half instead of 
one-third of gasoline tax reve- 
nues. The “50-50” amendment was 
defeated at last November’s elec- 


tion. 
* = * 


Safety of School Kids 


Gets Stress in Pa. 


Two additional bills, bringing the 
total to six, were introduced in the 
Pennsylvania legislature which 
would require motorists to stop 
their vehicle not less than 10 feet 
from a school bus discharging or 
loading school children. 

+ . * 


Income Tax Advocated 


By N. H. Governor 


Enactment of a state income tax 
on individuals, merchants and man- 
ufacturers, classified at rates pro- 
portional to the net earnings result- 
ing from such income, has been 
advocated by Gov. Sherman Adams 
to the New Hampshire legislature. 

The new governor conceded that 
before such classification of taxes 


adopted, he said, the state’s present 
stock-in-trade tax should be abol- 
ished. 


* * * 


Oklahoma Bill Hikes 
Driver License Fees 

Oklahoma’s House has passed 
and sent to the Senate a new driv- 
er’s license bill. 

The measure increases the driv- 
er’s license fee from 50 cents to $1 
a year. The new fee for chauffeur’s 
licenses would be $2 to $3 a year. 

. 7 >. 


Illinois Road Board Asks 
2-Cent Gas Tax Hike 


An increase of two cents in the 
Illinois gasoline tax rate, bringing 
the total levy to five cents a gal- 


In Wisconsin . . . 


lon, hag been recommended by 
the Illinois highway commission. 

Gov. Stevenson said he would 
not oppose a gas tax boost if the 
commission drafted a practical 
program for highway improve- 
ments. ae 


Calif. Bill Would Stagger 


Vehicle Registry Dates 

A bill which would stagger the 
renewal of automobile registrations 
has been introduced in the Califor- 
nia legislature by Rep. Richard Mc- 
Collister of Marin county. 


It would enable the department 
of motor vehicles to spread the re- 
newals over a 12-month period in- 
stead of one month, as at present. 
McCollister explained that license 
plates would carry a number to rep- 
resent the registration month, plus 
a tab to show the year. After the 
first year motorists would renew 
licenses in the same month each 
succeeding year. 

« 


. “ 
New York Bill Proposes 


Curbs on Finance Firms 


A bill intended to curb exces- 
sive interest rates and other 
abuses in the geld of installment 
selling has been introduced in the 
New York state legislature by 
Sen. J. Raymond McGovern, 
Westchester Republican. 


Based on a two-year investiga- 
tion by McGovern, the bill would 
affect finance sales up to $5,000 
and would also regulate condi- 
tions under which chattel mort- 
gages could be negotiated. It 
would bring under regulation for 
the first time in New York state 
the interest charges of finance 
companies, which the commit- 
tee’s investigation disclosed have 
amounted in some cases to over 
500 percent. The maximum inter- 
est allowable under the proposed 
legislation would be 1 percent a 
month on the unpaid balance. 





ORIGINATED TELEVISION SHOW AT OPENING — When Dean Milani o 
DeSoto), Milwaukee, he staged a variety show for the visitors, 
Robert Milani is sales manager. 
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AFTER SUNDOWN IN RACINE, WIS.—Racine Ford Co., 830 Marquette St., is under the 


management of President B. Earl Stewart. The new building has an overall area of approxi- 


mately 13,000 square feet with over 8,500 square feet devoted 


to parts and service. The 


lubrication department is a direct drive, without entering the service department. 
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In the Hopper 


N. Y. Measure Would Ease 
Motorist Responsibility Law 


Relaxation of the financial re- 
sponsibility provisions of New York 
State’s motor vehicle law is pro- 
posed in a bill introduced in the 
state legislature by Sen. George H. 
Pierce, Olean Republican. 


The present law requires that op- 
erators’ licenses and registration 
certificates be denied persons con- 
victed of certain serious motor ve- 
hicle offenses until proof of finan- 
cial responsibility is given. The 


THERES OWE 





WEAR YOU! 
J 


(When your lubricating equip- i 
I ment is idle, so is your cash regis- | 
Iter. And to get em both working i 
| againfast, GRACO hasa nationwide 
J service team whose middle name | 
g is speed. Five district offices staff- ! 
j ed with factory-trained men, with I 
complete stocks of genuineGRACO 
parts and equipment. . . fifty Au- i 
thorized Service Depots thoroughly 
1 equipped to keep your GRACO lub- } 
1 ricating units in top condition. If 
1 you don’t finda GRACO Wholesaler 
or Service Depot in your classified | 
phone book, write or call the near- 1 
Vest GRACO District Office. 


GRAY COMPANY, INC., MINNEAPOLIS § 
GRACO DISTRICT OFFICES 
LOCATED AT: t 
NEW YORK--G01 West 26th { 
Street, Starrett Lehigh Bldzg., 
Phone: Watkins 4-9266 : 
PHILADELPHIA— 2124-26 Fair- f 
mount Ave., Phone: Popular 
5-8437 I 
PITTSBURGH—5911 Baum Blvd., i 
Phone: Hiland 2202 
DETROIT—14561 Livernois Ave., I 
Phone: University 1-3827 ' 
CHICAGO—1134 South Michi- ! 
gan, Phone: Wabash 2-0290 
ane FRANCO — A41 ite h & 
t, : 1-5941 
ae one arket _—- 


GRACO 





SALES AND SERVICE 


ON or OFF witha 





License Plate Fastener 


For dealer’s demonstrator, or can 
quickly be converted to permanently 
| fasten plates to customer’s car. Heavy 
%” bolt (with tee head and square 
shoulder). Cap nut is solid brass; all 
parts cadmium plated—rust-proof, If 
your jobber cannot furnish, order direct! 


© Money Back Guarantee ® 
IMMEDIATE DELIVERY 


— ee 


| | 
! 
| 
| No, 51 -— Dealer Cost, each . . . $.20 | 
| Packed 12 to box — Order | 
| any quantity. | 
HOUSER ENGINEERING | 
& MFG. CO., Inc. ! 
| | 
| 


BLUFFTON ~ INDIANA 





Ace. Buyers, 
Stockholders, 
Suppliers, etc. 


Now available to YOU—series of 
ten bulletins being written by for- 
mer Adv. Director for confidential 
information of dealers. First two 
now ready. Get facts on such sub- 
jects as (A) Can Tucker be saved?; 
(B) The Accessory Sales Plan— 
where it places Dealer and Buyer; 
(C) How nearly is Tucker car 
ready for production? Send $5.00 
for complete series to Cliff Knoble, 
1642 E. 56th St., Chicago, IIl. 

(If fewer than 10 Bulletins are is- 
sued you will receive prorata rebate.) 


proposed change would permit the 
granting of a license or registration 
three years after conviction without 
a showing of financial responsi- 
bility. 

* * 


Second State Proposes Ban 


Against Video in Autos 


Asserting that television in mo- 
tor vehicles would be “an invita- 
tion to suicide,” Senator Tvrdik 
has announced he will introduce 
a in the Nebraska legislature to 
ban installation in motor vehicles. 


A similar proposal has been 
introduced in the New York state 
legislature. 

* 


a + 
Oregon Governor Urges 
Expanded Highway Plan 

An expanded highway construc- 
tion program, together with such 
tax increases as may be necessary 
to finance it, has been advocated by 
Gov. Douglas McKay to the Oregon 
legislature. 

Asserting that the “urgent need 
for modernization, together with 
greatly increased costs, make it 
apparent that we must spend more 
money on our highways,” Gov. Mc- 
Kay said: 

“If roads such as we need, and 
hope to have soon, are to be built, 
then it is clear that gas taxes or 
registration fees, and possibly both, 
must be increased.” 

* . * 


Mass. Excise Proposal Hits 


Vehicle Sales by Dealers 


Massachusetts Gov. Paul A. 
Dever in his budget message to 
the legislature recommended a 1 
percent excise tax on dealers in 
sales of new and used automo- 
biles. The tax is estimated to 
net $2,000,000, 


* * * 


Bill to Kill 1-Cent Tax 


On Gas Up in Kansas 


A bill to end the one-cent gaso- 
line tax by Nov. 1 this year has 
been introduced in the Kansas 
House. The tax originally became 
effective March 1, 1940, and is due 
to die of its own accord March 1, 
1950. 


The tax applies to all motor fuels 
regardless of use and has drawn 
strong opposition from farm or- 
ganizations. 

* * . 


N. H. Highway Users Endorse. 
Hike in Weight Limits 

Endorsement of a bill pending 
in the New Hampshire legislature 
to increase the state truck weight 
limit has been expressed in a 
resolution adopted by the New 
Hampshire Highway Users Con- 
ference. The proposed legislation, 
introduced in the legislature as 
House Bill No. 91, would increase 
from 47,500 to 50,000 pounds the 
permissible maximum weight of 
tractor-trailer combinations, 

The highway users pointed out 
that the 50,000-pound limitation is 
now effective in all of the other 
New England states, placing New 
Hampshire operators at a dis- 
advantage. 


* * * 


Rhode Island Bill Requests 


State Transportation Probe 


A resolution proposing a broad 
legislative investigation into Rhode 
Island’s transportation system has 
been introduced in the state legis- 
lature by Rep. Patrick B. Mc- 
Caughey, Pawtucket Democrat. 


Identical to a measure which 
failed to pass in the 1948 legisla- 
ture, the resolution would impose 
no limits on the nature or scope of 
the investigation. 

* » 


* 
Arkansas Voters Will Settle 


Road Bond Issue Feb. 15 

A bill providing for a referen- 
dum on a proposed $28,000,000 
highway bond issue has been 
passed by the Arkansas legisla- 
ture. Gov. Sid McMath announced 
he would call a special election 
on the proposal for Feb. 15. 

The highway bonds would be 
issued over a four-year period, 
with not more than $7,000,000 au- 
thorized for any one year. The 
bill set a 3.2 percent maximum 
interest rate and provides for an 
allocation schedule of highway 


Varied Views in Wichita. . . 





HOW BUTTS BUICK APPEARED BEFORE CHANGES—The dealership built on the same 
location and operated out of the old headquarters while the rebuilding was being accom- 
plished, according to John H. Butts, president and general manager. 


putts 





THE BUTTS OPERATION AS IT LOOKS TODAY IN WICHITA—J. Arch Butts sr. founded the 


dealership in 1907. 


firm has a 200-front footage on Douglas Ave. 


The mist green decora- 


tion and aluminum style architecture encloses twice the space of the former building. There 
are 45,000 square feet of sales and service space and 10,000 for used cars. 


revenues, including one allotment 
for serving the new bonds. 


Centralized Registration 
Proposed for Texas 


A bill transferring car registra- 
tion duties from the 254 county tax 
assessor -collectors to the state 
highway department has been in- 
troduced in the Texas legislature. 

W. A. Shofner of Temple is the 
author of the proposal, which 
would authorize the highway de- 
partment to name as many agents 
as necessary throughout the state 
to take over the duties. The agents 
would handle not only car registra- 
tions, but also papers relating to 
title transfers. The proposal has 
the support of the state highway 
department. 

* * + 


Auto Tax Authority Bill 


Introduced in Nebraska 


A state constitutional amend- 
ment which would permit the leg- 
islature to decide how cars should 
be taxed has been proposed in the 
Nebraska legislature by Sen. Les- 
ter Anderson of Aurora, 

Under present Nebraska law, 
cars must be taxed as personal 
property. The proposed measure 
would give the lawmakers the 
right to specify that an owner 
pay his car taxes at the same 
time hé gets his annual registra- 
tion certificate. This, it was said, 
would be more convenient for 
drivers and would curb evasion. 

+ * * 


Farm Fuel Tax Refunds 


Refund of state motor fuel taxes 
to purchasers of motor fuel for 
use on farms and other non-high- 
way uses would be authorized by 
a bill pending in the Arkansas leg- 
islature. The purchaser would be 
required to file a claim for the 
amount due, with attached certifi- 
cates from both claimant and the 
dealer selling the motor fuel. He 
would be required to certify that 
the fuel was not used in motor 
vehicles while traveling over coun- 
ty roads or public highways. 

* . 





Ohio Bill Proposes 


State Income Levy 

A bill proposing a 2 percent in- 
come tax in place of the present 
3 percent state sales tax has 
been introduced in the Ohio leg- 
islature by Rep. Zona. 

Only exemptions from the pro- 
posed new levy would be federal 
purchases, sale of school supplies 
including school books, and pur- 
chases by hospitals and churches. 
Another pending bill would re- 
move the present sales tax from 
prescription medicine and res- 
taurant meals, This measure was 
introduced by Rep. Fred Hoff- 
man, Hamilton Democrat, 


* * * 


Lumber Truck Curb 


A measure has been introduced 
in the New Hampshire legislature 
to change the situation whereby at 
present there is no limit to the 
height to which trucks can be piled 








with lumber. Under the new bill 
the overall height of motor ve- 
hicles loaded with lumber or logs 
would be limited to 12 feet six 
inches. The proposal was reported 
to have the support of the state 
motor vehicle department. 
* + + 


Go-Ahead on Toll Road 


Urged in Colorado 


Bills designed to enable the 
state to proceed with construc- 
tion of the proposed Denver- 
Boulder toll road were introduced 
by title in the Colorado legisla- 
ture by Reps. Leslie R. Steele, 
Republican floor leader, and Wil- 
liam L. Paddock, Democrat, both 
of Boulder. 

The proposed legislation would 
amend the present Colorado toll 
read act so that state highway 
department revenues would be 
pledged to take care of any defi- 
cit in toll road earnings. 


* * + 


Ohio Driver Licenses 


An increase in the term of Ohio 
drivers’ licenses, from one to three 
years, has been proposed to the 
Ohio legislature. Another proposed 
change would have the licenses ex- 
pire on the birthdays of applicants 


instead of Sept. 30. 
* * a 


Montana Speed Ban? 


Montana’s highway patrol would 
be authorized to set minimum and 
maximum speed limits on state 
roads under a proposal sponsored 










Body shops = 
Paint shops = 
Trim shops — 
Trailer dealers” 


Body builders 


with the new 
4 page full- 





Speedometer Tampering 


Barred in Ark. Bill 


A bill making it a felony for 
dealers or other possible sellers 
of automobiles to reduce the 
mileage on speedometers of mo- 
tor vehicles offered for sale, has 
been introduced in the Arkan- 
sas legislature by Rep. H. H. 
Pickering of Ashley county. 

Fines of $100 to $500 on con- 
viction, or imprisonment up to 
one year, or both, may be. im- 
posed. — 





in the state legislature by Senators 
David James of Liberty and Leroy 
Anderson of Pondera, Democrats, 

* + £ 


Tennessee Reconsiders 
Heavier Truck Loads 


A bill to increase the weight 
limit for trucks using Tennessee 
highways from 42,000 pounds to 
54,600 pounds has been intro- 
duced in the state legislature. A 
similar proposal was rejected 
two years ago. 

* + + 


Kansas Parking 


A measure pending in the Kansas 
legislature would permit cities of 
the first and second class to pro- 
vide off-street parking facilities. 
Under the bill, cities would be au- 
thorized to purchase land from sur- 
plus funds, or submit the proposal 
to the voters for a bond issue to 


meet the cost. 
* * * 


2-Cent Boost Proposed 
In Indiana Gas Tax 


A two-cent increase in the state 
gasoline tax as a means of giving 
cities and towns additional money 
for highway and street repair has 
been proposed in a bill that has 
been introduced in the Indiana 
general assembly. 

The bill, which has the backing 
of county commissioners who 
with city officials have long 
sought a larger share of the state 
gasoline tax with which to main- 
tain and construct their own high- 
ways and streets, calls for in- 
crease of the tax but does not 
provide for distribution of addi- 
tional revenue. The additional tax 
would raise the sfate levy to six 
cents. 


a a e 
Pa. Lawmakers Get Bill 


To Ban Labor Coercion 


Secondary picketing and boycott 
would be removed from the classi- 
fication of unfair labor practices 
under a measure which has been in- 
troduced in the Pennsylvania legis- 
lature. 

The bill also makes it an unfair 
labor practice for an employer to 
threaten an employe or members of 
his family or otherwise coerce him 
against joining a labor union or 
voting in favor of a labor union. 


me tae 


most complete 


in C. M. Hoof's 
41 years! 






or section Oo” 


col fabrics 


overs 


CM. a iL OF COMPANY 


1414 5 WABASH AVE © CHICAGO 5. lL. © Phone WA bosh 2-1294 











(Eprror’s Note: While we try to eliminate wrecks from all of these 


listings, occasionally some get by us. So if the 
low, the car is probably damaged. If the price is 
the car is probably loaded with extras). 


AKRON 


(Akron (O.) Auto Auction. Sale every 


Prices are for sale of Jan. 27.) 
(45 units sold out of 109 offerings.) 


BUICK—’47 a sedan, $1,735, $1,650. 
‘46 Super $1,550. ‘42 RM sedan, 


$815. ‘41 Special sedan, $830. ‘40 Super 


club coupe, $570. ‘39 Special sedan, $385. 
CHEVROLET—’'48 FL aerosedan, $1,780, 
$1,720. ‘46 SM sedan, $1,285, $1,150. 
'42 sedan, $550. °41 club coupe, $850, 
$785, $725. '40 conv., $510. 
CHRYSLER—'46 Windsor sedan, $1,500. 
Sopan— 48 half-ton pickup, $1,250. ‘47 
sedan, $1,510, $1,470. ‘41 Cus- 
sedan, $690, $680. ‘37 sedan, $250. 


tom 
FORD — ‘49 Custom sedan, $1,800; club 


coupe, $1,810, $1,700; Deluxe sedan, $1,- 
ones club coupe, $1,660. ‘48 (6) half-ton 
pone, ere ,375. '46 SD sedan, $1,175, $1,- 


pe, $350. 

HUDSON—'46- Weosr (6) sedan, $975. 

a gt sedan, $2,130. 

NASH—’40 sedan, $365. 

er og oe 47 Bed sedan, $1,685. ‘46 
(98) sedan, $1,600; (78) sedan, $1,500. 
'42 (66) sedan $740. 

PLYMOUTH — 47 Deluxe sedan, $1,390. '46 
Deluxe sedan, $1,200. ‘41 sedan, $750. 
PONTIAC—’47 SL (8) sedan, $1, 575. "42 
ma (8) sedan, $790. 41 (6) sedan, 


DANVILLE 

(Danville (Va.) Auto Auction. Sale every 
Friday. Prices are for sales of Jan, 21-28.) 
a oe, RM sedanette, $2,750. ‘48 
= $2,090; RM conv., $2,000; 
$1,850. ‘47 Super sedan, $1,680, 
$1,008. ‘46 Super sedan, $1,200. ‘41 

Super conv., $920, $1,005. 
CADILLAC—’48 (62) sedan, $2,800. ‘47 
(61) sedan, §2,050. ‘41 (61) sedan, 


'VROLET—'48 FL aerosedan, $1,760, 
$1,710, $1,675; FM sedan, $1, 510; station 
sa hee; yp "47 FL ‘aerosedan, 2 at 
$1, FM sedan, $1,400. ‘46 FM sedan, 

1,150; SM sedan, $800. 

{YSLER—'48 Windsor club coupe, $1,- 
625. ‘47 Highlander sedan, $1,490. ‘46 
Windsor sedan, $1,430, $1,320. 
CROSLEY—’47 conv., $275, $250. 

DeSOTO—’'48 Suburban sedan, $2,430. ‘47 
Custom sedan, $1,285. 
DODGE—’46 Custom sedan, $1,385, $1,040. 


42 sedan, $225. 
—- . 49 Custom (8) sedan, $1,830, $1,- 
$1,750, $1,790; club coupe, $1,735, 
5130. '48 SD sedan, $1,430. | '47 SD 
club coupe, reuse, $1,120, $1,290, $1,250, 
$1,100. °'46 SD sedan, $1,000, $1010 $600. 
‘42 Deluxe eee" $600. °'41 Deluxe se- 
dan, $690, ‘$450. ’40 sedan, $360, 
$580, $740, $728. 
HUDSON—'46 (6) 4-dr., $980. 
RY—'48 sedan, $1,920. ‘47 sedan, 
$1,400. ‘46 sedan, $1,050, $900. 
NASH—'47 (600) sedan, $750. ‘42 (600) 
sedan, $300. ‘40 Ambassador conv., $200. 
OLDSMOBILE—’'48 @98) sedan, $2,130. ‘47 
(76) sedan, $1,410; (98) conv., $1,520; 


sedan, $1,700; (66) sedan, $1,300. 
PAORARD-_41 (110) sedan, $170. '40 


4-dr., $400. 
PLYMOUTH—'48 SD club coupe, $1,680; 

sedan, $1,610, $1,580. '47 SD sedan, $1,- 

170. ‘°'46 SD sedan, $1,000; business 


coupe, $750. 
PONTIAC—'48 (8) sedan coupe, $1,800. 
‘47 (8) station wagon, $1,100. ‘41 (8) 


sedan, $580. 
STUDEBAKER — ‘42. Commander sedan, 
WILLYS—’'48 Jeepster, $1,260. ‘42 Jeep, 
$235. 


PHILADELPHIA 


(Harry D. Gilbert. Auction every Tues- 
day. Prices are for sale of Jan. 25.) 
(Larger attendance than for previous 
weeks. Spirited bidding resulted in 
sale of 40 percent of offerings.) 
BUICK—’48 Super sedan, $1,975. ‘47 RM 
2-dr., $1,725. ‘46 RM 4-dr., $1,390. 
VROLET—'47 FM conv., $1,570; SM 
-dr., $1,295. ‘46 FM club coupe, $1,255. 
'40 club coupe, $790, $725; coupe, $490. 
ue’ $635, $375, $275. ‘36 2-dr., 
CHRYSLER—'41 Windsor 4-dr., $850. 
DeSOTO—'39 4-dr., $650. 
> a 48 SD club coupe, $1,525. ‘46 SD 
— , $1,000; business coupe, $945. °40 


; $630, 
NASH—'47 4- dr., $1,275. 
OLDSMOBILE—'47 (8) 2-dr., $1,360. ‘46 
(8) 2-dr., $1,360. ‘40 4-dr., $350. 
PLYMOUTH—'41 SD 2-dr., $785; 4-dr., 


$510. 
PONTIAC—’ 46 SL 4-dr., $1,330. 
STUDEBAKER —'47 Champion business 
coupe, $965. 


MASON CITY, IA. 


(Lapiner’s Used Car Auction. Sale every 
ednesday. Prices are for Jan. 26.) 

(37 units sold out of 64 offerings.) 
BUICK—'48 RM sedan, $2,095. 
CHEVROLET—'48 FL 2-dr., $1,895, $1,- 

855; FM club coupe, $1,740. ‘46 FM club 

coupe, $1,295. 
DeSOTO—'48 Custom sedan, $2,150, $2,085. 
DODGE—’48 Custom sedan, $1,905, $1,860. 
FORD—’'49 Custom sedan, $2,035, $2,010; 

club coupe, $2,06. ‘48 SD sedan, $1,780. 

‘47 SD 2-dr., $1,425. 

FRAZER—'49 Manhattan sedan, $2,260. 
KAISER—’'49 sedan, $1,775. 
MERCURY—'49 sedan, $2,280. 
OLDSMOBILE—'48 (78) sedan, $2,140. 
PLYMOUTH—'48 SD club coupe, $1,975, 
$1,665. ‘46 SD club coupe, $975. 
PONTIAC—'48 SL (8) sedanette, $2,285, 
$2,190; Torpedo (8) sedan, $2,180. 
STUDEBAK —'48 Commander sedan, 
$1,985. 


WILLYS—’40 sedan, $225. 


HORSEHEADS 


(Horseheads (N. Y.) Auto Auction. Sale 


every Friday. Prices are for sale of Jan. 28.) 
(Prices lower and volume dropping. 
Western and Southern buyers not too 


-) 
mic} Super sedan, $2,625; Special 


sedan, $2,105. ‘47 Super sedan, $1,100. 
P sedan, $1,000; RM sedan, 
$1,175. 


CADILLAC—'41 2-ar., $1,165. 


ee ae 


CHEVROLET—’48 half-ton pickup, $1, 470. 
co FM 4-dr., $1,330. 
41 2-dr., ca $820. 


'46 SM 4-dr., 
"40 b-ar., 


DesoTO—’ 47 club coupe, $i, 535, 


DODGE—’48 club coupe, $1,725. 
tom og coupe, $1,300. ‘42 coupe, $585. 


FORD 45 8D club coupe, $1,470. 
41 4-dr., $585. ‘36 


'35 2-dr. , $90. 
NASH_~’46 Custom 4-dr. » $925. 
OLDSMOBILE—’'40 4-dr., _— 
PACKARD—’40 coupe, $170 
—— a. 4-dr., $1, 230. 


90, $280 
PONTIAC—'47 2-dr., 
$900. 
STUDEBAKER—’ 49 % - -ton pickup, $1,390. 


*42 club coupe, $580. 
WILLYS—'48 Jeep, $845. 


INDIANAPOLIS 


Sale every 


‘41 4-dr., 
‘39 2-ar. , $310. 


(Ken Schaefer's Auction. 
Prices are for sale of Jan. 27.) 


BUICK—~'49 RM 2-dr., $3,050; Super 2-dr., 
‘47 Super 2-dr., 
$1,690; conv., $1,690; 2-dr., 
146 Super 2-dr., 
"40 4-dr., $765. 


$3,800. ‘48 
(60-8) 4-dr., 


$2,010. "47 
$1, 480. ‘41 


$500. 
CADILLAC—'49 (61) 2-dr., 


CHEVROLET—'49. ‘Deluxe “Styleline sedan, 
$1,790; SM 2-dr., 
station wagon, $1,485. 
‘$1, 550, $1,525; FM 4-dr., 
"46 FL 2-dr., $1, 360; SM 2-dr., 
station wagon, 
be $975; club coupe, $830. 
CHRYSLER—'48 ‘Windsor 4-dr., $1,800. '47 
Windsor 4-dr., $1,565. 
CROSLEY—’'47 2-dr., 
DeSOTO—’48 4-dr., 
DODGE—'48 4-dr., 


, $1,850; club coupe, $1,- 


$2, 
$1, 495, $1,470; 
‘47 FL 2-dr., 


46 4-dr., $1,260, 





First ’49 Chevrolet 


INDIANAPOLIS.—A 1949 Chev- 
rolet Fleetline Deluxe two-door 
sedan was bid up sight unseen 
to $2,600 last week at Ken Schae- 
fer’s auction. A 1949 Styleline De- 
luxe sedan sold for $2,500 at the 
same sale. 





"47 club coupe, $1,375; 
station wagon, $1,140; 2-dr., 
, $1,055; coupe, $1,000, 


KAISER—'47 4-dr., $1,065. 
LINCOLN—’49 4-dr., 


MERCURY—’49 4-dr., $2,100; 2-dr., $1,925. 
NASH—'46 4-dr., $1,145. 
OLDSMOBILE—’'47 (66) 4-dr., 

4-dr., $1,250. 
PLYMOUTH—'48 4-dr., 


PONTIAC—'48 conv., 


STUDEBAKER—’48 Commander 4-dr., $1,- 
875; Champion 4-dr., 


$1,450. ‘46 


39 4-dr., $300. 


$1,750; 2-dr., $1,- 


WILLYS—'48 Jeepster, $1,350. 
wagon, $975. 


CONCORD 


Auto Auction, Inc, 
Sale every Friday and Monday. 
for Jan, 21-24.) 
(Market steady. Both buyers and sell- 
Number of sale offerings 
holding up well for winter period. 
Eighty-five percent of cars are clean or 
extra clean, Sold 135 out of 250.) 


BUICK—’'49 Super sedanette, 
‘47 Super sedanette, 
RM sedan, $1,470; Super sedan, $1,440. 
$860, $650, $625; Super 
‘40 Super sedan, 


$2,535, $2,- 
$1,650. ‘46 


‘41 Special sedan, 
club coupe, $525, $725. 
. *37 Century sedan, $510, 
CADILLAC—'42 (61) sedan, $1,175. ‘41 
club coupe, $900, $885. 
CHEVROLET—'49 half-ton pickup, $1,585. 
‘48 SM club coupe, 


$1,350, $1,385, 


$1,560, $1,550; FL 
‘47 FM sedan, $1,265, 
; %-ton panel, $925. 
‘46 FM club coupe, $1,240, $1,225, $1,300, 
‘42 FL aerosedan, $825, $850, 
. 870. ‘41 SD club coupe, 
$965, $900; sedan, $725, $750; MD sedan, 
. °*40 SD sedan, $635, $715; 
MD sedan, $600, $610, $700, 


DeSOTO—' 46 
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FORD—'49 Custom sedan, $1,850, $1,750, 
$1,700, $1,800; Deluxe sedan, $1, 675, ‘48 
(6) sedan, $1, 250. "47 (6) sedan, $1,150; 
SD club coupe, $1,325. ‘46 SD sedan, 
$1,150, $1,010, $1,050, $960, $900, $1,075, 
$1,000; (8) half-ton stake, $810. 40 
sedan, $425, $600. 

MERCURY—’49 sedan, $2,085, $1,950. °47 
sedan, $1,325, $1,300. °46 sedan, $1,050, 
$1,060, $1,160. 

NASH—’46 (600) sedan, $995. 

OLDSMOBILE—'46 (76) sedan, $1,200. 

PACKARD—’42 (120) sedan, $885. ‘37 
cony., $225. 

PLYMOUTH—’48 Deluxe sedan, $1,545. 46 
Deluxe sedan, $850; SD club coupe, $1,- 
190. °40 sedan, $550. 

PONTIAC—’47 SL (8) sedanette, $1,625. 
'46 Torpedo (8) sedan, $1,275. ‘41 (8) 
sedan, $720. 

STUDEBAKER— 47 Commander Regal se- 
dan, $1,350. °'42 sedan, $680. ‘41 Cham- 
pion sedan, $475. 


























'46 Cus- 


"46 SD 


ton pickup, $1,500, $1,550. ‘48 Interna- 
tional half-ton pickup, $1,350. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Jan, 21.) 


"39 4-dr., 


BUICK—’49 RM sedan, $3,000. 
Special sedan, $675. 
(62) sedan, $3,500. 


coupe, $1,650; FM sedan, 2 at $1,650; 


DODGE—’48 Custom sedan, $2,025; 1-ton $1,085. 
truck, $1,050. ‘47 half-ton pickup, $790. 
FORD—’49 Custom (8) sedan, $2,000, $1,- 
990, $1,835, $1,775, $1,750; half-ton 


"39 4-dr., 


PLYMOUTH—'49 SD sedan, $1,860, $1,865. $1,375; 


48 SD sedan, $1,560. °'47 SD sedan, $1,- 2-dr., $825. 
"39 half-ton 420, $1,050, $1,350, $1,200. ‘46 SD se- club coupe, $655. . 
dan, $950. CHRYSLER—’'46 Royal sedan, $1,540. 


day. Prices are for sale of Jan. 27.) 550. 
BUICK—’47 Super sedanette, $1,750, $1,800. 
‘46 Super sedanette, $1,650, $1,510. ‘39 


*41 SD 2-dr., $640, $635. ‘40 MD 4-dr. 
$1,405, 


$1,200. '46 DODGE —"46_balt- ton pickup, $720; half- 
(taxi) $925. ton panel, 10. ~ E 
$695, $510. | FORD—'49 Custom (8) 2-dr., $1,810, tress conomy 
$295. °37 MUDSON—'41  2-dr., $540. °38 (6) 4-dr., nerecrr - 
. ot (6) 2-dr., $80, . — Future automotive 
PLYMOUTH 30 adr aay $1,350, 'design trends will probably con- 
47 4-dr., | PONTIAC—'46 SL (8)'sedanette, $1,500, | centrate on reducing overall costs 


, ., | sale of Jan, 28. : 

te gy re Among developments not likely to 

'46 2-dr.,| more action. Report some retail busi- | be adopted generally, according to 
ness. Sold 23 out of 36.) Nagler, 

BUICK—’42 Special 4-dr., $880. through use of polarizing filters; 


CADILLAC—’47 (62) club coupe, $2,425. 


'47 station 
roe 49 Deluxe club coupe, $2,265. i i - 
FORD—'49 Custom (6) 2-dr., $1,650; (8) Senta, SORE Cons for cum 
2-dr., $1,815, $1,795. ‘46 SD 2-dr., $1,- 
100. '41 2-dr., $700, $425. tops, and hydraulically mounted 
MERCURY—’'41 2-dr., $595. bumpers 
Prices are | OLDSMOBILE—'36 (6) 2-dr., $435, , 


PONTIAC—'41 SL (6) 4-dr., $650. 


(Tim Anspach’s Dealer Auto Auction. 
Sale every Monday. Prices are for sale of design. 


house full of buyers. Clean prewars 


Sold 30 out of 55.) 


CHEVROLET—’48 FL aerosedan, $1,750; 





$750. °37| $575. traffic and safety director of the 
CHRYSLER—’41 Windsor 4-dr., $825. i ichi 

“41 conv., | BODEN 60 Custem aur. tuhee Automobile Club of Michigan, spoke 
FORD—’49 Custom (8) 2- dr., $1,675; 4-dr., 








FORD DEALERS IN SOMERVILLE DISTRICT MEET IN BOSTON—They were gifroned by C. J. Seyffer, manager of the peerthone? sales 
region, and other company officials, and heard / report on the National Ford 
of Webster Motor Sales, Inc., Schenectady, N. Y., @ representative on the |2-member council. 


48 SD club coupe, $1,290; Sportsman 


conv., $1,380. 
(Slump. Late models holding up but MERCURY— 
older units falling. Sold 127 out of 262 NASH—’42 (600) club coupe, $710. 

offerings.) 48 RM | OLDSMOBILE—'48 (66) 2-dr., $1,800; (76) 


: , 4-dr., $1,800. 
sedan, $2,350; Super sedan, $2,225. ‘41 (78) 4-dr., 





CADILLAC—’49 (62) sedan, $4,125. ‘48 | PLYMOUTH—’48 Deluxe 2-dr., 
. Deluxe 4-dr., F , 
CHEVROLET—’49 %-ton pickup, $1,655; | PONTIAC—'46 (6) 4-dr., $1,450. 

half-ton pickup, $1,575. °’48 SM club | STUDEBAKER—'47 Champion 4-dr., 


350. 
FL 2-dr., $1,825, $1,815, $1,750. ‘47 FL. | WILLYS—'48 Jeepster, $1,300; 1-ton pick- 
2-dr., $1,630, $1,580. °'46 FL 2-dr., $1,- up, $1,300. . 
300. '42 MD sedan, $600. MISCELLANEOUS—'48 IHC %-ton stake, 


‘47 Jeep (plow), $1,300. 


LOS ANGELES 


pickup, $1,625. ‘48 SD sedan, $1,570, (California Auto Dealers Wholesale Auc- 

$1,300. ’47 SD sedan, $1,325. ‘46 SD/tion. Sale each week on Tuesday. 

sedan, $1,050. ‘41 Deluxe sedan, $750, | are for Jan. 25.) 

$600. (Prices firm and action better. 
HUDSON—’'48 Commodore sedan, $1,625. out of 66 offerings.) 
MERCURY—’49 sedan, $2,550, $2,185. °48 | BUICK —'47 Super sedan, 

club coupe, $1,600. ‘47 sedan, $1,500, Super sedan, 

$1,350, $1,555, $1,350. °46 sedan, $1,150. coupe, $875. 
NASH—’47 Ambassador club coupe, $975. CHEVROLET— 
OLDSMOBILE—’49 (98) conv., $3,000, club coupe, $1,395. 


‘41 SD sedan, $810. 


"40 Super club 


‘47 FM 4-dr., $ 
‘46 FL sedanette, 


PONTIAC—’ 48 (8) sedan, $2,280, $2,175. Windsor sedan, $760. 
‘46 (6) sedanette, $1,300. ‘41 (6) sedan- | DeSOTO—’'41 Deluxe sedan, $775. 


club coupe, $1,475. 


ette, $590. DODGE—'46 Custom sedan, 
STUDEBAKER— -48 Champion sedan, §2,- Custom club coupe, ; 
000, FORD—'49 Custom (8) club coupe, $1,760. 
WILLYS—’'48 Jeep, $855. ‘47 Jeep, $575. '48 SD club coupe, 
‘46 Jeep, $570. $135. 
MERCURY 
TOLEDO club coupe, $1,320. 
PLYMOUTH—’'41 coupe, 


(Doc Greiner Auction. Sale every Thurs- | STUDEBAKER—'47 Champion 2-dr., 


CHEVROLET—'48 FL aerosedan, $1,750. Pr edicts Designs 


Desoro—49 ‘i saad $2,175 . Of Future Will 


J of operation, L. H. Nagler, 
SOUTH BEND Motors technical advisor, told the 


(South Bend (Ind.) Auto Auction Co., first regional 
Inc. Sale every Friday. Prices are for| Auto Maniacs of America here. 


conference of the 


glareless headlights 


CHEVROLET—'46 1-ton panel, $850.41 speed-limiting governors; } 
, $755, $505. '40 MD 2-dr.* $400, jacks; rear engines; full air condi- 


mer driving; full vision; all-plastic 


PLYMOUTH—'48 SD 4-dr., $1,400. °47 SD Current design trends which in- 
1 ce $1,245. '46 Deluxe 2-dr.,|clude wider bodies, simpler front 
ends and curved windshields will 


STUDEBAKER—'48 Champion club coupe, | probably remain in future designs, 
$1,776, ot Champion ¢- -dr., $1,360, $1,-| Nagler said. He also thought, de- 
pion 2-dr., $440. spite the prevalence of notch-backs 


in postwar cars, that the slipstream 
ALBANY, N. Y. design would predominate in future 


Jon, 3 a Members also heard Dr. Claire E. 

ot Eame as last two weeks. Had /Straith, plastic surgeon, speak on 

and ’46-'47 models in demand. 50 out | Facial Injuries as Related to Au- 
of 55 offerings were postwar models. tomotive Body Construction.” 


—— '49 Super 4-dr., $2,800; 2-dr. J. G. Berry, general service man- 
2,575, "lager in Detroit for U. S. Rubber 
CADILLAC—'46 (62) 4-dr., $1,900. Co., conducted a discussion on low- 

half-ton panel, $1,400. ‘42 SD 4-dr.. | Pressure tires and Ernest P. Davis, 


$700. on safety and the high school 
DODGE—’46 sedan, $1,060, 2 at $1,100. $1,880; club coupe, $1,720, $1,760, $1,710. | driver training program, 


Dealers’ Council meeting in Dearborn from W. 





Average Used Car Prices 


(Compiled by Automotive News) 


Feb. 1949 Jan. Dec. 
(to date) 1949 1948 


$1,928 $2,121 
1,453 1,566 
1,300 1,361 
792 848 
749 805 
600 666 


Average.. $1,110 $1,137 


ae eres, g.t00, 48 interne: (The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 








Sawyer Enlists 
Aid of Business 
In Scrap Drive 


WASHINGTON. — In letters to 
nearly 4,000 business paper editors 
and officials of trade associations 
and chambers of commerce, Secre- 
tary of Commerce Charles Sawyer 
last week urged wholehearted in- 
dustrial participation in the na- 
tional drive now underway for 
heavy iron and steel scrap. 


Sawyer asked that they help 
inform the nation’s business ex- 
ecutives of the need for iron and 
steel heavy scrap to sustain maxi- 
mum steel and foundry production 
and accumulate necessary scrap 
reserves. 

For success in the drive, Sawyer 
said, management in every plant 
should appoint one top official as 
salvage director with full responsi- 
bility to investigate heavy scrap 
possibilities and with full authority 
to sell any unneeded iron and steel 
equipment. Scrap so collected can 
best be supplied to steel and mill 
foundries through normal channels 
of trade—the local scrap dealers 
who are equipped to prepare and 
ship it promptly. 

Unanimous support of a nation- 
wide industrial iron and steel heavy 
scrap drive was pledged by approxi- 
mately 250 trade association execu- 
tives at a scrap drive meeting held 
in Washington last September. 
Sawyer later appointed a scrap 
drive committee from a_ panel 
recommended by the association 
executives. 

Householders are not being asked 
to participate in the campaign since 
households yield chiefly light scrap. 
The drive is concentrating on ob- 
taining heavy scrap from industries, 
auto wrecking yards and farms, 
because heavy scrap produces more 
steel and castings more quickly 
than light scrap. 





"Hidden Treasure’ 
Nash Booklet Explains 


Payroll Deductions 


DETROIT.—The seventh annual 
edition of “Your Hidden Treasure,” 
an information booklet for em- 
ployes, has been issued by Nash- 
Kelvinator Corp. 

The digest-sized book contains 70 
pages of revised and improved in- 
structions and explanations of so- 
cial security, income tax, group in- 
surance and government bonds. 

The Nash company calls these 
deductions from pay checks “hid- 
den treasures” and explains why 
they are made, what they repre- 
sent and what they will do for em- 
ployes in the future. 

About half of the pages are 
given over to record-keeping. Space 
for keeping a yearly budget and 
pages for listing medical and in- 
surance expenses are also included. 


Dunlop « on 4-Day Week 


For Month or So 


BUFFALO.—Dunlop Tire & Rub- 
ber Corp., manufacturer of auto- 
mobile tires and foam rubber, has 
reduced its operations from a five 
to a four-day week. 

The short week will probably 
continue for three or four weeks, 
a company spokesman said, adding 
that there have been no layoffs. 
Production is being reduced be- 
cause of large inventories built up 
late last year, the spokesman said. 





AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue, 
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Dodge Bows First, Plymouth Last . . . 


Debuts Are Scheduled 
For Chrysler Lines 


(Continued from Page 1) 


styling parade, which Studebaker 
launched in May, 1946. 

Plymouth last week commenced 
a series of 46 meetings in 40 key 
cities throughout the U.S. to intro- 
duce its new car to dealers and 
newspapermen. A staff of eight 
Chrysler Corp, and Plymouth divi- 
sion executives was to conduct the 
sessions. 

Purpose of the meetings, ac- 
cording to R. C. Somerville, gen- 
eral sales manager of Plymouth, 
is to “fully acquaint our dealers 
with the many mechanical and 
styling improvements in these 
cars so that they will be better 
prepared to present them to the 
public.” 

Executives conducting the Plym- 
outh meetings, besides Somerville, 
are H. G. Moock, vice-president of 
Plymouth and director of Chrysler 
Corp. Conference of Business Man- 
agement; C. W. Bishop, assistant to 
the vice-president, Chrysler Corp.; 
W. B. Rice, director of service of 
Plymouth; H. B. Heberling, assist- 
ant general sales manager of Plym- 


New Year Finds 
15 More Dealers 


In Chicago Area 


CHICAGO.—New-car dealerships 
in Cook county totaled 517 on Jan. 
1, 15 more than on the same date 
in 1948, the Chicago Automobile 
Trade Assn. reported last week. Of 
the 517 outlets, 441 were in Chi- 
cago and 176 outside the city limits. 

To offset 11 outlets going out of 
the new-car business during 1948, 
there were 27 appointments. 

The 517 dealerships represented 
a new high for the beginning of 
any year. Previous totals were: 502 
on Jan. 1, 1948; 495 in 1947; 437 in 
1946; 396 in 1945; 394 in 1944; 409 
in 1943; 464 in 1942, and 490 in 1941. 

Buick dealerships in the county 
increased from 32 to 34 during 
1948; Crosley from 3 to 4; DeSoto 
from 34 to 35; Kaiser-Frazer from 
45 to 52; Lincoln-Mercury from 20 
to 21; Packard from 22 to 23; Stu- 
debaker from 21 to 22, and Willys- 
Overland from 19 to 23. 

Cadillac outlets decreased from 
12 to 11, and Ford from 61 to 58. 

Unchanged were Chevrolet at 49, 
Chrysler, 36; Dodge, 40; Hudson, 
29; Nash, 22; Oldsmobile, 32, and 
Pontiac, 31. 


Oldsmobile 


(Continued from Page 1) 
built on the medium-sized “B” 
body, but is expected to do so 
around mid-year. 

Skinner announced previously 
that production of Oldsmobile’s 
Rocket eight-cylinder engine had 
been stepped up to 40 an hour at 
the division’s new engine plant 
here. 

Oldsmobile dealers are now 
equipping display models of Series 
88 with plastic hoods to allow show- 
room visitors to examine the inner 
workings of the new power plant, 
he said. 





William Ullman, 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 


Washington correspon- 


outh in charge of advertising; 
Bruce K. Steele, assistant general 
sales manager of Plymouth in 
charge of field organization; A. B. 
Dowd, merchandising manager of 
Plymouth, and B, E. Fliechtner, di- 
rector of regions of Plymouth, 
* * + 


LYMOUTH MEETINGS were 

held last week in Cincinnati and 
Chicago. The remainder of the 
schedule follows: 

Feb. 7—San Antonio, Tex., Boston 
and Philadelphia. Feb. 8—Milwau- 
kee. Feb. 9—Galveston, Tex., Har- 
risburg, Pa., and Syracuse, N. Y. 
Feb. 10—New York. Feb. 11—Dal- 
las and Washington. 

Feb, 14—Buffalo, Des Moines, 
New Orleans, Richmond, Va., St. 
Louis and Wichita, Kans. Feb. 15 
—Jacksonville, Fla. and Okla- 

homa City. Feb. 16—Atlanta, Co- 
lumbia, S. C., and Pittsburgh. 
Feb. 17—Minneapolis, Nashville, 
Tenn., and Omaha. Feb, 18—Bir- 
— Ala., Detroit and Mem- 
phis. 

Feb, 21—Phoenix, Ariz., and San 
Francisco. Feb. 23—Charleston, W. 
Va., Kansas City, Portland, Ore., 
and Los Angeles. Feb. 24—Indian- 
apolis and Seattle. Feb. 25—Den- 
ver, Salt Lake City and Spokane, 
Wash. ‘ 


* o 

E SOTO announced last week 

its dealers will see the new line 
of DeSoto cars at private dealer 
previews in 20 major cities across 
the country Feb. 14-24. Four groups 
of factory executives will conduct 
the meetings. 

J. B. Wagstaff, sales vice-presi- 
dent; E. W. Brown, director of dis- 
tribution, and Paul Dwyer, factory 
parts executive, will conduct meet- 
ings in Cincinnati, Feb. 14; Pitts- 
burgh, Feb. 15; Detroit, Feb. 16, 
and Buffalo, Feb. 18. 

A. B. Nielsen, eastern sales 
manager; Harry Chesebrough, 
chief engineer, and Edward Gil- 
more, factory service represen- 
tative, will conduct meetings in 
New York, Feb. 14; Boston, Feb. 

15; Philadelphia, Feb. 16; Colum- 
bia, S. C., Feb. 17; Atlanta, Feb. 
21, and Memphis, Feb. 24. 

R. M. Rowland, western sales 
manager; Robert M. Ellis, assistant 
advertising director, and Harold 
Lane, factory service representa- 
tive, will cover meetings in Chi- 
cago, Feb. 14; Minneapolis, Feb. 
15; Omaha, Feb. 16; Kansas City, 
Feb. 17; St. Louis, Feb. 18, and 
Dallas, Feb. 21. 

Karl H. Bronson, director of ad- 
vertising and sales promotion; Paul 
Herpolsheimer jr., field supervisor, 
and Roy W. Utley, director of serv- 
ice, will handle meetings in Los 
Angeles, Feb. 14; San ‘Francisco, 
Feb. 15; Seattle, Feb. 17, and Salt 
Lake City, Feb. 21. 


Fire Destroys Plant 
Of Gem City Motor 


SIDNEY, Mont. — An explosion 
and fire destroyed the entire plant 
of Gem City Motor Co. here, ac- 
cording to owners Harold and Roy 
Rounce. ' 

Roy Rounce was burned on the 
hands and face when he was 
trapped in a corner of the building 
and had to come out through a wall 
of fire, his brother said, He is re- 
covering now. No one else was 
hurt, Harold Rounce said. 





1,500 DEALERS FROM FIVE CHEVROLET ZONES—On the day of the preview of the new 


models, they were guests at a luncheon in St, Louis. 


Kans: 5 City, Omaha and Denver zones. 


They were from the St. Louis, Memphis, 
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FOR FORD DEALERS ONLY 


NEW GENUINE FORD PARTS AT PRICES BELOW YOUR COST 


Freight Prepaid on All Orders Over $100.00 in Jacksonville Territory 


DONALD NEESE - 


DISCOUNTS UP TO 80%, 


DURING THE MONTH OF FEBRUARY, 1949, ONLY 


1917 Biscayne Blvd. 


Miami, Florida 


PARTS BROKER 


Phone 9-4761 





Part No. List Net 
op00086 ......... $ 24.70 $ 9.75 
See 40 18 
SE Vin caviie 10 04 
aa 10 04 
7 ee 50 10 
7EQ-1119 ..... 2... 1.00 A5 
7EQH-1119 ....... 1.00 A5 
BB-1175-B ...... or 5 
SS .05 02 
i eaee 15 05 
Po cvecn ists 1.95 75 
BB-1225-A ........ 3.30 1.00 
917-2013 ......... 5.60 95 
91T-2018-A ....... 6.50 3.25 
WOMND ib cncccsss 2.85 75 
SISSIGA ........ 7.35 2.95 
92Y-2019-A 3.80 95 
6-2023-A ......... 50 .20 
FORE oo. c cece 50 .20 
917-2042 ......... 60 .20 
2 eee 40 5 
91T-2074-A ....... 50 .20 
GIV-BOP4 ......... 40 18 
ED ine ee'sa es 10 04 
OS ee 50 .20 
OS 1.00 .30 
PIA-D19 ......... 10 .05 
91A-2190 ......... .20 10 
SAN ......... 06 03 
UR... ...cse 95 A5 
, —— 55 25 
91A-2180-A ....... .20 09 
91T-2180-A ....... 35 15 
@1T-2301 ......... 35 15 
08-2216 .......... .20 10 
GPA-2975 ......... 1.80 95 
BD Snake kxis .) .20 
BONED noe sceses 3.75 1.85 
FEGMOA ........ 1.80 85 
48-2503-A ........ 50 25 
81T-3010-A ....... 18.80 6.95 
ee eee 12.00 5.95 
ae i) .20 
eee i) .20 
ae 1.25 55 
aS 14.50 7.00 
BD vciaysvnes 18.00 9.00 
MONEE oc cecvies 18.00 9.00 
ee 50 .20 
81T-3109-A ....... 50 .20 
HIA-3110-A ....... 50 .20 
SD sic vc ane 25 10 
DOOED: cisesses 1.15 50 
ee eee i) 10 
OB-3123-A ........ 70 15 
@17-3123-A ....... 75 25 
SD 66 suisse vs 10 05 
SR .20 10 
eee 15 .05 
| RN 05 02 
O1T-3904-C ....... 4.25 2.00 
SORE oc. eceses 85 35 
ee eee 15 05 
EMEA ....... 5 05 
ee .25 .10 
BUEOOED ....0000: .20 10 
Es viaiasaas 05 02 
a eee 50 5 
00-9682 .......... 10 04 
eee 2.35 1.15 
ST tie ciase .20 08 
BD oo cscsseus .20 05 
81T-3600A-2 ...... 11.70 4.75 
RR .30 15 
SIRs scenes .80 40 
190-9606 ......... 80 40 
ee as 30.25 14.95 
68-4209-B ........ 30.25 14.95 
5 aah ce .10 04 
SMA .....0.: 95 35 
BB-4245-B ........ 60 30 
ee re san 1.15 35 
811W-4504 ....... 29.30 14.65 
DEE oo cic cceee 10 05 
SPOMNe .. 6. ..50- Cy) .20 
48-4605-A ........ 16.80 7.95 
A eusa Sia .20 10 
BEE 6 i565 00 1.55 75 
eres 60 .30 
BID cic cscese 95 35 
SD ic vicicese .20 10 
81T-4803-A ....... 2.25 1.00 
B1T-4816-A ....... 11.50 3.25 
ee 10 04 
51-5019 ..... 5.40 2.45 
21C-5019-B ....... 9.50 4.75 
MOON 24... 00s. 5.40 2.45 
ee aan 5.40> 2.45 
cs doce es A5 .20 
ee 8.50 4.25 
81W-5458 ........ 70 .30 
11A-5458-B ....... 60 .30 
O1Y-5463-A ....... es) 55 
Ecc ss 1.55 70 
99A-6008-B ....... 3.85 1.85 
AlA-6011-B ....... 214.00 155.00 
SMOTEA :. 555. 231.00 169.00 
7HA-6011-B ....... 202.00 149.00 
SERED aoc scaaes 231.00 169.00 
41A-6010-B ....... 97.00 69.00 
18-6026-A ........ 10 05 
48-6045-A ........ 05 02 


Part No. List Net 
1GA-6050-D ...... $ 13.50 $ 5.95 
PUPS ccccuecee 12 .05 
cn Ee .09 .04 
21A-6068-A ....... 3.10 1.45 
PU UOWN oc uccecns 3.25 85 
BB-6110-B ........ 3.25 85 
EEE 605065 i 3.25 85 
BB-6110-G ........ 3.25 85 
82AS-6149-B ...... 8.10 2.50 
82AS-6149-B ...... 8.10 2.50 
82AS-6149-D ...... 8.10 2.50 
99AS-6149-B ...... 8.40 2.50 
99AS-6149-D ...... 8.40 2.50 
99AS-6149-G ...... 8.40 2.50 
P9AS-6149-F ...... 8.40 2.50 
DUPUNUNE vecvaaes 7.55 1.95 
OITS-6149-D ...... 9.80 3.95 
I1GAS-6149-C ...... 6.10 2.50 
1GAS-6149-F ...... 6.10 2.50 
1GAS-6149-G ..... 6.10 2.50 
29AS-6149-C ...... 9.80 3.95 
29AS-6149-D ...... 9.80 3.95 
29AS-6149-E ...... 9.80 3.95 
WS. on oicasais 6.05 3.00 
io, ee 3.50 1.75 
SD 3.6 w0:018<.0'0 4.25 1.75 
ne. area 4.50 2.25 
oo, re 1.40 50 
Oo JS ae 1.40 50 
WOT OUR £6 05.0650 6 , .20 
WOE whbdseceess 10 .04 
CE seen ee ress .05 .02 
TOO OA co ccccsse 65 30 
16-6254 .....55- 1.00 45 
81B-6256-B ....... 3.75 95 
GIA-62568 ....... 4.20 95 
PUMSIIO ccccccs 4.20 95 
022A-6261-C ...... FS .30 
EE eck icone -20 10 
SE ous walcwee’ 1.70 65 
PE ove e tee .25 10 
oe ate le OOOO. 65 30 
GROGNU ci cicces 1.34 25 
81A-6331-N ....... 1.34 25 
92A-6331-D ....... 1.34 10 
S2A-6333-A ....... .62 5 
81A-6333-N ....... .62 10 
81A-6333-D ....... .62 10 
O22A-GS4F on... ss 10 .05 
EE a5 950%, 0,05 0.08 88 .05 
GREE ce vcsves 9.50 3.95 
ES a ths ad's tae s 90 .20 
A 65 -20 
6 0k e0 bo ame 17 .05 
ED carton 6 Sia a 17 .05 
59A-6600-A 
(replaces 41A-6600). 11.75 5.50 
8HA-6600 ......... 9.50 4.85 
VE-GGG7°A ........ .06 .02 
18-6664-A ........ 95 15 
Raye 12 .05 
52-6700-A ........ 10 05 
TUNED 6en0.00:9. 1.70 75 


M-6905 (Mercury 


overdrive complete). 112.75 72.50 
EE: 5549.4 95.04 -90 45 
O1A-7003 (trans. 

complete) ......... 97.50 72.50 
8A-7003-A (trans. 

EEE 6:0-5in 0.60 a 75.00 49.50 
022A-7005 ........ 18.00 8.95 
68-7061-A ........ 6.15 2.95 
B-7064 ..... 15 .05 
POE SS adie 3 orscane 15 .05 
SE a d'dcg'd itouae' > .50 .20 
B-7084 ..... 3.00 95 
74-7085-D 4.25 1.95 
SiC voes ....... 2.85 95 
82Y-7085 9.00 3.75 
ee? .40 .20 
51A-7113 13.45 6.75 
a Ree 1.30 .60 
a ee 3.10 1.50 
ROME Bcc cwess 1.95 75 
51A-7202-A ...... 1.95 75 
51A-7202-B_ ....... 1.95 75 
eS 2.80 1.35 
2 err .50 .20 
BB-7215-A .... ‘ .30 AS 
ERAS 1.18 45 
SE od cei 1.20 .50 
BB-7244 ... 75 .30 
PEE x pei d 6c .20 05 
O1A-7510 .. 2.15 1.10 
51-7521 ... : .20 10 
48-7523 ... .20 .10 
BE nov nese .20 10 
GBFEG2 onc ccc 15 05 
ME, ON 2 eee ecg .20 10 
i Ae 55 .20 
Que cd Gane cee eam eee eats ce ee a Ses ees Gs a ne eo 


You may use this sheet as your order. Mark quantity in front of items wanted. 
Sign and mail. All prices F.O.B. Miami, Florida, subject to prior sale. Orders 
Ship by: 


filled in rotation on date received. 
| Parcel Post..... . 

| Express Signed... 
| Bus. oineecedebbete By 

| Truck 

| Rail . City 

' 


Part No. 
81A-8157-A 
91C-8157 
O1A-8182 
81A-8205-A 
O9A-8206 Chrome .. 
21A-8350-A Prime .. 
O9A-8207 Black .... 
48-8215 
91A-8215-A 
11C-8215-A 
11C-8218-B 
O1T-8218-B 
VID coousais 
78-8504 
1GA-8512 
48-8519 
2GA-8530 
52-8560-C 


ee 


11A-9047-A 


INC-10000 ....... 


21A-10139-B 
40-10175 

99A-10883 
O1A-10889 


A-11379-C 
A-11382-A 
A-11382-B 
inlg: «MEER COE 
18-12024-A3 
68-12024 


52-12226 

1GA-12230 
O1T-13002 
B-13076 
48-13408-A 
ot... RABE 
O1A-13450 ........ 
19A-13450 ........ 
21A-13480 ...... 


51-16513 
78-17262 Bowman .. 
O1T-17269 
78-17481 
1GA-18387 
(1GA-6008) ....... 
79-810330 (floor brd) 
11A-7021812 (dr. Ick) 
8A-19526-B 
8A-19526-A 
8A-19554-B 
BA-19519A 
8A-19524-A 
51A-15550-B 
8A-18207 


8A-19550 ......... 
8A-19552 


1.45 


9.95 


2.75 


3.75 


State 
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HOW TO 


HOLD ON TO 
YOUR MONEY 


IN 1949 


If you have more of warily goods than 
the other fellow, you probably earned it. 
Now you want to keep what you have— 
and make it grow. That is how Barron’s 
National Business and Financial Weekly 
can 7 ou. “ 

‘o help you invest your money or 
plan your financial affairs with greater 
understanding and foresight, Barron’s 
gives you guidance on basic finan- 

ial trends. 

You will see, in Barron’s, how the 
values of your stocks and bonds, real 
estate, commodities, insurance and 
other holdings are affected by changing 
conditions— political and economic— 
from week to week. 

Barron’s never attempts to tell you 
which stocks or bonds to buy or sell. 
It does tell you the facts that affect 
securities—the underlying trends, im- 
mediate outlook, vital news and sta- 
tistics that indicate the intrinsic values. 

Each week in Barron’s you get a 
balanced investment outlook: Business 


Trends, Indus F Security 
Values, Gamenetite Prices, Tax News, 
Impact of Federal Legislation, Weekly 
“status-at-a-glance’’ Stock Listings, 
Specialized Investment Studies. 

If you save $1,000 or more a year 
...or are worth over $10,000 . . . you 
will find in Barron’s the information 
and guidance that will help you build 
your financial future wisely. 

Try Barron’s and see for yourself 
how it puts you “‘on top” of the entire 
business and investment scene. Year’s 
subscription, only $15; or 17 weeks’ 
trial, $5. Just tear out this ad and 
mail with your check today. Or tell 
us to bill you. AN—2-7 


BARRON’S 


NATIONAL BUSINESS AND FINANCIAL WEEKLY 
40 New Street, New York 4, N. Y. 





TOW WITH CONFIDENCE 


with the 
BOYLE SPACER BAR 


& 





Not sensational— 
not amazing— 
not revolutionary 
BUT GOOD 


Write for literature 


Boyle Towing Equipment Co. 
2809 Woodland Ave. 
« Cleveland 15, Ohio 


CAR BUYERS 
BEWARE 





Read “HOW TO BE AN EXPERT CAR 
BUYER."’ The sensational new 96-page 
book which helped thousands of car buyers 
save hundreds of dollars last year. It con- 
tains 56 simplified car tests; explains fair 
prices, trade-ins, insurance, financing; cov- 
ers operating and repair costs, stolen cars, 


taxis, lecenses, registration, titles, etc. 
by the “‘Les Angeles Dealer 
News.”’ It’s authoritative, indispensable 


and invaluable. Order now from your book- 

store, Sears Catalog or: 

-o ee ee aw ee ee oe ee oe + 
CUMMINGS ENTERPRISES, Publishers 1 

| Keystone State Bldg., Phila. 7N, Pa. i 

| Enclosed is §. peooden MONIT conatecs “CAR 
BUYER” books @ ..........$1.10 Postpaid; | 

| $1.50 Airmail. | 
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All Groups Seles to Enlighten Public... 
New Jersey Plans Safety Training Drive 


TRENTON, N. J.—Plans for co- 
operation in a continuing highway 
safety propaganda campaign were 
agreed upon at a meeting here of 
35 leaders of New Jersey trucking, 
automobile, civic, business, indus- 
trial, insurance, parent - teacher, 
veteran, press and radio associa- 
tions and clubs. 

Under the program, a_ specific 
topic will receive universal atten- 
tion for a period up to 90 days, 
after which the groups and media 
of public expression will turn to 
another subject. It will be a con- 
tinuing program to’ drive home to 
motorists and pedestrians’ the 
causes of highway accidents. 

State Motor Vehicle Director 
Arthur W. Magee of the state 
department of law and public 
safety, who presided at the meet- 
ing, said the organizations would 
concentrate first on five principal 
causes of highway fatalities, after 
which other causes will be 
stressed in association and club 
bulletins, letterheads, newspapers, 
over the radio and through other 
media, 

The meeting, held in the state 
assembly chamber, was arranged 
by the motor vehicle safety com- 
mittee of the New Jersey state 
safety council. Magee presided as 
chairman of the committe and as 
a trustee of the council. 

Magee listed these principal 
causes and the number of accidents 
and deaths from each cause in 








Labor Turnover 
Continues Drop 


At Rouge Plant 


DEARBORN.—Rate of labor turn- 
over in 1948 at the Ford Rouge 
plant dropped for the third straight 
year, according to E. M. Baker, 
manager of the hourly personnel 
department. 

Based on separations and exclud- 
ing permanent layoffs, Baker said 
labor turnover for hourly personnel 
at the Rouge in 1948 averaged only 
1.9 percent per month. In 1947 it 
amounted to 2.1 on the same basis 
and in 1946, 2.7. For the lowest sin- 
gle month last year, April, it was 
only .99. 

There were 2,177 fewer voluntary 
quits at the Rouge last year, Baker 
said, and the employment office 
hired 3,063 fewer persons to main- 
tain the plant’s operating force. 
Hourly employment at the Rouge, 
Dec, 31, 1948, totaled 63,154, approxi- 
mately the same number employed 
on Dec, 31, 1947. 

Turnover for hourly personnel in 
1948, including permanent layoffs, 
was 2.4 at the Rouge to Dec. 1, 

Turnover for the auto industry as 
a whole on the same basis was 5.4 
for the first nine months of 1948, 
and 4.6 for all manufacturing in- 
dustry, according to the U.S. Bu- 
reau of Labor Statistics. 


Packard Expands 
Oregon Office 


PORTLAND, Ore. — Packard is 
investing approximately $100,000 in 
new equipment and improvements 
at its zone office here. 

C. E. Briggs, assistant general 
sales manager, disclosed that the 
modernization program is about 85 
percent complete. He said that 
Packard expects to do a wholesale 
volume of nearly $13,000,000 in new 
cars, parts and accessories during 
1949 in the Portland zone. R. J. 
Froiseth, Pacific Coast regional 
manager with headquarters in Oak- 
land, Calif., accompanied Briggs to 
Portland. 

A two-story building, the struc- 
ture contains 28,450 square feet of 
space, of which about 15,000 square 
feet are used for parts and acces- 
sories storage, 3,000 square feet for 
car display and the remainder for 
second-floor offices. 


140,000 Cars Shipped 


To Buffalo in 1948 


BUFFALO.—Lake freighters 
brought 140,000 new automobiles to 
Buffalo in the 1948 navigation sea- 
son, it was estimated last week by 
General Superintendent Vincent J. 
Martin of T. J. McCarthy Steam- 
ship’s Buffalo division. 










for the simple reason that we 
can’t afford to have accidents,” 
Rixmann said, “Men who have 
been driving trucks for 18 and 
20 years lose heart when all the 
blame is placed on them. It’s time 
we stopped engaging in person- 
alities and get down to safety 
fundamentals, We’re not the only 
bad boys on the road, if there 
are any.” 

James McArdle of Jersey City, 
president of the trucking group, 
declared traffic on highways in the 
metropolitan area had reached the 
saturation point. He called for a 
staggering of the volume of strict 
enforcement of speed laws to re- 
duce accidents. 

Frederick Petry, a Trenton truck 
operator, suggested the state en- 
gage in a billboard advertising 
campaign to acquaint native and 
out-of-state drivers with New Jer- 
sey regulations. 


New Jersey in the last 10 years: 
Following too closely, 32,357 and 64 
deaths; violating right-of-way, 23,- 
690 and 214; speeding, 44,345 and 
1,726; traveling on wrong side of 
road, 34,112 and 557; improper 
turns, 31,981 and 78. 

Groups participating in the new 
campaign will include the New Jer- 
sey Motor Truck Assn., which 
promised full cooperation after its 
spokesmen had deplored newspaper 
publicity which they said made 
truck drivers the “whipping boys” 
for many accidents that were 
caused by careless passenger-car 
drivers and traffic bottlenecks. 

C. L. Rixmann of Newark, safety 
chairman for the trucking associa- 
tion, said truck drivers had been 
criticized unjustly. He declared 
that commercial operators were do- 
ing a “swell job” in the highway 
safety field. 

“Safety is our bread and butter 


In California... 





FAIR HOME TOWN—Pomona, Callif., east of Los Angeles, and the home town of the 
Los Angeles county fair, is the site of this Studebaker dealership, owned by T. M. Jones. 





MEAD'S PASADENA OPERATION—Construction of its building in Southern California has 
been completed by C. S. Mead Chevrolet Motor Co tures of the operation include an 
exclusive parts store, and individual passenger car and truck showrooms. Flanking the prop- 
. around all sides are shed-type buildings completely open in front where all repair work 
is done. 





OUT WHERE THE REDWOODS GROW—Dearborn Motor Sales (Chrysler) is in Redwood 
City, Calif. Harry E. Dearborn heads the dealership. 





IN SAN FRANCISCO BAY AREA—Remmer & Jordan, Oakland, Calif., is a Pontiac dealer- 
ship. It is directly across the street from the service department. Another used-car lot is 
on the same street, giving the dealership three-way coverage. 


Top Trucks 
New truck registrations for 11 
months, plus 31 states for De- 
cember: 


1948 Pos. Make 1947 Pos. 
1—291,947 Chev. 223,704— 1 
2—220,374 Ford 184,260— 2 
3—121,839 Inter’l 109,512— 4 
4—110,607 Dodge 123,557— 3 
5— 74,185 Willys 47,808— 5 
6— 72,395 GMC 47,130— 6 
I— 48,644 Stude. 40,368— 7 
8— 11,332 White 12,684— 8 
9— 10,586 Reo 12,505— 9 
10— 10,425 Diam.T. 10,196—11 
1l— 9,551 Mack 10,558—10 
12— 5,528 Divco 4,745—13 
13— 3,978 Federal §,885—12 
14— 2,883 Brockway 4,149—15 
15— 2,685 Autocar 4,200—14 
16— 2,359 Crosley 
17i— 796 FWD 1,147—17 
18— 487 Kenworth 160—21 
19— 395 Sterling 558—18 
20— 264 W.L’France 491—19 
21— 165 Oshkosh 232—20 
22— 117 Hudson 2,517—16 
Total All Makes 
1,004,118 850,176 


For further details see page 
26, today’s issue. 


Willys Profit Up 


For Quarter 


TOLEDO. — Willys - Overland 
showed a net profit of $1,847,800 for 
the first quarter of its current fiscal 
year, ended Dec. 31, it was reported 
by James D. Mooney, president and 
chairman. 

These earnings, the equivalent of 
63 cents a share, were made on 
sales of $49,710,796. During the first 
quarter of the previous fiscal year, 
sales of $41,128,206 had resulted in 
a net profit of $1,283,444, or 42 cents. 


430 New Fords Sold 


To New York Police 

NEW YORK.—New York’s police 
department will take delivery this 
month of 430 new 1949 Ford pas- 
senger cars, it is announced by C. J. 
Seyffer, northeast regional manager. 


Obituaries 


Waterfall Dead at 79; 


Headed Dodge in ’20s 

DETROIT.—Arthur T. Waterfall, 
79, acting president of Dodge when 
he retired in 1928, died at his home 
here Jan. 28. Mr. Waterfall headed 
Dodge at the time it was absorbed 
by Chrysler Corp. 

He joined Dodge as traffic man- 
ager. Since his retirement, he had 
traveled throughout the world. Until 
two years ago, he spent his sum- 
mers at his California home. 

” 


James Sweeten Jr. 

PHILADELPHIA. — James Sweeten jr., 
71, former Philadelphia auto dealer, died 
here Jan. 28 in Jefferson hospital. Surviv- 
ing is James Sweeten III, son of the de- 
ceased and president of a local Packard 
dealership. “ 

+ 


7 

William T. McDowell 
AUGUSTA, Ga.—William T. McDowell, 
62, active in the automobile business in 
Augusta and Macon, Ga., for the past 32 





years, died at his home here following a 
long illness. 
¥ * * 
Van B. White 


ST. PETERSBURG, Fla.—Van B. White, 
54, retired Cartersville (Ga.) auto dealer, 
died Jan. 27 at his home here. Mr. White 
came here Nov. 1 to spend the winter. 
Services and burial were at Cartersville. 

* * * 


Robert F. Jones 
DETROIT.—Robert F. Jones. 58, presi 
dent and general manager of U. 8S. Truck 
Co., died Feb. 3 while vacationing in Ft 
Lauderdale, Fla. He joined U. 8. Truck as 
general manager in 1929, Previous to that, 
he was a traffic official at Hudson Motor 
Car Co. 


Quality 


>) AUTOMOTIVE % 


Quality — At Its Best! 
. @® Water Pumps 
® Universal Joints 


® Front End Suspen- 
mene sion Parts 

Sold Thru Jobbers Only 
AUTOMOTIVE MAN'F'G. CO. 


570 W. Fulton St., Chicago 6 
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Truck Barriers Assailed 
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Private Haulers Council Calls for Uniform Code; 
Faunce Is Elected President 


WASHINGTON.—At its 10th an- 
nual meeting held Jan. 27-28, the 
National Council of Private Motor 
Truck Owners elected George 
Faunce jr., vice-president of Conti- 
nental Baking Co., New York, as 
president for the coming year. 
Faunce succeeds H. V. Haley, gen- 
eral transportation manager of P. 
Ballantine & Sons, Newark. 

The council adopted a resolution 
urging the National Security Re- 
sources Board to avoid the mis- 
takes in transportation organiza- 
tion and administration made dur- 


Cincinnati Assn. 
Recruits Help 
In Trade Schools 


CINCINNATI.—The recruiting of 
vocational school graduates for the 
automotive trades, through the co- 
operation of the Cincinnati voca- 
tional schools and the Cincinnati 
Automobile Dealers Assn., has been 
instrumental in developing interest 
in the trades among high school 
and trade school students here. 

The movement among trade 
school graduates to the automo- 
tive trades is the result of nearly 
25 years of close cooperation be- 
tween Cincinnati dealers and 
schools. The association has con- 
sistently offered advice, aided in 
the planning of a curriculum and 
has served in advisory capacity to 
the school boards whenever the 
occasion arose. 

A dinner has been staged annu- 
ally by the association at which 
time various supervisory officers of 
the school system met with prom- 
inent automotive industry figures 
so that each could gain first-hand 
knowledge of the other’s problems. 

Featured at the most recent din- 
ner was J. B. Nichols, Ford Motor 
Co., who spoke to the assembly 
concerning the necessity for con- 
stant additions to the fund of 
skilled automotive labor and the 
role that dealers must play in pro- 
curing such help. 


Packard Ends 
Jet Job Work 


TOLEDO.— The U.S. Air Force 
reports it has terminated its con- 
tract with Packard for the develop- 
ment of aircraft jet engines. This 
will result in the closing of the 
Toledo plant and laboratories which 
— has operated since May, 





Approximately 75 percent of the 
working force will be laid off im- 
mediately, according to Arthur 
Nutt, director of aircraft engineer- 
ing and manager of the plant for 
Packard. Nutt reported that the 
air force had no plan as yet for 
use of the plant facilities it owns 
along with the property. He said 
they would be “put in mothballs.” 





N. C. Senate OK’s Cut 


In Vehicle Checkups 

RALEIGH, N. C.—North Caro- 
lina’s senate has passed and sent 
to the House a bill to reduce the 
number of required motor-vehicle 
inspections from two per year 
to one. 

The measure is designed to re- 
duce public pressure for com- 
plete repeal of the inspection 
law, which was enacted two 
years ago. A bill to repeal the 
inspection act was pending in 
the House. 













ing the last wear in attempting to 


deal with all highway transporta- 
tion as one industry by “establish- 


ing within the NSRB office of 
transport and storage a private 


highway transportation section as 
advisors and consultants to the di- 
rector, or a committee or group 
which would contain representa- 
tives from at least the more im- 
portant, if not all, of the various 
industry committees which will 
function under NSRB.” 


Such a procedure, the council 
said, will work out solutions, or 
at least sharpen points at issue 
on which decisions must be made, 
where differences may develop 
between private motor transpor- 
tation on the one hand and the 
various “for-hire” transport agen- 
cies on the other. 

Another resolution adopted at the 
meeting dealt with the problem of 
trade barriers caused by the diver- 

sity of state laws governing ve- 
hicle sizes and weight limitations. 
It recommended that “a committee 
be appointed immediately to work 
with the Public Roads Administra- 
tion, the American Assn. of State 
Highway Officials, the National 
Highway Users Conference, the 
American Trucking Assns., the So- 
ciety of Automotive Engineers and 
similar interested groups to the 
end that a sound, workable, uni- 
form code, based on competent en- 
gineering and economic analysis, 
be developed covering the size and 
weight limitations for commercial 
motor vehicles.” 

Among the subjects discussed at 
the meeting were the current 
threats and legal aspects of the 
for-hire carriers’ efforts to limit 
private truck operations; the place 
of the private truck in national 
defense planning; the effect of re- 
cent Supreme court decisions and 
administrative rulings of the Fed- 
eral Trade Commission with regard 
to delivery-point pricing practices 
and freight absorptions; pending 
legislation affecting private trucks, 
and the proposed revision of fed- 
eral motor truck safety regulations. 

In addition to President Faunce, 
new officers are: 

A. B. Gorman (Esso Standard Oil 
Co.), eastern vice-president; G. H. 
Sibley (Jewel Tea Co.), central 
vice-president; P. H. Ducker (Au- 
tomotive Council), western vice- 
president; J. J. Riley (American 
Bottlers of Carbonated Beverages), 
southeastern vice-president, and 
Robert C. Hibben (International 
Assn. of Ice Cream Mfrs)., treas- 
urer. 

Leon F. Banigan is managing di- 
rector of the council. 


Road Builder’s Conclave 


To Hear Fleming 


WASHINGTON. — Minnesota’s 
new senator, Hubert H. Humphrey, 
and Maj.-Gen. Philip B. Fleming, 
Federal Works administrator, will 
be among the speakers to address 
the 46th annual meeting here of 
American Road Builders  Assn., 
Feb. 7-9. Others who will partici- 
pate include: Senator Dennis Cha- 
vez of New Mexico, chairman of 
the Senate Committee on Public 
Works; J. Harry McGregor of 
Ohio; Thomas H. MacDonald, com- 
missioner of public roads, and Col. 
John A. Alison, assistant secretary 
of commerce for aeronautics. 


Some 2,000 leading road and air- 
port builders, contractors, manu- 
facturers, highway officials and ex- 
perts from all parts of the U. S. 
and Latin America are expected 
to attend. 








space of 9,650 square feet. A used. 


WILL BE READY FOR OCCUPANCY IN JUNE—Work has 
Saylors Motor Co. (Buick-Chevrolet), Decatur, Ind. The L-shaped buildin 
-car division will be located north of the building. 
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started on this new home for 
will have a floor 
There 


will be three entrances to the building from the front and four from the rear, the latter 


large enough to accommodate trucks. 




















CARRIES DONORS OF RARE BLOOD—This nine-passenger DeSoto Suburban was presented 
to the Children's hospital by Boston DeSoto dealers, to be used pene = ere 
r. . Diamond, 


important RH blood donors. Receiving keys to the car, left, is 


ouis chie’ 


of the blood grouping laboratory, with Walter J. Cleland of Belmont, New England regional 


manager, making the presentation on behalf of the dealers. 


Center is Mrs. Perry Killam of 


Melrose, one of the 30 bloods donors whose RH blood is essential for blood serum tests. 














Canadian Makers Foresee 
No Great °49 Cutbacks 


TORONTO, Ont.—Canada will not 
experience any wide-scale unem- 
ployment in its automobile industry 
this year, according to company 
officials. 

“There’s a market for all the cars 
that can be made in Canada,” an 
officer of General Motors at Osh- 
awa said. “Canada last year pro- 
duced 258,000 cars and _ trucks, 
which was within 1,000 of 1947. We 
will do the same this year. The 
waiting list is still long.” 

Warren Hastings, assistant gen- 
eral manager of the Ontario Mo- 
tor League, says that it will take 


Ford Parts Line 
Is Undergoing 
Reclassification 


DETROIT.—Improved service for 
Ford owners in all sections of the 
country is expected to result from 
the reclassification of the entire 
line of Ford parts which got under 
way in Dearborn last week, ac- 
cording to Earl G. Ward, general 
manager of the Ford Parts and 
Accessories division. 


Six parts managers from dealer- 
ships representing each of Ford's 
six regions have been called in by 
H. M. Strout, parts and accessories 
sales manager, to give advice on 
reclassifying the parts in fast, slow 
and inactive categories. 

“We have asked these dealers’ 
representatives to give us their 
first-hand knowledge, gained in 
field experience, so we can deter- 
miine where best to physically lo- 
cate our parts supply among the 
company’s 14 parts depots and 15 
assembly plant locations in the U. 
S.,” said Ward. 

The dealer parts managers aid- 
ing in the parts reclassification are 
A. A. Lachowski, Sterling Motors, 
Duluth, Minn.; A. R. Hamilton, 
Hatfield Motors, Indianapolis; H. E. 
York, Richardson-Lovelock, Reno; 
G. H. Threlkeld, Threlkeld Motor 
Co., Vidalia, Ga.; Hamilton S. Cre- 
gar, Art Motor, Brooklyn, N. Y., 
and E. O. Peete, Jack Roach Mo- 
tors, Houston. 





Harvey Heads Up 
Battery Makers 


NIAGARA FALLS, N. Y. — The 
Assn. of Battery Manufacturers, 
Inc., will push aggressively the lead 
battery industry’s answer to recent 
publicity about cadmium batteries, 
it has been revealed by H. A. Har- 
vey, new president of the associa- 
tion. 

Harvey, who is vice-president of 
Auto-Lite Battery Corp. here, suc- 
ceeded C. E. Murray of Willard 
Storage Battery Co. as president at 
the association’s recent convention 
in Chicago. 

Dr. Eugene Willihnganz, director 
of research, National Battery Co., 
told the convention that nickel- 
cadmium batteries cost more, are 
heavy and cumbersome in size, do 
not match lead batteries in virtu- 
ally all aspects of performance and 
would require far larger quantities 
of cadmium than are contained in 
present known mineral deposits. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 





a year or more before the supply 
is equal to the demand. Demand 
in Canada is extremely heavy for 
lower-priced cars; and, he be- 
lieves, there is still a strong de- 
mand for lower-priced units across 
the border, 

There will be sporadic layoffs in 
Canada during changeovers, he 
said; but this is a usual develop- 
ment. The lack of steel will be a 
determining factor, also, Hastings 
said. 

However, he pointed out, steel 
was in short supply in 1948 and de- 
spite that total production in Can- 
ada just about equaled that of the 
previous year. 

“Our level of production this year 
will equal last year’s,” the General 
Motors official said. He said the in- 
dustry was still plagued with dollar 
restrictions and a shortage of steel; 
but despite that, turnover will show 
little change during 1949. 

D. B. Greig, president of Ford 
Motor Co. of Canada, echoed the 
opinion of others in the industry. 
He said that the backlog of orders 
was still large. 


Ford of Canada recently an- 
nounced that 800 men were being 
laid off because of restrictions on 
exports to South Africa. Asked why 
these men could not be used to turn 
out more cars for the waiting list 
in Canada, Greig said that cars pro- 
duced for South Africa are vastly 
different from those used here. 


“To make a change of that na- 
ture,” he said, “would involve ad- 
justments in materials months 
ahead. Assembly lines capacity is 
limited to handling cars for domes- 
tic use and those are being utilized 
to capacity.” 


Portland Dealers 
Name Braley 


PORTLAND, Ore.— Warren W. 
Braley, partner in the Braley-Gra- 
ham Co. (Buick), is the new presi- 
dent of the Portland Auto Dealers 
Assn. 

Other officers elected by the Port- 
land dealer group are: Charles W. 
Wentworth, vice-president; Edwin 
C. Francis, secretary-treasurer, and 
the following directors: A. H, Alex- 
ander, William H. Anderson, Harvey 
Barnard, Lee Cosart, H. L. Frank, 
Bruce Stoddard and George B. Wal- 
lace. 
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Canada Makers 
Set Sales Peak 


Year’s Shipments Total 
264,178 Vehicles 


OTTAWA, Ont. — The Canadian 
government reports that factory 
shipments of Canadian-made motor 
vehicles established a new record 
in 1948 when manufacturers shipped 
a total of 264,178 units, including 
166,935 passenger cars, 96,388 trucks 
and 855 buses. This compares with 
258,015 units in 1947. 

Imports from the U, S. last year 
totaled 7,130 units, comprising 4,277 
passenger cars, 2,821 trucks and 32 
buses, as against the preceding 
years U. S. shipments of 41,365 
units, made up of 31,670 passenger 
cars and 9,695 commercial vehicles. 


Of the passenger cars shipped in 
1948, those for sale in Canada 
amounted to 135,527 and, for export, 
31,408, Of the commercial vehicles 
shipped, 73,630 units were for sale 
in this country and 23,613 for ex- 
port. A grand total of 209,157 pas- 
senger cars and commercial vehi- 
cles were shipped for sale in 
Canada and 55,021 units for export. 

In December, 1948, this report 
points out, 27,305 units were shipped 
by Canadian factories compared 
with 26,794 units in the previous 
month and 21,310 in December, 1947. 
The December, 1948, shipments in- 
cluded 18,651 passenger cars, com- 
prising 13,789 for sale in Canada 
and 4,862 for export, and 8,654 com- 
mercial vehicles, involving 6,549 for 
sale in this country and 2,105 for 
export. 

In this same month, shipments 
of vehicles imported from the U.S. 
totaled 275 units, including 169 pas- 
senger cars, 105 trucks and only 
one bus. 


General Tire Sets 
Detroit Parley 


AKRON. — Vice-President L. A. 
McQueen and six other sales rep- 
resentatives of General Tire & 
Rubber will be in Detroit Feb. 9 
for the annual Detroit branch dis- 
tributor sales conference at the 
Book-Cadillac hotel. 

The Detroit conference is part 
of a three-month tour which will 
take the General executives to all 
the key distributing markets in the 
U. S. Distributors from the two- 
state area covered by the Detroit 
branch will bring in their sales- 
men for the program. 

Other General executives taking 
part in the program will be J. E. 
Powers, manager, automobile tire 
sales; Karl Dalsky, manager, truck 
tire sales; S. S. Berry, manager, 
Kraft recapping and accessory 
sales; Paul Shobert, manager, farm 
tire sales, and Claude Thompson, 
display merchandising. Stanley P. 
Seward, vice-president, D’Arcy ad- 
vertising agency, will outline Gen- 
eral’s advertising program for 1949. 
W. J. Shea, Detroit branch man- 
ager, will be in charge of arrange- 
ments for the conference. 


Connelly Buys Deal 


William J. Connelly has pur- 
chased Palmer Motors (Chrysler), 
8 Bridge St., Great Barrington, 


Mass., from Clayton L. Palmer, who 
established it three years ago. 





STUDEBAKER DEALERS STAND OUT—Prominent roles in the Alabama Automobile Dealers 


Assn. went to five Studebaker dealers at the recent election. 
Left to right, John Anders, Anders Motor Co., Inc., Tuscaloosa, director; 


Studebaker officials. 


They are shown here with 


W. K. Erdman, regional manager; Guy Spencer, Huntsville Motor Co., director; R. J. Jones jr., 


Cruse-Crawford Mfg. 
Inc., Mobile, director; R. 
Inc., Montgomery, vice-president. 


Co., Birmingham, director; Claude Bullock, Gulf Coast Motor Co., 
D. Smith, district manager; and Rush Stallings, of Rush Stallings, 





44 


AUTOMOTIVE NEWS, FEBRUARY 7, 1949 _ 


At the NADA Convention... 


High Points of the Dealer Clinics 


(Continued from Page 2) 


that some of it seemed of little 
value, but that “where there is no 
advertising there soon is no busi- 
ness.” 

He emphasized the value of truth 
in all advertising, whether radio, 
newspaper, outdoor, transit or di- 
rect mail. 

Wilks writes a letter of welcome 
to each new resident in his terri- 
tory, and invites him in for a free 
lubrication by asking for the serv- 
ice manager by name. 

Wilks’ Dalmation dog, mascot 
to the Los Angeles County sher- 
iff’s mounted posse, and a Ten- 
nessee walking horse stabled at 
the garage, lend a personal touch 
in promoting the business. 

The horse is used as a symbol in 
all advertising. Billboards, station- 
ery, calendars and pencils carry his 
picture, and a weekly column about 
horses, customers and employe ac- 
tivities at the dealership is written 
under the horse’s name, Silver Joy. 
* + 


Salesmen’s Control 


Speaking on salesmen’s working 
conditions and control, J. F. O’Con- 
nor (Nash), Hollywood, recom- 
mended maintenance of an up-to- 
date live prospect file for protection 
and harmony of salesmen. He urged 
limiting the number of prospects to 
40 or 50 per salesman, and their 
time of protection to 15 to 30 days. 

Asserting that dealers had spent 
great sums in making showrooms 
modern and attractive, he sug- 
gested that floor duty be manda- 
tory on the part of every sales- 
man. Here, he said, the sales 
manager gets an opportunity to 
observe the ability of the sales- 
men in action. 

Sales meetings should be held 
regularly and schedules posted to 
avoid confusion. 

. + * 
Salesmen’s Compensation 

Harlan G. Loud (Ford), Pasadena. 
asserted that a properly managed 
salesmen’s compensation plan is ab- 
solutely essential. 

Loud recommended paying sales- 
men a reasonable base salary so 
that they do not have to worry 
about meeting household expenses 
or money to look presentable. 

“Then,” he said, “put them on 
an incentive plan over and above 
the base, that will stimulate them 
to do a good job of representa- 
tion.” 

He urged a plan that not only 
would encourage individual effort, 
but also a cooperative sharing of 
responsibility for the dealership’s 
new and used-car results. 

Loud says he pays a percentage 
of the net operating profit of the 
new and used-car sales departments. 
An employe insurance plan covers 
unemployment, disability, medical 
services, hospitalization, surgical 
benefits, accidents off duty and life. 

High standards have been set 
for additions to the sales force, 
which includes college graduates 
and former officers. 

Service, too, is covered by a sound 
salary and bonus plan, carefully 





NEW GM STEEL 


Right and Left 


REAR FENDERS 
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Gen. Trade 


Ready for Immediate Delivery 


WHAT PONTIAC PARTS 
DO YOU NEED? 


Thousands of Items in stock. Prompt, 
courteous attention to any size shipment. 
We want your Business—We can Help you. 


THOMS PONTIAC 


6225 Delmar St. Louis 8, Mo. 
ROsedale 4800 


“THOMS HAS THE PARTS" 





| supervised and directed to avoid 
over-selling, Loud said. 
* + * 





Employe Relations 

Ray S. Livingstone, of Thompson 
Products, made an appeal for labor 
relations based on the real desires 
of the workers at the clinic on em- 
ployer-employe relations. 

Arthur Haas (Chevrolet), Cleve- 
land, chairman of the committee, 
was moderator and one of the three 
speakers. The third speaker was 
Guy S. Arthur, employe relations 
consultant for NADA. 

Livingstone discussed the pend- 
ing change or repeal of the Taft- 
Hartley law, which many indus- 
trialists, Livingstone said, fear may 
bring back the prewar days of chaos 
and chronic labor troubles, 

“My own feeling is that the 
Taft-Hartley law won’t be greatly 
modified,” he said. “It is a coun- 
terbalance to the Wagner Act, 
which told employers, for one 
thing, that they couldn’t engage 
in unfair labor practices without 
being sued. The other half of this, 
the Taft-Hartley law, tells the 
unions the same thing. I can’t see 
Congress setting aside such basic 
provisions as this, and throwing 
everything out of balance again. 

“I urge you to write your con- 
gressman, reminding them that this 
law has brought out equity and an 
era of industrial peace, and urging 
them to see that the paramount 
provisions of the Taft-Hartley law 
be allowed to stand.” 

Turning to the industrial Joe 
whom employers must understand 
if they are to have a successful or- 
ganization, unionized or not, Liv- 
ingstone outlined the qualities of 
the typical American worker. 

“He’s first of all an individualist, 
a man of independence. He’s an op- 
timist. He’s proud, not only of his 
work and his family, but of his boss 
and his organization. The mutual 
desire of Joe and his boss for love 
and respect is as natural as ham 
and eggs. Fourth, he’s fair, he re- 
sents a bad deal for the underdog. 
Fifth, he’s eager for information. 

“He is long on intelligence and 
short on knowledge. By that I 
mean he has an active mind, but 
often gets screwy ideas because 
we haven’t given him the factual 
basis for sound ones, 

“Beneath these qualities are the 
overall desires of the worker, which 
the employer, too, possesses, desires 
for security, for advancement in 
every sense of the word, and his 
hunger to be recognized and appre- 
ciated. You’re good salesmen, you 
can do the job of recognizing Joe’s 
qualities and his desires and satis- 
fying them, 

“What he wants of his job is a 
justified pride in his company, a 
clean, orderly, friendly working 
regime, and a fair split of his com- 
pany’s income. You should give him 
the figures to show where your in- 
come goes, and you may surprise 
yourselves to find how much of it 
goes to Joe. Government overall 
figures show he gets 86 percent as 
against 4 percent for dividends, and 
10 percent plowed back into busi- 
ness.” 

Moderator Haas outlined the work 
of NADA’s employer-employe com- 
mittee, which since its inception in 
August, 1947, has made many sur- 
veys of problems and issued many 
releases advising members on vari- 
ous aspects of their labor relations. 

“A drastic change is necessary 
in this field if we are to weather 
the coming days,” he said. “Deal- 
ers must examine their own per- 
sonnel policies to make sure they 
are giving their men good com- 
pensation and incentives of other 
sorts to instill loyalty and good 
work.” 

Arthur, too, warned that while 








dealers consider 1948 a banner year 
and are optimistic about 1949, the 
signals show an amber light that 
counsels caution and overhaul of 
personnel policies. 

“More important than your re- 
serves of capital is the quality of 
your organization,” he said. “Is it 
sick? Then consult a personnel ex- 
pert, have employe surveys made to 
find out what your people really 
think about you and your company. 
Fire non-producers promptly, choose 
new employes with the utmost care. 
Then train them so that they quick- 
ly become part of your setup, with 
the lines of authority clear, and im- 
portant policies in writing. 

“Ideal conditions are possible; 
it’s up to the dealer to look criti- 
cally at his organization while he 
has time.” 

* * * 
Taxes 

Automobile dealers can simplify 

many of their tax problems by fore- 


seeing them well in advance of the | 


revenue agent’s visit, and by using 
the expert advice of tax consultants. 
This was the theme of the tax 
clinic. 

Moderator R. A. Waters (DeSoto), 
San Francisco, said: 

“Our Congress and president best 
know of the danger in the heavy 
tax burden and will carefully guard 
against anything that might hurt or 
destroy tax sources. They best 
know that as direct and indirect 
taxes are now set every person is 
paying a pro-rata share.” 

Everett S. Layman, attorney of 
San Francisco and Los Angeles, 
oflered “some suggestions under 
Section 102 as to dividend policy 
and proper accumulations of sur- 
plus for corporate NADA mem- 
bers.” This section, he explained, 
“imposes a surtax in the nature of 
a penalty on corporations accumu- 
lating their earnings instead of 
paying them out in dividends, if 
the accumulation is for the pur- 
pose of preventing higher sur- 
taxes upon its shareholders.” 

He urged adoption of a regular 
dividend policy, as the payment of 
no dividends, or fluctuating ones, 
proved harmful. He advised dealers 
to take into account that today’s 
inventories should be doubled or 
quadrupled over those of prewar 
days, and to avoid accumulations of 
cash which seem to exceed the rea- 
sonable needs of their business. He 
offered suggestions about including 
all liabilities on the balance sheet. 


L. H. Penney, San Francisco tax 
accountant, discussed “income tax 
status of reserves common to auto- 
mobile dealers.” Only three types 
of reserves are exempt from tax— 
those for bad debts, for depreciation 
and for depletion. Not deductible 
are reserves for contingencies such 
as anticipated expenses or losses, 
for repossession losses, conversion 
or embezzlement losses on non- 
insured contracts, for possible fu- 
ture price declines in parts, and 
many other contingencies which 
dealers constantly meet. Penney 
cleared up the status of lubrication 
contracts, usually regarded as lia- 
bilities by dealers, but which the 
courts have decided are taxable in- 
come. Also taxable are the so-called 
dealer reserves held by banks and 
finance companies. 

The merits of “Corporation vs. 
Individual or Partnership” was dis- 
cussed by John W. Stokes, tax ac- 
countant of New York and Wash- 
ington. As far as taxation goes, 
proprietorship and partnership set- 
ups are treated alike, but “the 
choice between these two methods 
and the corporation method is al- 
most wholly a tax problem,” he 
pointed out. 

Individual ownership and part- 
nership have certain advantages 
in other respects, but from the 
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DeSOTO FIELD MEN GATHER—DeSoto's regional and district managers, in Detroit to 
| attend a four-day field organization meeting. Highlight of the sessions was a preview of 


DeSoto's new models. 


Factory executives discussed the new car's features and the extensive 


advertising and promotional plans for their introducti to th blic. f DeSoto’ 
1949 slogans is ''The Car Designed with You in Mind." Se ae — 
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A FAT FILE OF PONTIAC PROSPECTS—Ben Kissam, center, Pontiac New York zone man- 
ager, shows members of his staff part of the 14,000 prospects written up at the firm's display 
at the GM Waldorf show. Kissam reported public enthusiasm for the new models was greater 
than ever before in the division's history. 


31 Percent More Vehicles 
Financed in Canada 


OTTAWA.—Canadian government | 
reports show that new and used 
motor vehicle sales financing ad-| 
vanced to 11,997 units worth $11,928,- 
440 in December, 1948. This com- 
pares with 9,257 units at $8,932,557 
for the previous December. 

Totals for 1948 were put at 155,850 
vehicles financed for $144,907,016, a 
gain of 31 percent in number and 
33 percent in amount over 1947, the 
report stated. 

New vehicle sales financed in De- 
cember, 1948, totaled 4,785 units at 
$6,706,102 as against 3,957 units at 
$5,607,582 in the previous December. 
This represented gains of 20.9 per- 
cent in number and 19.6 percent in 
amount, 

These totals included 3,191 pas- 
senger cars financed at $4,040,139 
in December, 1948, as against 2,643 
units at $3,225,189 for December, 
1947. 

Also included are 1,594 commer- 
cial vehicles at $2,665,963 as against 
1,314 units for $2,382,393. This was 
a gain of 21.3 percent in number 
and 11.9 percent in amount. 

Used vehicle sales financed in De- 
cember, 1948, totaled 7,212 units at 
$5,222,338 as against 5,300 units at 
$3,324,975 in the preceding Decem- 
ber. This represented gains of 36.1 
in number and 57.1 percent in 
amount. 

Financed vehicles comprised 5,645 
passenger cars at $3,767,014 in De- 
cember, 1948, as against 4,042 units 
at $2,298,235 in December, 1947, gains 
of 39.7 percent in number and 63.9 
percent in amount. 

Used commercial vehicles financed 





point of view of taxation, great 
savings may be made, he declared, 

demonstrating his remarks with a 
chart which showed tax savings 
ranging from 12 percent on a 
$25,000 total profit before dealer 
salary, up to 48 percent on a 
$500,000 income. 

However, he said, “the tax saving 
indicated does not tell the whole 
story, for a further personal tax 
must be paid when dividends are 
declared or when the corporation is 
dissolved, except at the death of a 
dealer who owns all the corporation 
stock. If you figure a 25 percent 
capital gains tax on retained sur- 
plus only dealers with profits in ex- 
cess of $80,000 would benefit tax- 
wise.” 

Questions from the floor resulted 
in the clearing of many technical 
points, including the question of 
what dealer salary is considered 
permissible nowadays. Stokes cited 
One case where a $155,000 salary 
and bonus passed muster, but said 
that the going rate is $1,000 for a 
monthly salary, plus a 25 percent to | 
50 percent bonus. 

All three panel experts broadened 


| governor’s 





the scope of that moot entry, “ex- | 
penses and promotion posts” by 
agreeing that entertainment of pos- 
sible clients and manufacturers’ 
representatives was a legitimate ex- | 
pense. The upkeep of pleasure boats | 
used for such entertainment was | 
chargeable: in one case a dealer | 
deducted the cost of the rodeos with | 
which he attracted customers. 

“Put in everything that you can 
show is good for business,” they 
counselled. “Charge for everything 
you can. The field agent is the first 
man you see from the Treasury. 
Don’t fight him. Be ready for him 
with your problems all threshed out 
in advance, and have your tax con- 
sultant there to talk to him.” 


in December, 1948, totaled 1,567 
units at $1,455,324 as compared to 
1,258 units at $1,026,740; a gain of 
24.6 percent in number and 41.7 per- 
cent in amount. 

New vehicle sales financed dur- 
ing 1948 totaled 51,924 units for 
$73,824,657 as compared to 46,700 
units at $65,422,230 during the pre- 
ceding year, an increase of 11.2 
percent in number and 12.8 per- 
cent in amount, it was disclosed. 

Total number of passenger cars 
financed last year was listed as 
29,965 units at $37,712,618 as against 
27,409 units for $32,418,868 in the 
preceding year. This represents a 
gain of 9.3 percent in number and 
16.3 percent in amount, the report 
stated. 


Michigan Weighs 
4 Percent Tax 


On Corporations 


LANSING.—Michigan auto mak- 
ers and new-car dealers took a dim 
view last week of Gov. G. Mennen 
Williams’ proposal to slap a 4 per- 
cent tax on corporation profits. 

Tax attorneys agreed that such 
a tax could be imposed on corpora- 
tions whose central business loca- 
tions are in Michigan, although 
there might be a legal question as 
to how much of their total busi- 
ness could be affected. 

Gov. Williams estimated before a 
joint session of the legislature that 
a corporate profits tax would yield 
$69,000,000 a year. He said this rev- 
enue was needed to balance the 
state budget. 

Vehicle producing corporations 
whose central business locatiens 
are in Michigan include General 
Motors, Chrysler, Hudson, Packard, 
Nash, Kaiser-Frazer, Reo, Federal 
and Divco. Many parts makers also 
are headquartered in the state. 

It was indicated that a goodly 
share of Gov. Williams’ estimate 
of state income from a profits tax 
was based on anticipated revenue 
from automotive sources. He said 
there were 30,000 corporations in 
all in Michigan. 

The Michigan Automobile Deal- 
ers Assn. here said no state agency 
could supply a breakdown of how 
many of the state’s 3,000 new-car 
dealers were incorporated. The 
trend toward dealer incorporations 
has been on the increase, however, 
and more than half of the Michi- 
gan total may be chartered. 

In Detroit, the Michigan Used 
Car Dealers Assn. reported that 
only a handful of its number could 
expect to be affected should the 
proposal be enacted. 
Manager Russ Malrick said only a 
few of the largest second-hand 
operators are incorporated in this 
state. 


Damaae Slight 
Modern Motors’ Fire 


Quickly Quelled 


SPRINGFIELD, Ill.—A fire, which 
firemen said was started by internal 
combustion, caused an estimated 
$175 damage to Modern Motors 
(DeSoto), 530 .S. Fifth St. 

Damage to the building was esti- 
mated at $25 and $150 to the con- 
tents. Sparks from rubbish ignited 
a pile of rubber mats to account for 
most of the damage, firemen said. 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. 8. PRODUCTION ONLY) 








Week Week Jan. 1 
Ended Same Ended Total to 
Feb. 5, Week, Jan. 29, Jan., Feb. 7, 
1949 1948 1949* 1949* 1948* 
CHRYSLER . 6,362 2,797 20,099 82,400 66,841 
Chrysler ....... 607 3,041 12,167 8,613 
DeSoto ...... 726 1,798 8,235 6,791 
ee 2,617 496 5,615 23,442 19,340 
Plymouth 2,412 2,301 9,650 38,556 31,597 
ee 20,093 16,382 19,555 85,352 81,830 101,599 
SE eer eee 15,409 12,983 16,022 67,366 64,060 380,301 
eee 1,016 166 502 3,729 1,556 4,541 
ED. . sastceucnuss.s 3,668 3,233 3,081 18,757 16,264 16,757 
GENERAL MOTORS. 31,893 27,217 31,239 99,856 152,137 125,734 
BEE Aiwa ces oh sun dsa% 7,124 5,321 7,333 32,366 27,766 38,097 
CE venevteriexs Se. osseous 1,640 6,826 2,103 8,132 
Chevrolet ........... 13,496 12,948 13,128 31,400 76,962 42,364 
Oldsmobile ......... 4,906 3,757 4,652 20,177 18,571 24,247 
PD fac Hasewe ss ¥s 4,734 5,191 4,486 9,087 26,735 12,894 
KAISER-FRAZER 1,339 4,624 1,360 7,294 25,300 8,327 
Ee 6600 es owas 497 1,612 515 2,938 8,895 3,343 
Re 842 3,012 845 4,356 16,405 4,984 
CROSLEY 198 251 166 794 1,811 963 
ee 4,227 2,691 3,308 17,948 10,641 20,512 
SE Maids ss oe Uae aa ¥e 3,068 1,657 3,313 138,222 12,759 15,666 
i. Soe 2,871 sa 2,864 9,003 5,336 11,279 
STUDEBAKER ...... 3,503 2,938 3,746 14,084 15,597 16,333 
WUMEMOEEY Sf ccsescessue 3 808 735 3,318 4,161 3,913 
Total Cars, U.S. .... 74,314 59,365 86,885 333,271 376,463 392,610 
+Station wagons and Jeepsters, * Revised. 
COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week dan, | dan, 1 
Ended Same Ended Total to to 
Feb. 5, Week, Jan. 29, Jan., Feb. 7 Feb. 5 
1949 1948 1949* 1949* 1948* 1949* 
CHEVROLET ......... 9,016 1,419 9,306 37,857 33,466 45,054 
CROSLEY ....... an 12 74 2 36 623 48 
DIAMOND T ......... 151 292 152 530 1,515 652 
EN 2s bee ae Wiiin Ahk et 62 109 91 239 724 289 
Se 4,119 3,573 4,288 17,249 16,440 20,505 
DE? oisvccveverosas 55 a 55 130 755 174 
DE cox csieesexaweses 3,806 5,147 4,125 18,490 25,104 20,799 
ee Se ee NE ae 98 v0 e's 2,311 762 2,300 8,720 7,585 10,446 
the ees cc vee lial, ai alate ee ee 
INTERNATIONAL ... 3,271 3,595 83,295 138,736 18,223 16,351 
Se 148 371 145 485 1,944 606 
Ee eer re 74 386 74 302 1,995 361 
STUDEBAKER ....... 1,600 1,595 1,562 6,588 7,915 7,857 
a eS 240 aed 237 904 1,677 1,096 
DET stexsceeaes ss 1,843 2,145 1,366 6,581 11,118 8,120 
MISCELLANEOUS ... 411 265 411 1,484 1,449 1,813 
Total Trucks, U.S. .. 27,119 22,733 27,909 113,331 130,483 134,171 
Total Cars, Trucks 
SE ee 101,483 82,098 114,794 446,602 506,946 526,781 
Total Cars, Trucks 
eee 4,359 1,324 1,267 18,138 17,722 21,425 
Grand Total, 
Cars and Trucks, 
U.S. and Canada ...105,792 83,422 119,061 464,740 524,668 548,206 








* Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
Drive, Sterling, Nash, etc. 


a 7 
Wheel-Ring Claim 
a7 
Denied by Lyon 
DETROIT. — An auto worker, 
Robert S. Grimshaw, who contends 
he invented white wheel rings, has 
filed a suit for $3,000,000 against 
Lyon, Inc., which makes the rings. 
Grimshaw charged he had an 
agreement with an intermediary for 
the payment of two cents to him on 


each of the rings made. His suit 
quotes Lyon advertising that 4,000,- 


MAC'S AUTO AUCTION 
DETROIT 


2 Miles West of Telegraph Road (U.S. 24) 
on Ford Road 


000 of the rings were in use in Au- 
gust. Wilber M. Brucker, Lyon at- 
torney, said his client holds the only 
patent on the product, and that 
Grimshaw never held a valid patent 
on such an article. 


Fontaine Opens Buick Deal 
In Clarksville, Ark. 

J. R. Fontaine has opened the 
first Buick dealership ever estab- 
lished in Clarksville, Ark. For- 
mal opening of the new plant has 
been held, Fontaine said. 





e 
Every Friday 
Sale Held Inside — Modern Building 


e 
PRICES: 
$10 for Selling - - - $5 If No Sale 


* 
RESTAURANT 
NO NUMBERS RESERVED 
* 


OUR GUARANTEE: 
YOU MUST BE. SATISFIED! 


Col. Carl Marker 


AUCTIONEER 
PHONE WE. 5-9393 
AL McGILLIS LEE IRELAN 


TELEGRAPH RD. 





FOUR-DOOR TOWN SEDAN IN NEW LINE—Those who prefer slipstream styling will find 
appeal in the four-door town sedan offered in the Oldsmobile Series 88. Built 
wheelbase than the 98 series, the 88 provides the 7!/,-to-1 compression ratio introduced in 
December on Oldsmobile's new Rocket eight-cylinder engine. 





Chrysler Changeovers Cut 
Production to 101,433 


(Continued from Page 1) 


was nearly 22,000 units better 
than that of January, 1948. Con- 
tinuance of that pace would as- 
sure U.S. plants of making 1949 
the best production year in his- 
tory. 

The auto industry’s chief material 
provider also appeared headed for 
a banner year. Steel operations last 
week were gauged at 101 percent of 
rated capacity. Such a rate on an 
annual basis would exceed 97,000,000 
tons of steel ingots a year. 


TEEL MEN said there was no 

indication that last week’s rec- 
ord output could not be repeated 
time and time again during the bal- 
ance of 1949. 

It was estimated that steel pro- 
duction in the first six months of 
this year will exceed 46,000,000 
tons, and that such production 
should ease the heavy demand for 
steel products. 

Steel men noted evidence of such 
a slackening of demand last week, 
even though they said it was still 
clear that demand still far outpaced 
supply. Sales representatives, in 
particular, said that unusual pres- 
sure on them for deliveries was on 
the wane. 

Steel users were cautioned, how- 
ever, not to misinterpret the signs. 
It was emphasized that the day 
when steel will be easy to get is 
still at least six months away. 

For every cancellation, sales 
representatives said, there were 
new orders. An optimistic pros- 
pect reported was that an order, 
if placed far enough in advance, 
stood a reasonable chance of be- 
ing filled. 

In coming months, it was pointed 
out, sheet steel tonnage, both hot 


Hayes Moves Up 
In Federal Sales 


DETROIT.—Promotion of Walter 
L. Hayes to assistant general sales 
manager 


is announced by Carl 
Loud, general 
sales manager of 
Federal Motor 
Truck Co. Hayes 
will supervise 
field service per- 
sonnel and dealer 
activities in the 
eastern, southern 
and southwestern 
U.S. as assistant 
to the general 
sales manager, 
with headquarters 

main plant in 





Walter L. Hayes 
at the factory's 
Detroit. 

Hayes was elevated to his new 
position from that of regional man- 
ager for Federal’s northern New 
Jersey district, and has been identi- 


| fied with the motor truck industry | 


|for the past 22 years. He was 
wholesale manager in New Jersey 
for International Harvester, from 
|1928 to 1947, with the exception of 
|four years between 1942-1946, when 


|he was granted a leave of absence | 


to serve in the U.S. Army. 


Truck Dealer Sentenced 
For Tax Evasion 


| INDIANAPOLIS, — M. Bernard | 


Raub, truck dealer of Chalmers, 
Ind., faces a five-year federal peni- 
tentiary term and a $3,000 fine for 
evading $6,600 in income taxes. He 
was sentenced here by Judge Rob- 
| ert C. Baltzell to the maximum pen- 
alty. 

A jury convicted him in Decem- 
ber on charges that he concealed 
$18,000 income. 








and cold, will become relatively 
easier to get if for no other reason 
than the substantial increases in 
such capacity which have been or 
are being completed. 


on a smaller 


45 


| Nash Lists Net 


Of $5.8 Million 


For Quarter 


DETROIT. — Nash- Kelvinator 
reported net earnings after taxes 
for the first quarter of its fiscal 
year ended Dec. 31 of $5,859,289, 
or $1.35 a share. 

This compares with $5,640,974, or 
$1.30 for the 1947 corresponding 
period. 

Total sales of autos, refrigerators 
and other appliances amounted to 
$84,278,034 for the period, against 
$71,129,524 in the similar '47 period. 
All members of the board were 
reelected at the annual meeting. 


Fisk Layoff Caused 
By Truck Tire Slump 


CHICOPEE FALLS, Mass.—Ap- 
proximately 90 workers, nearly one- 
third of them maintenance men, 
are being laid off at the Fisk divi- 
sion of U. S. Rubber Co. as the 
result of a leveling off in heavy- 
duty truck tire orders, it was an- 
nounced here. 
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Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
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HELP WANTED 


GENERAL MANAGER—Ford Dealer, large 
operation, Eastern city. Salary and 
bonus arrangement. Give qualifications, 
earnings, age and record of past employ- 
ment. Box 2814, c/o Automotive News, 
Detroit 26. 


Field 
Advancement? 


Are you a Field Representative 
who is caught in the seemingly 
endless chain of organization 
and would you like to have an 
opportunity to really show your 
abilities? There is a vacancy for 
such a man with a well-known 
automobile company. This posi- 
tion must be filled by a man 


who has an understanding of 
automobile merchandising, re- 
tail and wholesale, and used- 


car sales, and who has the 
sense of responsibility to take 
over a territory and build it to 
proper standards. We are more 
interested in youth, energy, am- 
bition than in long histories. If 
you qualify for this position, 
write to... 

BOX 2823, 

c/o Automotive News, 
Detroit 26. 





Sales Training 
Specialist 


A long-established automobile 
manufacturer has an opening 
for an aggressive, experienced 
sales training man. This man 
must have the initiative and 
ability to plan and execute pro- 
grams for continuous training of 
retail salesmen, supervisors, and 
sales managers for a national 
dealer organization. This is a 
position which offers the right 
man important opportunities in 
the automotive selling field. 


BOX 2824, 
c/o Automotive News, 
Detroit 26. 











HELP WANTED 


EXPERIENCED SERVICE MANAGER to 
take full charge of repair and body 
shop. Going Buick-GMC dealer in South- 
ern California community of 25,000. In- 
centive deal. Must be able to handle 
employes and public. Full details first 
letter. Reply Box 2808, c/o Automotive 
News, Detroit 26. 

SALESMEN, calling on new and used deal- 
ers, etc. Sell tow bars and fire extin- 
guishers—sideline. Prices right. Tow 
Bar Sales Co., 100 8, Clinton St., Chi- 
cago 6, Illinois. 

SALES MANAGER—Eastern Ford Dealer 
requires capable manager to direct new 
and used car sales. Remarkable oppor- 
tunity for a capable man. Include in 
application full information about your 
former connections, salary wanted, and 
business references. Box 2815, c/o Auto- 
motive News, Detroit 26. 

LARGE SOUTHERN CaLIFORNIA G.M. 
deal needs top-flignt service manager. 
Immediate past performance, future per- 
manence prime importance. State age, 
references. Box 280i, c/o Automotive 
News, Detroit 26. 

WANTED—One mechanic and one service 
manager, Chrys.er - Dodge - DeSoto - Plym- 
outh dealer. Navarro, Inc., 601 Duval 
St., Key West, Fila, 


POSITION WANTED 





word for 
tions of the same copy at 12% cents 
per word. Cash in advance, 


AVAILABLE: GENERAL OR BUSINESS 
MANAGER — Experience: Pre-war gen- 
eral manager Chevrolet dealership, also 
Ford experience, both in Chicago—l4 
years combined. Ten years finance com- 
pany in branch manager position. Quali- 
fications: Can successfully sell in buy- 
ers’ market, well versed in dealership 
operations, procedures, new and used-car 
merchandising. Now employed as finance 
executive. Age 45, excellent health. In- 
terested in connection with Chicago dealer 
where my ability and efforts will be of 
mutual benefit. Box 2813, c/o Automo- 
tive News, Detroit 26. 


GENERAL MANAGER — Desires position 
with large dealership, distributor, holding 
company or chain operation. Now em- 
ployed past five years as general manager 
volume dealership. Several years’ sales 
manager of cars and trucks, Three years’ 
factory wholesale representative. Ample 
retail experience; can give competent di- 
rection to service and parts departments. 
Capable of analyzing, directing business 
operations, finances, personnel and all 
sales. Position must include at least 
two-year contract with salary and per- 
centage of profits. Age 38, good health, 
married and financially responsible. Box 
2801, c/o Automotive News, Detroit 26. 


ACCOUNTANT-CONTROLLER — Recently 
passed C.P.A. examination, age 27. Pub- 
lic accounting and dealership experience. 
Desire position with larger dealership. 
Prefer western states. Box 2800, c/o 
Automotive News, Detroit 26, 

SERVICE MANAGER, Have had charge 
of both service and parts departments. 





Well versed in sales promotion and mod- 
ern methods employed in today's service 
plants. Experience covers several makes 
in both large and small shops; also 
familiar with essential knowledge of all 
dealership departments. Box 2809, c/o 


REGIONAL SALES MANAGER — Mr. 
Manufacturer, do you need a hard-hitting 
sales executive with 14 years’ selling ex- 
perience, 9 of which are supervisory? 
Aye 37, married, 4 children, college edu- 
cation. Know parts and service prob- 
lems. Can find, train and hold good 
salesmen. Can travel. Bondable. Ex- 
cellent references—-my present employer 
(in automotive field) can recommend my 
integrity, salesmanship, administrative 
ability and aggressiveness. Box 2825, c/o 
Automotive News, Detroit 26. 


BUSINESS MANAGER--Experienced with 
auto retail, dealer and wholesale manage- 
ment, accounting, tax, service, parts and 
automobile merchandising. 20 years’ ex- 
perience automotive and public account- 
ing. Two years college; three dependents. 
Midwest location preferred. Box 2818, 
c/o Automotive News, Detroit 26. 
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POSITION WANTED 


GENERAL MANAGER, and will invest. ————————— 
25 years’ experience sales, service, parts, 


vu Factory Zone Manager. General PNT a mae G a re Dra Vaid he 


Manager for dealer. Prefer Southwest. 
Box 2827, c/o Automotive News, De- 
troit 26. 


DEALERSHIP WANTED 


DEALERSHIP WANTED—General Motors 
dealership preferred in Texas. Can qual- 
ify with factory. Any reasonable size 
deal considered. Replies will be held in 
strictest confidence. Box 2803, c/o Auto- 
motive News, Detroit 26. 


a RSHIP in 

WANTED—CHRYSLER DEALERSHIP 
town of 10,000 to 25,000 population. will 
pay cash. Can qualify with manufac- 
turer. Replies held strictly confidential. 
Box 2817, c/o Automotive News, De- 
troit 26. 

WILL PURCHASE OUTRIGHT G.M., 
Chrysler, Ford franchise, Have finances. 
Can qualify. Box 2802, c/o Automotive 
News, Detroit 26, Mich. 


DEALERSHIP FOR SALE 


DEALERSHIP IN STATE OF OHIO (now 
handling Hudson), 600,000 population. 
Over 17,000 sq. ft. of garage, new show- 
room of 1,500 sq, ft. on corner. Good 
sized used car lot in conjunction. Sub- 
stantial service-parts and accessories, 
both retail and wholesale. Completely 
modernized service department. Long 
lease and rental of $325 per month. 
Owner selling because of illness. $45,000 
will handle complete deal, Must be quali- 
fied by factory. Box 2816, c/o Automo- 
tive News, Detroit 26. 


eee anne eS 
130 UNIT FLORIDA DEALERSHIP—''Big 
Three’ two car and full line trucks. 
Fast growing city of 14,000. Big tourist 
trade, large farming area with year 
‘round volume. New building, large used 
car lot on one property. No lease; will 

























USED UARS FOR SALE USED CARS FOR SALE 


55—1941 FORD DELUXE TUDOR SE- 
DANS, with heaters, available for sale. 
Harry Smith, Inc., Authorized Ford and 
Mercury Dealer, North Adams, Mass. 
Telephone 3600. 






NEW CARS WANTED 
1949 CADILLAC WANTED—Must be new. 
Phone or wire price.. Anderson Auto, 
Peoria, Ill. 







AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Y_ Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY I! A.M. 


Our buyers come to buy and our consign- 
ers bring their cars to sell. 1948 sales per- 
centage was about 63%, or 107 cars each 
Friday actually sold. 
Strictly Wholesale 
Dealers Buy — Dealers Sell 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation 
furnished. Call early for reservations. 
Transports available to move cars. 


GEO. LAWSON—Owners—BUD FENNEMA 
DUTCH STUART, Auctioneer 




































WANTED 
100—New or Clean Used Cars—100 
Contact George Sitler, Mgr. 
BURTRUM MOTOR COMPANY 
Highway 60 & 71 
NEOSHO, MO. 
Bus. Phone: 989 Res. Phone: 1121-M 









WHOLESALE 
1940 TO 1948 CARS 


Largest stock of sharp, clean cars 
in Philadelphia at REAL wholesale 


prices. 





































USED CARS WANTED 
WANTED—1948 and 1949 cars. Phone or 
wire Anderson Auto, Peoria, Ill. 
USED CARS FOR SALE 
AUTO BUYERS — Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 















Courtesy car available for your use 










sell at real estate plus inventory, approx. . 
$60,000 with terms to qualified party. | Detroit, Mich. UN. 3-740. when in Philadelphia. Dyer Auto Auction 
Replies in strict confidence. Box 2826, Phone 4i(1 DYER, IND. 
c/o Automotive News, Detroit 26, CAN YOU BI A ME US Res.: Lansing, Ill. 730 and 











Lansing, Ill. 107R 









ee ceeeeeeaeneamncetehseeteaeenertineeinettionnastatstitiaecaseesiat 
DEALERSHIP, now handling Dodge-Plym- 
outh, 144 unit; and Dodge job-rated 
trucks, Within 50 mile radius of De- 
troit. $325,000 Gross in 1948. 25,000 





SHORE BROS. 


4225 CHESTNUT ST. 4200 N. BROAD ST. 


FOR BLOWING 
OUR OWN HORN? 














































we. oo te 00. Will” — Baring 2-6600 Davenport 4-1600 | Remember . . . Every Wednesday | 
sane a beer baat. Bex M019, a/e We Are Proud Philadelphia's Oldest and Most Dependable At 12 O'Clock 
Automotive News, Detroit 26. That We CAN and DO New end Used Gor Desier. Detroit's Big Ind ate 
ERN DEALERSHIP, oor 
ey coatien era). 10-car month WHOLESALE! Ask for Wholesale Manager Auction 


quota, light on trucks. Large used car . 
operation, complete collision service, rich 
farming and manufacturing area, Stock, 
equipment and tools approx, $45,000. 
12,000 square foot fioor area, all new 
building for sale or possible lease. No 
blue sky. Reason for selling, acquired 
larger Ford dealership. Box 2828, c/o 
Automotive News, Detroit 26. 


$23,000 BUYS NEW CAR franchise includ- 
ing 50’x 100’ building, equipment and 
stock in Central Illinois. Equipment two 
years old. Stock all fast moving mer- 
chandise. Buy now and be ready for the 
spring rush. Box 2804, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE—(Now handling 


DEALERS ONLY 
(Room for 150 Cars... Inside Heated 
Sales Arena) 
Right in the Heart of Downtown Detroit 
COL. BILL NAGY, Auctioneer 
SAM GOODMAN, Manager 


Aptco Auto Auction 


124 Sproat St. poner, MICH. 
TE. 3-0244 - - - TE. 3- 


500 - CARS - 500 
WEEKLY 


Below Auction Prices 
“A Word:to the Wise Is Sufficient’ 
Chicago's Largest Independent Dealer 


CHICAGO 
AUTO MART 













CHARLIE THALE'S 
THE ONLY 


QUINCY AUTO AUCTION 
(For Dealers Only) 
in Continuous Operation Since 1947 


EVERY FRIDAY 





























K-F) in midwest i f fifty thou- Held at Broadway Motor Mart A 

cand. Volume exceeded three — 5325 ed c py a 3200 Broadway—Tel. 3200—Quincy, Iti U - T | O N 
thousan 8. Reason for d come 4 

selling, — one interests. Box 2820, AEN 1-G0e7 (Ill, Rt. No. 104 at 32nd St.) (Auto Dealers Only) 






Roy Thompson aad Joe Russell, Auctioneers 


(Goodwill Offer: "Free Buy-back Fees on EVERY WEDNESDAY 


‘#® Models) 
JOHN CORRIGAN 


c/o Automotive News, Detroit 26. 
DEALERSHIP IN NORTH DAKOTA 
county seat town, Now handling Chev- 
rolet, Large rich rural area, near Gar- 
rison dam site. Must qualify with fac- 






























WHEELING, ILL. 
Boies Masth of Cifeene op Resto 

























ony. aes 2810, c/o Automotive News, Milwaukee Ave... . Wheeling a Auctioneer 
it 26. 
CALIFORNIA OPPORTUNITIES for rural, DEALERS AUTO A es N GEO. CASSIDY 


metropolitan or key city towns. Old- 
established manufacturer of new cars and 
trucks plans to replace seller market 
dealers with dealers having buyer market 


AUTO AUCTION rag 


Sale Starts at 12:00 Noon 


500-Car Parking Area 
Troy D. Lee, Prop. - John Corrigan, Auctioneer 
























make 7 SH a ow CHICACO AUTOMOTIVE 
ent, Write fully and in AUCTION, INC. 
Saha Box 2789, c/o Automotive Sale Starts at 12 Noon (C.S.T.) 7843 So. Exchange Ave. Chicago, lil. 


WHOLESALE 
1949-1940 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 


Also Large Stock of Convertibies 


News, Detroit 26. 

SMALL DEALER of two oldest car manu- 
facturers. Doing leading business in 
town of 3,000, drawing area 12,000. New 
building well designed with two apart- 
ments (28x50) and large storage above. 
Plenty of parking space. Ideal small 
business in lovely small town Centra) 
Illinois. Box 2805, c/o Automotive News, 
Detroit 26. 


BUSINESS FOR SALE 
ATTENTION, MANUFACTURERS—Wash- 
ington, D. C., 17,000 square feet of ideal 
space in an ideal location of our Nation's 


Capital. Most modern shop. Fully IRVIN SACHS 


equipped with a going organization. “Philadelphia's Largest Used Car Dealer" 
What have you to olfer? Box 2806, c/o | 453? CHESTNUT ST. PHILADELPHIA, PA. 
Automotive News, Detroit 26. Wire or Phone ALlegheny 4-4450 
BUSINESS OPPORTUNITIES 
FOR SALE: DEALERSHIP—Popular car. 
Located central Ohio. Main highway, 
heavily traveled. In small town, near 
business district. Heart of rich farming 
community. New two-story building— 
6,000 sq. ft. floor space. Fully equipped 


Will sell build- 
ing, equipment, furniture and fixtures, 


“Chicago Is the Place to Buy Your Cars" 








EVERY THURSDAY 
° Philadelphia's 


Weekly Prices Mailed on Request DEALER AUCTION 
MANEY MOTOR CO. EVERY TUESDAY ... 11 A.M. 


) Harry D. Gilbert 


Automobile Avuctieneers 
6600 N. Broad St. Phila., Pa. 
© 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MARES ON REQUEST 


Tel. Livingstone 8-3000 







































EX-TAXIS .. . 1946-47 


CHEVROLET - PLYMOUTH 
PACKARD SEDA a0 100 
UANTITY OF 4 TO | 
EXCEPTIONALLY GOOD CONDITION 


R. A. AGENCY 


4733_ CHESTNUT STREET 
SHerwood 7-1700 PHILA. 30, PA. 





































WHOLESALE!!! 
1946 to 1949 Cars 
Sam Greenfield Co. 



















KEN SCHAEFER'S 






























plus inventory. $48,500 for all. Can be venue 
tes: Sense - pemeegen. Bax LEVELAND. 3. O10 LARGEST PENNSYLVANIA The Only Indiana 
_ mast, S/o Ausomotive News, Detroit 36. Phone UTah ‘1-2277 AUTO AUCTION 
NEW LINES WANTED AUTO AUCTION In Continuous Operation Since 1943 

id distributing’ caokelenth oe Dealers Meet af the Cros Roed of America 
an organ ion serv: 
Seeeee te eemess| | WE WHOLESALE ined saat e oat, Aechonter 
handle anything from high-priced units All Makes and Models—'36s to ‘49s in the Heart of Lancaster Covaty 915 N. LLINGIS. ‘st. " Phone Lincoln 5383 





LOW MILEAGE, CLEAN CARS 
FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 1949-1935 





down and provide service. There's a rich 
market in the Texas area. Replies held Phone or Wire. 


Worth, Texas | SUSK MOTOR COMPANY 








































ane, Saenrnenv 6647 S. WESTERN AVE. GHICAGO 36, ILL. 
: 3 manu- 
. MANHEIM AUT L 
cactever's representative needs several . een ae ES Wholesale Buyers 
— a bn ale ieckenetee ee DOC GREINER'S Phone 202-W4 Baldy Hall Doesn't Love Any Car! 
NEW CARS FOR SALE BIG oo er SOSRSBAY ae He'll Sell Them All!!! 
At the Micklgn Detroit Headquarters for 











Set eis coe Told 







Out-of-Town Dealers 






NEW CARS ~ ew DISTRIBUTOR COST 























ENAULTS 2 AUTO AUCTION 
Col. Cari Marker, Auctioneer 
12—HILLMAN-MINX Phone oa Thuredey, 
Buying a on pS Hureyl “fsinan Phone, Adame son TIM ANSPACH "e oc es 
Phone or Wire 80 Cars on hand for Wholesale at All Times Albany, N. Y. 
FIANOOSA. Madison & | TOLEDO, OHIO EVERY MONDAY . . . 12 NOON 


1038 BROAD PH. 6-3947 

















USED CARS FOR SALE 





COMING TO _ 


NEW YORK? 


Why not plan a visit? Have a time 
yourself. TRADER HORN will arrange 
for your hotel reservations, theater 
tickets, etc., just as an accommodation. 
And the best part is that you can more 
than make up your expenses by pick- 
ing up some of our money-making used 
cars. More than 500 good buys to 
choose from. 


“TRADER HORN WILL NEVER 
VIOLATE YOUR CONFIDENCE” 


Write, Wire, Phone 


TRADER HORN 


2040 Broadway 
(at 7Oth St.) 
NEW YORK CITY, N. Y. 
TR 4-2899 





USED CAR BUYERS—Stop in at HOLMES 


Motor Co. Right in the Loop. Good 
selection of used cars at all times. 30 
W. Lake Street, Chicago, Illinois, Phone 
RA, 6-7171. 


ANTIQUE CARS WANTED 





Wanted to Buy 


Any model 1924 CHRYSLER in 
good condition. Write or wire 
giving description and price to 


Cc. C. BACON 
c/o John T. Fisher Motor Company 
11 S. DUDLEY ST. MEMPHIS, TENN. 





BUSES FOR SALE 





FOR SALE 
NEW ADULT BUSES 


Three New Model C-254 Superior 76 
Headroom Bus Bodies mounted on 
new 1947 model WH-49 Dodge 2-ton 
bus chassis, 825x20 tires, 37 adult 
passenger city service seating, com- 
plete equipment. Available for im- 
mediate delivery—$4,775 each. 


Call L. D. 910 or Write P.O. Box 1564, 
GREENSBORO, NORTH CAROLINA 


” 





TRUCKS FOR SALE 


FOUR-TON DIAMOND T army wrecker, 


model 969, with front winch. Holmes 
heavy- -duty crane, Six-wheel drive. a. 
inal tires very good. 22,000 
$2,800. Shelly Smith, 348 Ashland ay 
Mansfield, Ohio. 


DUMP TRUCKS FOR SALE—4 White 


model WA22, 15,000 miles each. 1 White 
WB22, 4,500 miles. 3 White WB26, 1,500 
miles ‘each. All above trucks have 12- 
yard Hercules dump bodies. Call James 
Barksdale, Blytheville, Ark. Will sell 


FOR SALE—New 1948 Ls 8, 2%-ton, 150- 


inch wheelbase, 


exce! 
Ray Roberts Motor Co. MeKieney’ ex 


erts Motor Company, McKinney, Texas. 


1942 G.M.C. model 402 with 4-yard Hilift 


dump body, 2-speed axle, 8.26 tires. Like 
new condition. Call or write Bill Fishel, 
717 8. Vandeventer, St. Louis, Missouri. 
Phone Franklin 1750. 


WRECKER FOR SALE—1947 Dodge, larg- 


est Holmes equipment, outrigger legs, 
front end winch, driven 5,300 miles. Cash 
price, $5,500. "No dealers. Box 2819, 
c/o Automotive News, Detroit 26. 





Near New Wrecker For Sale 


Lots of Accessories 


This is a 1948 Chevrolet deluxe cab %-ton 
job, equipped with four-speed transmis- 
sion, Tulsa winch, power take-off and ad- 
justable A-frames. It's custom built and 
really handles anything in the passenger- 
car line. The truck is only four months 
old and has been driven 2,000 miles. A 
real buy at $2,450. Call, Wire or Write: 


BYRON STOUT CO., Inc. 


1214 EAST DOUGLAS PHONE 2-1435 
Wichita 7, Kansas 








FIVE NEW REO TRUCKS 


| 
BRAND NEW ... BELOW DISTRIBUTOR COST 


Models—!? and 2I's 
(Also 4 Late Used Reo's at a Bargain) 
Write, Phone or Wire 
VALLEY MOTORS 
CHATTANOOGA, TENN. 
1038 Broad St. PH. 6-3347 
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PARTS WANTED 
eS 
NEED RIGHT QUARTER PANEL—Buick 


PARTS FOR SALE 


FORD PARTS neess oe. Call, 
1-56-C. Two right fenders 1940 Super write, phone. Tranter- jams Motors, 

aa right front fender 1941 Special Buick. Inc., 4016 Alliston Ave., Cincinnati 9, 

Knoxville Buick Company, Knoxville, Ohio. Melrose 7275-6-7, 

Tenn. 


___rasts ron sats _____| BUICK PARTS 








Pre-Inventory “WORLD'S LARGEST DEALER 
SA LE OF GENUINE BUICK PARTS” 
° Wholesalers: We Are Quantity 

4 9 / Shippers ... Same Day Service 
DISCOUNT On Mail Orders and Inquiries 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
. — 1030 


OR DISTRIBUTOR'S COST 
On a Large Surplus List of 


GENUINE FORD PARTS 
. 


1000 S. Wabash 
CHICAGO 5. 


Tranter Williams Motors, Inc. 
4016 Allston Ave. Cincinnati, Ohio 
Melrose 7275 





TRIPPE SAFETY LIGHTS 
N on 
8! Pr. New Chrome No. 37's List, 7.50 Net 


7 Pr. New Black No. ABP, 32.50 List, 6.50 Net 
Net Price is per pair for entire lot. 
In lots of 12 pair, your discount 75%. 
Terms—Check with Order, Freight Aliowed 
. Subject to Prior Sale... 
MIAMI, FLORIDA 





NEW DODGE POWER WAGON CABS 
complete less instruments. F.O.B. Corsi- 
cana, Texas, $350. New ook power 
wagon windshield cowls. F.O.B. Corsi- 
cana, Texas, $58.35. L. A. Vaughn Mo- 
tor Co., Highway 75 at 6th Ave., Corsi- 
cana, Texas. 


PARTS, INC. 


WE WANT USED OR NEW CARS AT ONCE 


Will pay top prices for used cars ‘46 and later, also highest possible 
price for new cars and trucks. Contact Billie or Homer Griffith at Neosho, 
Missouri; they will have their buyers contact you and get a better price 
for your new or used cars. 


GRIFFITH MOTOR COMPANY 


Hiway 71 & Brook &t. Phones: 1105 or 176 
NEOSHO, MISSOURI 


NO WINTER WEATHER WORRIES HERE 


Columbus’ Only Auto Auction 
DEALERS ONLY 
Every Friday at 12:30 P. M. 


Anderson Motors, Inc. 


Cer, Olentangy River Rd. and W. Geodele 
COLUMBUS, OHIO 
“THE HAPPY SWEDE” 


HORSEHEADS, N. Y. 


DANVIL 
EVERY FRIDAY 


EVERY WED ESbay 


THESE TWO AUTO AUCTIONS LEAD THE WAY 
FOR QUICK ACTION! 


YOU WILL ALWAYS FIND PLENTY OF MERCHANDISE 
AT BOTH AUCTIONS 
- - - DEALERS ONLY - - - 


Horseheads, N. Y., is located adjacent Danville, Pa., is 75 miles 
to Elmira, N. Y., on three railroads and North of ene 
airlines. Pa. 
FREE maAnerogTAan FROM TRAINS AND AIRPORTS AT ALL TIMES 
Inside Sole wan't with Modern Restaurants 


NALD D. WEST, Owner 
TEX RICKARD, Auctioneer 





EVERY THURSDAY — 12 NOON 


WHOLESALE ONLY 


AUTO AUCTION 


(Fer Dealers Only) 


AT EARL A. SCHOTTS 


2300 READING ROAD CINCINNATI, OHIO 


Tel.: Weedburn 3060-0392 
Auctioneer: Pat Patterson 





SOUTH BEND, 


Take a 2-Day Trip and Make 
These Two Good Sales. 


GOOD 


IND. 


A Good Place to Buy or Sell. 
Clean, Up and Up Sales. 


SALES 


Fridays: SOUTH BEND, IND. 
Saturdays: WALKERTON, IND. 
Both Sales: 1:00 P.M. 


IND. 


We Guarantee You a Square 
Deal and a Friendly Welcome 
at These Sales. 


WALKERTON, 











TWinbrook 1-1600 


PARTS FOR SALE 


C PARTS, large 
stocks of hard-to-get parts and 
fender parts for all models service, 


liberal Walter H. 
Pontiac, 16-20 Passaic St., Trenton 8, 
New Jersey. 


MARGOLIS 
AUTO SALES 


CHRYSLER - PLYMOUTH 
e 
One of the Lergest Chrysler Parts 
Dealers in the Midwest 
7 


WE CARRY A LARGE STOCK OF 
FENDERS, GRILLES, DOORS, PANELS 
Genuine Mopor 
s 
Send Us Your Order 
We Ship Anywhere 
& 

11310 JOS. CAMPAU 
DETROIT 12 
Phene: 

TWinbreek 2-7500 











OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 


s Core Supports 
Grilles Hydramatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 
Gas Tanks Carburetors 
Trunk Lids . Steering Wheels 
Fuel “"~ Clutch Parts 

id Many Other Items 
Outen Filled me Day Received 


SELMI MOTORS, INC. 
LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 


3431 N. 15th St. Philadelphia, Pa. 
Tel. Baldwin 9-0352 and 9-7295 








Woody Pontiac 


Largest Pontiac Parts Dealer 
In the Midwest 


Rear Fenders . . . All Models 


Immediate Shipment 
& 
SEND US YOUR ORDER 
FILLED SAME DAY RECEIVED 
e 
12140 JOS. CAMPAU 
DETROIT 12 








FORD 


GENUINE PARTS 


Buy a Little or a Lot of Scarce Items 
at Attractive Trade Discounts— 
Prompt Service 


—Authorized Ford Parts Distributors— 


BOULEVARD MOTOR CORP. 
2392 Boulevard 
Jersey City, N. J. 
Delaware 3-3400 








FENDERS 


CHEVROLET 
(Steel) 


1941-1948 REARS . . . $9.95 EA. 
F.0.B. Phila. 
1%—10; Net—30 
To Rated Accounts 


FOX AUTO PARTS 


3235 N. 22ND ST. 


PHILADELPHIA, PA. BA. 9-3335 


OLDSMOBILE 
PARTS AT WHOLESALE 


The Len est Oldsmobile Parts 
Depot in the United States 
INCLUBING SHEET METAL, FRA 
HOODS, DOORS AND 
HARD-TO-GET PARTS 
wveananine PARTS AND SERVICE 
CENTER 


Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 


Pros ! 
1540 S. Figueroa St. Los Angeles 15 





PARTS FOR SALE 


ATTENTION, FORD DEALERS — Now 
complete 1949 Ford front end wheel sus- 
pension parts or any other hard-to-get 
chassis parts. Ask for factory catalog 
and price. Hagon Automotive Products 
Co., Farmington, Mich. 

SHOP EQUIPMENT FOR SALE 

IMMEDIATE DELIVERY—New steel parts 
bins, hundreds in stock, set up, wrapped 
and cartoned for immediate delivery. We 
also have available new and used lockers, 
new benches. Parker vises, tool boxes, 
Black & Decker electric tools and grind- 
ers, Lyon tool toters, tool stands, paint 
storage cabinets, drawer files and hun- 
dreds of other items too numerous to 
mention. We ship everywhere. Write for 
“In Stock’’ bulletins and tell us what 
items in particular you require. All re- 
quests cheerfully acknowledged. We stock 
what you sell. Machinery and Equipment 
Exchange, 3400 W. Fort St., Detroit 16, 
Mich. Telephone TAshmoo 5-2310, 


FOR SALE — Model 33 Bear Dy-Namic 
wheel balancer. A real bargain for only| ENGINE REBUILDING — Crankshaft 
$187 F.0.B. Redman-Neas Motor Com-| grinding and metalizing. John P. 
pany, 520 E. 2nd St., Odessa, Hughes Motor Co., Inc., 300 Commerce 


St., Lynchburg, Virginia. 
FOR SALE: SHOP EQUIPMENT — One TS 
new unused KN.800 Sunnen crankshaft |ONE STANDARD CHRYSLER-PLYMOUTH 
grinder complete with stones and power neon dealer sign, 14’ high by 4’ wide; 


MISCELLANEOUS 





IMMEDIATE DELIVERY 


Automatic BraKinGs 


Fultons - - - Tow Pilots 


* * Red Arrows * * 


CARRYING BAGS, SAFETY CHAINS. 
BRAKE KIT ATTACHMENTS 


Volume Users—You Can Save 
Money on Quantity Deal 


Fire Extinguishers, New, jus, 
An types ne Save’ ao-eb% 


Tow Bar Sales Company 
Direct Factory Distributors 


100 So. cunron sr. ST. 
DE 2-0700 - AN 





CHICAGO 6, ILL. 
- DO 3-8373 





Cost $750—will sell $600. perfect condition, $225.00. E. Koeppel, 
F.O. Boonville, N. ¥. Gleasman Park- Inc., 162-19 Hillside Ave., Jamaica 2, 
side y By New York. 


USED CARS - - - USED CARS 


Loads of ‘Em! Clean! Low Mileage! 
Your Pick of Used Cars From 
11 New-Car Dealers—Priced Right! 


ALSO GENUINE FACTORY-RECOMMENDED PARTS 
SHEET METAL - - - HARD-TO-GET ITEMS 
TOP DISCOUNTS TO DEALERS 


Write, Phone, Wire . . . NOW! 
Parts Orders Shipped Same Day Received 


CONNELL CADILLAC 
COUSINS MOTOR Hudson 
DICK CONNELL Chevrolet 
EDMOND MOTOR ojldsmobile 


12020 Jos. Campau, TWinbrook 3$-5100 
13133 Jos. Campau, TW. 2-5300 
12240 Jos. Campau, TW. 1-0600 
12101 Jos. Campau, TO. 8-1230 
GEORGE MOTOR §sstudebaker 12200 Jos. Campau, TW. 2-9290 
JOHNNY MOTOR peSoto-Piymouth 12040 Jos. TW. 2-6565 
KRAJENKE BUICK 11620 Jos. Campau, TWinbrook 1-2700 
MARGOLIS AUTO obhrysier-Piymouth 11310 Jos. Campau, TW. 2-7500 
MOWBRAY-FINCH Fora 12401 Jos. Campau, TW. 38-1000 
T. A. GRISSOM Dodge-Plymouth 11500 Jos. Campau, TW. 2-6100 
WOODY PONTIAC 12140 Jos. Campau, TWinbrook 1-1600 


HAMTRAMCK AUTOMOBIL 


ON JOS. CAMPAU FROM CANIFF TO DAVISON .. . 
THE “MARVELOUS MILE" OF AUTOMOTIVE VALUES. 
DETROIT, MICHIGAN 


DEALERS 
ASS'N. 



















Our Goal Is 3,000 Cars for 1949 


OUR OPERATION CONSISTS OF THE FOLLOWING SEVEN POINTS: 
1. Always a good, clean, fresh stock; 
2. Priced in the market; 
3. Here you get courteous, competent treatment; 
4. Your interests are first if you buy 1 of 100; 
5. We are as near as your ‘phone; 
6. Fast, prompt delivery; 
7. Personal attention to special orders. 
Call - Wire - Write: 
George Soetaert - Howard Stamper - Douglas Cloud 


WEST SIDE LINCOLN-MERCURY, INC. 
4725 CHESTNUT STREET Phone: GRanite 4-7200 
PHIADELPHIA 29, PA. 





New Sebeclation Order 


l 

| 

| Send Automotive News to Address Below 
for One Year $8 [1] or Two Years $14 [] 

| for which check is attached [[] or send bil [7] 
| 

| 

| 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





SHHHSSHHHHSHSHHOHHHHHEHEEEHHESSEHEEE HEHEHE EOE EES ESEEESD EEE EH EEESOEEOESES: 


i 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
ce a ae eee eee 


| riteeeeesccecenscresceseraceessesseescenseesensceseeasseesaanesaeinns 
NN Il ea ened ie a Sent Hes siaskeees 
ii cua isvebicietiakbuiduiatateiuscne kas MGS cic cheacicssuaee 
i TRADE CONNECTION: 

| Car Dealer () Truck Dealer [) Manutacturer [] 
Jebber [] insurance (J Financial [] Supplier 1 

! Wl ectt oe etn bas BO Wes 6666 bh6 Veoh ienee 

eeeee a a 


i 
I 
| 
| 
| 
| 
i 
| 
| 
| 
| 
| 
| 
| 
| 
! 
| 
i 
! 
! 
| 
! 
| 
| 
| 
| 
! 
! 
! 
| 
! 
| 
| 
‘ 





. 






Cars are like people in some respects. You 
trust a car that is safe and dependable. You 
like a friendly, comfortable car. You respect 
one that shows good taste, and has real char- 
acter under the hood. 


We’ve always tried at Chrysler Corporation 
to think first of your comfort and safety—and 
of the satisfaction you feel in owning a car of 
outstanding mechanical ability. 


We’ve had the common sense to keep our 
cars practical—and the engineering imagina- 
tion to make them exciting at the same time. 
This combination of common sense and imag- 
ination in engineering and research has brought 
you some of the greatest advances in history 
. .. for example, we pioneered the high com- 
pression engine 25 years ago. We were the first 
to bring you all-steel car bodies, four-wheel 
hydraulic brakes, and many other basic 
developments now adapted or adopted by 
other car manufacturers. 


Again you get the good things first 


YOUR COMFORT 
AND YOUR SAFETY 


... are first in the new cars created with 
common sense U l and imagination 
at Chrysler Corporation 


Now we are investing 90 million dollars in 
four wonderful new cars. And once again 
were putting every penny in common sense 
and imagination in engineering . . . in funce- 
tional design, in quality thru and thru, in cars 
engineered from the inside out. 


We didn’t go in for bulbous contour. . . or 
seats that are too low ... or hidden wheels. 
But once again we designed functional hoods 
that you can see over .. . built seats at chair 
height . . . kept wheels in the clear so you 
could change tires or put on a set of chains. 


Again we’ve built with plenty of room for 
your hat! Again we’ve given you wide doors 
so you won't have to wrestle your way in and 
out of your car! Fenders are fenders, not half 
the side of your car. And what a difference in 
repair cost if you dent one! 


The no-distortion windshields and rear win- 
dows are wider and deeper. There’s more shoul- 
der room, seats are wider. Yet our cars are 


WATCH FOR THE NEW PLYMOUTH 


from CHRYSLER CORPORATION 


DODGE 

















easier to garage and park. And we've given 
you more stopping power and better pick-up. 


Again you'll trust our cars, for they’re even 
safer and more dependable. And more com- 
fortable and more convenient than ever before! 
And they'll earn your respect for their ability. 
their character, and their good looks. You'll 
like them on sight. They reflect all their good 
engineering qualities in their trim, clean lines 
and well-bred beauty. 


They’re being shipped to dealers. They’re 
your kind of car . . . the best ever created by 
our great team of engineers, designers, and 
research men. With more than 50 new advances! 
With all the basic engineering features 
pioneered at Chrysler Corporation which have 
meant so much to owners of Plymouth, Dodge. 
De Soto, and Chrysler cars! We cordially 
invite you to see these greater values as soon 
as your dealer announces their arrival. 


eee 


pesoTO Ms CHRYSLER 
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